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You Who Seek Opportunity 


PERSONAL RESPONSIBILITY 
Opportunity exists always for those who 
[cour | seek success and satisfaction in life insurance 


Bar wouse field work. 
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‘4 During 84 years the first American legal 
reserve mutual life insurance company has been 
served and built to greatness by men who found 
Paying the Price both success and satisfaction in so doing. 


One’s.responsibility for the safety of others This company writes all standard forms of 
may have a price put on it at any time. ; if 

Our complete Auto Coverage is relieving insurance and annuities on both men and women. 
motorists of much anxiety in this respect; Age limits 10 to 70. 


should a price be put on their personal 
responsibility due to ownership of a car, the 


Commonwealth Courier steps in and pays Those who contemplate life insurance 


the price. 2 rg 
A Coverage needed by many and easily sold. field work are invited to apply to 
Commonwealth Casualty Co. 


xe mamas can caer The Mutual Life Insurance Company 
&. C. STEWART & w. cooKx 
. ere Raitt on Pi of New York 


34 Nassau Street New York, N. Y. 
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TWENTY-TWO YEARS 
| and the 
CONFIDENCE of 


POLICYHOLDERS 








OUR AGENTS 
THEIR OWN FUTURE IS SECURE 





Write for 
“FOURTEEN POINTS” 
A. M. HOPKINS, Mgr. of Agencies 


PHILADELPHIA LIFE INSURANCE CO. 
111 No. Broad Street Philadelphia, Penna 














DETROIT FIDELITY AND 
SURETY COMPANY 


Home Office, Detroit, Michigan 


Homer H. McKee, President 





The Home Office Staff of this 
Company thoroughly understands 
field problems. Ask any agent 
who represents us. 


Capital and Surplus over $3,000,000.00 
Licensed in 38 States 


Central States Life 


Insurance Company 
St. Louis, Mo. | 








General Agency Openings 
in 
FLORIDA ILLINOIS IOWA 
MINNESOTA — TEXAS 





Assets $9,500,000 








Insurance in Force 


$90,000,000 


























A Progressive SURETY and Casualty Co. 
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ACTUARIES’ CONVENTION 


Policy Changes Draw Interest at 
Institute Sessions 


PENSION PLANS CAUSE COMMENT 


William Breiby Says Actuary Should Get 
Businessman’s Viewpoint on the 
Subject 
[Special Dispatch to THE SpEcTATOR] 

INDIANAPOLIS, IND., November 4.—One of the 
most successful and, perhaps in point of regis- 
tered delegates, the largest convention of the 
American Institute of Actuaries came to a close 
here this afternoon. It was a two-day discus- 
sion of several of the problems now confront- 
ing insurance actuaries generally, and all ses- 
sions attracted an unusually large attendance. 
Of ten topics under consideration, only three 
aroused more than passing interest. The prin- 
cipal subject and the one which brought on 
the greatest amount of comment from the dele- 
gates was discussed in a formal paper read by 
P. C. Irwin, of the Equitable Life of Des 
Moines. It pertained to “Policy Changes” and, 
in the discussion that followed, opinion of many 
of the country’s most noted actuaries was voiced. 
Unlike many of the convention discussions, 
every comment was made in short, concise talks 
that dealt not only with the details of Mr. 
Irwin’s recommendations but with the principles 
upon which the argument was based. In most 
instances comments of the actuaries leading this 
discussion were favorable. 

In several informal discussions of matters of 
minor importance however, the delegates voiced 
pointed criticism; especially was this true of a 
paper relating to the “Liability of Old Age Pen- 
sion Plans. The opinion of many delegates re- 
lating to the pensions discussion was that there 
could be no hard and fixed rule governing com- 
putations of pension allotments or in planning 
computations relative to the length of service 
of employees who are eligible to pension re- 
muneration. The importance of making workable 
provisions for future pension payments and that 
all computations and estimates should be made 
in terms of annual payroll was stressed. 

In his paper, Mr. Irwin made the following 
recommendations : 


1. All changes should be made on a basis of 
equating regular premiums on the two plans. 

Ss No allowance made on changes before 
the original policy has a cash value will be paid 
the insured in cash. It must be applied on future 
premiums. 

3. Allowances made on changes after the 
original policy has a cash value will first be ap- 
plied to complete the premiums for the current 
Insurance year ; next to reduce indebtedness, and 
finally the balance paid to the insured in cash. 

4. No adjustment in past dividends will be 
made, the dividends payable at the end of the 


(Concluded on page 7) 


MOTIONS DENIED 


New York Supreme Court Acts in 
Rossia Case 


JURISDICTION BY PUBLICATION 
UPHELD 


Service Complaint on Insurance Superin- 
tendent Not Set Aside 


Motions to dismiss the action, brought against 
Carl F. Sturhalm, the Rossia Insurance of 
America and others on behalf of the stockhold- 
ers of the Rossia Insurance Company of Petro- 
grad, now in Paris, were denied in the New 
York Supreme Court, Kings County, last week. 
In denying the motions, Justice Strong gave 
the opinion that: 


There are two motions before the court. The 
Rossia Insurance Company of Petrograd seeks 
to set aside the service of the summons and 
complaint upon the Superintendent of Insurance 
of this State, who was duly designated by it to 
receive service. Consider:ng this motion it ap- 
pears that the complaint alleges conspiracy by 
which the Petrograd corporation was divested 
of all its assets. When the alleged wrongful 
acts were consummated, which divested the cor- 
poration of its assets within this State, a cause 
of action immediately arose. The mere divest- 
ing of assets in the State of New York does 
not revoke by implication the designation made 
under Section 30 of the Insurance Law so as 
to affect business previously carried on in the 
State upon which a cause of action has already 
accrued, and this is particularly true when the 
cause of action arose through an alleged trans- 
fer as the result of a conspiracy to defraud 
plaintiff. 

The case of Hunter vs. Mutual Reserve Life 
Insurance Company is authority that where 
there is a formal revocation of authority of a 
State officers to receive service of process juris- 
diction cannot thereafter be obtained in an action 
not related to the business previously carried 
on in the State. Such is not the case at bar, as 
there has not been a formal revocation of 
authority, and this cause of action is founded 
upon an alleged conspiracy at the time of trans- 
ferring the assets and the attempting to close 
out all transactions in this State. Even an ex- 
press revocation by the Superintendent of In- 
surance of the license to do business in the State 
does not revoke the designation made under 
section 30 when the cause of action arose be- 
fore revocation. The motion as to this defend- 
ant is denied. 

The motion of the defendants Boris Kamena, 
Alexander Goutclekoff, Michael Plotnikoff, 
Alexander Bylininc, Jules Rameseyer, Society 
Commerciale & Financiere Caross of Paris 
and Genforsikrings - Aktieselskaget Rossia 
(otherwise known as Reinsurance Company of 
“Rossia” of Copehagen) to set aside the service 
by publication and to vacate the order of pub- 
lication. must also be denied. The complaint 
alleges that a large part of the assets of the 
Petrograd company has been secreted and in- 
vested in the State of New York by the in- 
dividual defendant’s directors “and still remains 
in said State.” Part of the relief prayed for 


(Coneluded on page 15) 
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AUTO LIABILITY 


Canadian Underwriters Here Report 
on Compulsory Laws 


EXTENT OF COVERAGE DEFINED 


Prevention of Accidents Held Much More 
Important Than Indemnity 

Toronto, CANADA, Nov. 7.—At the meeting 
of the Canadian Automobile Underwriters As- 
sociation, which was held here on November 3, 
there was a report of a special committee on 
compulsory automobile liability insurance. The 
discussion of this subject is attracting world- 
wide comment, and some of the outstanding fea- 
tures of this report, which was adopted by the 
Association, are as follows: 


Emphasis must be placed upon one feature 
of the subject which has been much misunder- 
stood. It is not proposed that all persons who 
sustain injuries from the operation of auto- 
mobiles should be indemnified for such injury. 
No proposal for compulsory liability insurance 
would meet such a condition. Automobile lia- 
bility insurance extends only to the indemnity 
for damages for which the insured person is 
legally liable. 

That is to say, compulsory automobile liability 
insurance will not provide compensation for 
persons injured in automobile accidents happen- 
ing through their own negligence nor in acci- 
dents for which some person other than the 
owner or operator of the motor vehicle is re- 
sponsible. The importance of this limitation 
may be best realized by the estimate that in not 
more than 40 per cent of the automobile acci- 
dents resulting in serious injury:to persons, is 
the owner or operator of the automobile liable 
in damages to the person injured. 

Compulsory automobile liability insurance, 
therefore, is not an effort to cover the economic 
loss caused to persons by automobile accidents, 
nor even to distribute that loss equitable over 
the community. It rests on much narrower 
ground, namely, the dictum that every person li- 
censed to operate an automobile on the high- 
ways should be financially able to make good 
any ioss or damage which may be caused by his 
negligence. Putting the proposal at its highest 
point of social service, the purpose of compul- 
sory automobile liability insurance is to secure 
the financial responsibility of motorists for any 
injury caused by the operation by an automobile 
for which they may be legally liable. 

There are other means than insurance by 
which financial responsibility of motorists may 
be guaranteed. Any form of security which 
will fully protect third parties will accomplish 
the object in view. An insurance policy, a 
surety bond, a deposit of securities or other evi- 
dence of financial responsibility, are alternative 
means of meeting the requirements of the situa- 
tion. 

There are already in effect in eight of the 
Provinces of Canada and in many other juris- 
dictions, laws requiring compulsory automobile 
liability insurance of motor busses. In some 
cases this protection is for passengers only; in 
others it covers the general public as well as the 
passengers. Such a provision should be re- 
garded as different in principle and practice 


(Concluded on page 21) 
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N the front page of the Ohio State Jour- 

nal, Columbus, for October 31, appeared a 
three-inch story to the effect that Harry P. 
Brandon, after 25 years of service with the 
editorial department of that paper, has resigned 
to become advertising and promotion manager 
of the Columbus Mutual Life Insurance Com- 
pany of which his father, C. W. Brandon, is 
founder and president. Immediately following 
the news story this comment referring to it 
was printed: 

“That is the way Harry Brandon, ‘the tough- 
est city editor in the world,’ would have insisted 
that this news of his leaving the newspaper 
profession be written. 

“But Harry Brandon isn’t going to see this 
story. He can’t scratch his stubby pencil 
through its paragraphs and glower under his 
tattered eyeshade to a trembling reporter and 
bark: 

“‘Are you sure about that? Who told you 
he’d been there 25 years. Keep these superla- 
tives out of it. And I don’t want any of this 
personal stuff about him training a lot of news- 
paper men. Give us the news of this story.’ 

“But Harry Brandon isn’t going to see this 
story, so the ‘personality stuff’ may stay in, and 
the story of 25 years in one newspaper shop, 
the constant guarding of its columns from prop- 
aganda and trash, the protection of its cleanli- 
ness and fairness may be told.” 

* xk * 
OR 15 years the city editor of the Ohio 
State Journal, and then its managing editor, 
Mr. Brandon’s character was described by the 
paper as follows: 

“*The hardest guy in America, and the fair- 
est’—that’s the opinion American journalism has 
of Harry Brandon. 

““T broke in under Brandon,’ is a by-word of 
The Fourth Estate. Scores of men high in the 
newspaper business and in other fields opened 
to them by the newspaper business have been 
helped along the ladder by that phrase. 

“And breaking in under Brandon was not an 
easy task—take it from the scores who have 
written to The State Journal during the last 
week, when they learned H. P. was leaving. 

“For Harry Brandon was ‘tough.’ Let a re- 
porter miss a story or fumble the details, or 
guess what happened. Let him ‘color’ a story 
or present only one side—and the wrath of 
Brandon fell hard upon him. 

“Those scores who broke in under 
have not forgotten that wrath—nor the exacting 
correctness and definite details he taught them.” 

* ok Ox 

XTENSION of the operations of the Illi- 

nois Bankers Life Assn., of Monmouth, Ill, 
into the State of Florida is announced, the com- 
pany having been licensed to write insurance 
in that State under date of October 27, 1927. 
This makes the twentieth State in which the 
company is authorized to write insurance. 


Brandon 


UD, dugouts, nerves in agonized jangling, 

filth, stench unbearable that yet was borne, 
over all the patient, pitiless sky; then—Armis- 
tice. And the hounds of war licked their red- 
dened sides and crept slinking back to kennels 
of hate from which they will again be un- 
leashed to snarl at each other’s throats. 


x kK * 


TOW, to the new generation that has grown 
up, the whole ghastly nightmare has be- 
come a business of flag-waving, of colorful 
parades, of flamboyant oratory, of gaudy rib- 
bons, of crafty statesmanship, of salutes fired as 
little boys play with tin soldiers in sunlit nur- 
series, of crowds dispersing to leave a littoral 
of torn paper and a few cartridge shells lying 


on trampled grass. 
* ok x 


HEN that Armistice came, America cele- 

brated wildly, joyously, with the abandon 
of children who have sat in darkened rooms lis- 
tening to eerie and horrible tales until, suddenly, 
the story teller ceased and the lights came on. 
France celebrated, too, but with the wild ges- 
tures of a girl whose heart is broken and who 
laughs that she may not weep. England came to 
itself with the long shuddering sob of a stricken 
man regaining consciousness. And Germany? 
Germany flung off an outworn cloak of mili- 
tarism and stepped forth, a nation of traders 
seeking commercial worlds to conquer. 


*x* * x 


HE poets of conflict are still. Seeger, 

Pearse, Brooke, Peguy—they are forgotten 
names; and because the first had a “Rendezvous 
With Death,” his young body lies beneath the 
soil of the fleur de lys. And Brooke? Well, 
Wilfred Gibson painted the canvas of his life 
when he said: “I only know that as he turned 
to go, in his young eyes a sudden glory shone, 
and I was dazzled by a sunset glow—and he was 
gone.” So—Armistice. 

* * x 

ND the hawks of prey that swept in widen- 

ing gyres through the clouds, only to fall 
by the hand of that Death who kept them com- 
pany; they, too, hundreds of them, are words 
on crosses—and she who gave birth to brave 
Major McCudden is the British war mother, 
and the Red Knight in the red ’plane is a gal- 
lant memory, and Rickenbacker is the name of 
an automobile that was. Aye, Armistice! 


* * x 


HE old men have gone back to their dream- 

ing, and women whose sons are only gold 
stars on a crimson field conceal the wounds 
where sorrow sheathed a naked blade, and those 
who fought and lived talk seldom of the grim 
reaping, and the wheels of commerce turn be- 
neath the hand of progress. So—Armistice! 
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LTHOUGH I am properly stunned each 

year when the demon statisticians an- 
nounce the stupendous totals of the annual fire 
waste and, although, no man can say that | 
haven’t added my still, small voice to the clarion 
question “Why This Mad Sacrifice to Fire?”, 
there is one feature on the fire prevention pro- 
gram again which I must revolt, regardless 
and irrespective of the fact that as an employee 
of THE SPECTATOR, my life is ipso facto dedi- 
cated to promoting the best interests of trust- 
worthy insurance of all kinds. 

You see, I am a bootlegger. Now just a 
ininute—don’t start slapping me on the back, 
or on the hip, because I’m not that kind of a 
bootlegger. The branch of the profession to 
which I belong is not marked by such prosperity 
as characterizes our fellow felons in the liquor 
end of the game. On the contrary, most of us 
are impecunious, and that is why we try to save 
a few cents every morning by cooking our own 
ham and eggs. We are the pantry bootleggers 
—and, believe me, we are leading old John Law 
a merry chase in this city of New York. I have 
been getting away with my electric cooker so 
easily that the gusto of forbidden fruit has be- 
gun to lose its savor, so I thought I’d come 
right out in the open with this confession by 
way of stimulating my sense of deviltry. Going 
a step further in my boldness, I announce to 
whom it may concern that I am carrying on this 
nefarious practice in the lower depts of Green- 
wich Village, just around the corner from 
Sheridan Square, and if the cops can get by the 
gang of Hudson Dusters that usually decorate 
the patio, they'll find the infernal device in 
Apartment 4B, camouflaged as a portable gram- 
ophone. 


PEAKING of Chief Brophy, I got quite a 

kick out of the manner in which he spoiled 
a beautiful sob story for the newspaper boys. 
A New York hospital was burned down a few 
days ago and the crowd was making a great 
to-do over one of the hospital attendants who 
had distinguished himself for bravery, when in 
walked the Chief. “Haven’t I see you some- 
where before?”, questioned the Chief, who has 
a remarkable memory for faces. The “hero” 
nodded sadly. Chief Brophy had nabbed him 
some years ago for arson but the prosecutor had 
failed to get a conviction. 


a ae 


Y personal opinion of Signor Mussolini's 

activities is that they have more of bom- 
bast than beneficence about them but I must bow 
to the sharpness of I1 Duce’s mind if accounts of 
his interview with Mme. Ganna Walska are 
true. “And what,” was his first question to the 
famous diva, “is your opinion of the America® 
business man?” 
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THE GAIN AND LOSS EXHIBIT 


OR the year ending 1925 the Gain 

and Loss Exhibit of the Convention 
Blank Form for life insurance companies 
was amended and a new presentation of 
the changes in surplus was required. This 
Exhibit shows the changes in surplus ac- 
cording to classes or lines of business, 
and embraces industrial, ordinary, total 
and permanent disability included in 
ordinary policies, accidental death bene- 
fits included in ordinary policies, annui- 
ties (excluding disability annuities), 
group insurance and the total. 

The table is designed for the purpose 
of ascertaining actual results achieved in 
the various branches of the life insur- 
ance business, and is especially valuable 
in that it gives a picture of the results 
achieved by the insurance companies in 
the new departures of the business. It 
has been a moot question as to whether 
inclusion of disability and double in- 
demnity benefits in the life contracts has 
been of monetary advantage. On page 
10 of this issue of THE SPECTATOR 
will be found a tabulation giving the 
principal items from this Exhibit by Lines, 
and presenting the first table showing the 
result of ordinary insurance for all com- 
panies having $100,000,000 of insurance 
in force. 

This table shows that these companies 
collected $1,712,754,374 in premiums of 
ordinary insurance and paid out in death 
claims the sum of $388,540,405, or 59.8 
per cent; disbursed as dividends to 
policyholders a total of $312,159,126; and 


utilized $323,345,460 in other payments 
to policyholders. The expense on the 
business, excluding investment expenses 
and taxes, was $297,100,209 and the total 
taxes paid were $33,227,900. The com- 
panies increased their surpluses by $42,- 
612,216. Of especial interest, are the 
variations in the ratios obtained by the 
different companies in the matter of ex- 
penses which ratios range from 54.6 to 
12.8 per cent with a general average of 


18.8. 





COINCIDENCE OR CONNIV ANCE? 

E note that the November issue of 

our honorable contemporary, The 
Insurance Salesman, contains an article, 
entitled “Big Business and Big Insur- 
ance,” which gives an alphabetical list of 
about 200 persons having a_ million 
dollars or more of life insurance in force. 
At the conclusion of this article is printed 
the following editor’s note: 

The foregoing list of large buyers of life in- 
surance was compiled at the direction of Abner 
Thorp, Jr., editor-in-chief of the Diamond Life 
Bulletins, and all credit for its use is due Mr. 
Thorp’s publication. The list should not, how- 
ever, be taken as authoritative, it being merely 
the best possible compilation from available in- 
formation. 

The life insurance world will recall 
that on September 29 THE SPECTATOR 
published its “Prominent Patrons of Life 
Insurance Number,” which presented 
about 13,000 names of heavily-insured 
persons and, in addition to much valuable 
sales material, gave a carefully compiled 
list of 194 names of individuals carrying 
a million dollars or more of life insur- 
ance. Prior to the publication of this list 
in THE SpPEcTATOR of September 29, we 
gave it out to the daily newspapers, and it 
was thus reprinted in more than 200 
newspapers throughout the United States. 
As the effect of this blaze of publicity, 
corrections in but seven names and 
amounts came to our attention. 

The fact that our honorable contempo- 
rary now comes out with a similar list is, 
necessarily, pure coincidence. That is 
obvious, because THE SpPEcTAToR’s list 
was arranged by amounts of life insur- 
ance carried, while The Insurance Sales- 
man’s list is set forth alphabetically, and 
that extremely ethical paper would not 
rearrange a list simply to cloak the fact 
that it did not originally compile it. Then, 
too, it gives thirty-two names not included 
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in THE Specrator’s millionaire policy- 
holders’ tabulation, some names in THE 
SPECTATOR’S list having been omitted. 

The practice of filching editorial mate- 
rial and copyrighted matter is so general 
in some quarters these days that, by hon- 
est editors, it has come to be considered 
a widespread evil. In fact, the appropria- 
tion of other people’s published produc- 
tions or their utilization as a basis for 
compilations without giving proper credit 
is, next to untruth, the high crime of 
journalism. The fact that certain errors 
in typography and in listings, which un- 
avoidably and unwittingly occurred in the 
“Prominent Patrons of Life Insurance 
Number” of THE Spectator, also occur 
in the table in The Insurance Salesman 
must—Oh;! of course—le coincidence; 
butithasanunpleasantappearance. Itsun- 
sightliness is the more evident to us when 
we recall that both The Insurance Sales- 
man and the Diamond Life Bulletins 
have transgressed in this wise before; in 
one case going so far as to reprint a copy- 
righted publication of Tue SpEcTATor’s, 
and offering sheets thereof for sale at a 
cut price per copy. 

Being the largest insurance publishing 
house we are long-suffering and patient 
with those who—of course, unwittingly— 
misuse our products, but we do hope that 
our honorable contemporary, The Insur- 
ance Salesman, will, in the future, be 
more deserving of the adjective we have 
voluntarily applied to it. 





GET IN ON THE GROUND FLOOR 

MERICA’S thoughts are turning 

skyward these days and commercial 
aviation is not only a live topic, but an 
interest that is rapidly becoming vital. 
With respect to aviation, insurance com- 
panies, which have long been “up in the 
air” on the subject, are now beginning 
really to study the situation and are find- 
ing it not nearly as fearsome as they had 
supposed. Accident policies, though per- 
haps worded more cautiously than the 
public would like, now can be secured to 
cover flying risks and several of the 
casualty companies are issuing regular 
accident insurance contracts with the 
aviation clause included. Life insurance 
companies which formerly did not cover 
flying risk at all, or only at a ridiculously 
high premium, have begun to realize that 
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they must meet the demand for such pro- 
tection. On their behalf be it said that 
their reluctance to afford the protection 
was not due as much to unwillingness as 
to lack of trustworthy information as to 
hazards involved. 

The United States Department of 
Commerce has announced that a three- 
day conference on air commerce regula- 
tion will be held in Washington, D. C., 
during the week of December 5 and that, 
on December 6, special attention will be 
given such aviation matters as affect 
insurance. William P. MacCracken, Jr., 
Assistant Secretary of Commerce for 
Aeronautics, is in charge of the program. 


Here is an opportunity for insurance 
companies and executives to get their 
side of the problem before the leading 
business men of the country and, through 
the printed word, before the public as a 
whole. Too often, meetings of this nature 
are held without insurance being repre- 
sented and those in attendance discuss 
indemnity and formulate regulations af- 
fecting insurance without weighing all 
data and without having the guidance or 
advice of insurance men. Then, when the 
matter is completed and the task of plac- 
ing insurance in the proper light is thus 
made doubly hard, insurance companies 
try to explain their difficulties. If insur- 
ance gets its proposals and explanations 
in “on the ground floor” the doorway is 
opened at once and its side of any prob- 
lem has a fair chance for a hearing. 
Commercial aviation is an excellent focal 
point against which this suggestion can 
be brought to bear. 





DECLINE of nearly $53,000,000 in 

the fire waste in the United States 
and Canada in the first ten months of this 
year, compared with the corresponding 
period in 1926, marks a most unusual 
record, despite the fact that the loss in 
October last, $22,326,600, according -to 
the compilation of the New York Journal 
of Commerce, was $7,500,000 higher than 
in the same month in 1926. With nearly 
$270,000,000 of loss thus far this year, 
the total for 1927 is likely to approach 
$340,000,000, which is certainly a huge 
sum to be thrown away in mostly pre- 
ventable fires ; but it will indicate progress 
in the right direction, and will possibly 
permit the fire underwriters to reap a 
small profit on their insurance operations. 
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NYLIC INCENTIVES and AIDS TO SUCCESS 











The Bulletin 


MONDAY MORNING! 


For over 35 years, Monday has been Bulletin Day among 
Nylic Agents everywhere, the mailing of the Bulletin being timed 
to reach every agent from Maine to California, from Canada to the 
Gulf of Mexico, on Monday morning. 


A punctual star for the week means so much! A fresh, con- 

structive idea, or an old one in a new dress, helps to begin 
Monday’s work promptly, and to carry on through another six-days 
with energy and enthusiasm. 


q Every Monday morning Nylic Home Office renews its contact 
with the agent through the Bulletin, which carries some helpful 
message derived from practical experience, forcefully and attrac- 
tively expressed: 

A Word of Inspiration. 

A Plan of Systematic Work. 

A Sound Life Insurance Thought. 

A Story of Life Insurance Service. 

An Effective, Usable Sales Suggestion. 

A Record of Some Fellow-Agent’s Success. 


q The cumulative effect of these weekly Messages from Nylic 
Officers, who “‘talk the same language’ as the agent, is stimulat- 
ing to the individual and to the collective body of agents. 


The Bulletin has become an institution. Life-insurance-wise 
it is, for Nylic men, what his daily paper is to the business man: 
he ‘“‘couldn’t begin the day right without it.”’ 


‘Is it any wonder that, measured by usual stand- 
ards, Nylic agents are industrious, persistent, 
satisfied and happy?’’ 


New Home Office Building now being eretced 
on the site of the famous old 
Madison Square Garden 


346 BROADWAY, NEW YORK 
DARWIN P. KINGSLEY, President 


NEW YORK LIFE INSURANCE COMPANY 
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SALES RESEARCH BUREAU 


Sixth Annual Meeting in Chicago 








J. M. HOLCOMBE, JR., DESCRIBES OR- 
GANIZATION WORK 





Broad Field of Service Outlined by Man- 
ager—Conservation of Business Is 
Topic 
[By a STAFF CorRESPONDENT] 


Cuicaco, Itt., November 3.—The sixth an- 
nual meeting of the Life Insurance Sales Re- 
search Bureau was held last week in conjunc- 
tion with the eleventh annual meeting of the 
Association of Life Agency Officers at the 
Edgewater Beach Hotel in Chicago. The meet- 
ing was called to order by M. Albert Linton, 
chairman of the executive committee of the 
Bureau. In opening the convention, Mr. Linton 
spoke of the possibility for future work of the 
Bureau, which at the present time is so firmly 
entrenched in the confidence of the life insur- 
ance world He told of changing conditions 
which relegate old methods to the background. 
The Bureau, he said, is rendering a great ser- 
vice to the life insurance business in its studies 
of distribution methods and distribution costs, 
and in endeavoring to reduce the high turnover 
of business and agents. 


John Marshall Holcombe, Jr., manager, spoke 
of the increased activities of the organization, 
which now numbers 116 members. In outlining 
the work and future plans of the Bureau, Mr. 
Holcombe stated that its service included a ser- 
vice survey, a lapse survey, three general re- 
ports, all of spring meetings; reference re- 
ports, a study of agency office costs, the produc- 
tion in 1927 of the Managers Manual, Volume 
5, and the continuation of the study of the 
manager’s job. The latter included the quar- 
terly Managers Magazine, the issue of the Man- 
agers Manual, and the conduct of three man- 
agers’ schools, thus far, with two additional 
sessions, one at Detroit and the other at Cleve- 
land, and the conduct of 8 schools in 1928. 
Among the future departures of the Bureau may 
be the organization of a Managers Clearing 
House and the opening of a sophomore year 
for the Managers School. A prospectus book 
which will be a human interest volume of the 
new man, presenting different phases of the life 
insurance business in consecutive order in the 
loose-leaf form, as well as the sixth volume of 
the Managers’ Manual, which will be a refer- 
ence book of actual practices, is also part of the 
program. By a change in the constitution of 
the Bureau foreign companies may be admitted 
to associate membership in the Bureau. On the 
change being voted the Nippon Life and the 
Ticoca Life were elected associate members. 

James A. Fulton of the Home Life Insurance 
Company of New York was chosen chairman of 


the Research Bureau with W. W. Jaeger of the 
Bankers Life of Des Moines as vice-chairman. 
W. T. Grant of the Business Mens Assurance 
of Kansas City, H. H. Armstrong of the Trav- 
elers of Hartford and J. J. Harrison of the 
Home Life of Little Rock were elected mem- 
bers of the executive committee. 

The major topic for discussion arranged was 
“Conservation of Business.” Conservation is 
accomplished either through prevention of rein- 
statement. At the present time most of the 
work of insurance agents and managers seems 
concerned with the reinstatement of lapsed busi- 
ness. To those who, have made a thorough study 
of the lapsation problem, it is a unanimous opin- 
ion that Conservation of Business may be bet- 
ter accomplished through prevention and is a 
problem of management. Business that is prop- 
erly solicited by agents who have been properly 
selected is business that develops no problem 
of conservation. If the lapse rate is to be re- 
duced by a concerted effort on the part of the 
life agency officers, it will not be effected 
through a series of leak-plugging in an anti- 
quated system but must come from a new source. 
The old reservoir is too filled with life insur- 
ance from untrained agency channels and the 
remedy can not come from mending old brakes, 
but a new channel must be built by properly 
selected agents, with properly selected imple- 
ments which will fill a new and hole-proof res- 
ervoir of life insurance. 


Actuaries’ Convention 
(Concluded from page 3) 
current year being allowed on the new basis. 
5. Adjustment will be made for disability 
and double indemnity benefits on the basis of 
the difference in disability and double indemnity 
reserves. 
6. No adjustment in past commissions will 
be made. 
7. Any medical examination required must 
be at the insured’s-expense. 
8. Form requesting change will be required. 
Discussion of Mr. Irwin’s paper was led by 


William F. Poorman, Des Moines. 

On the subject of pension plans, William 
Breiby, of Fackler and Breiby, noted consulting 
actuaries, made the following comment: 


As Mr. Corbett says, the actuary should get 
the viewpoint of the businessman when dealing 
with pension plans. Many non-actuarial per- 
sons having attempted to operate their systems, 
speak rather glibly and feel that they speak 
with some authority. The actuary though he 
must translate his actuarial jargon into plain, 
every-day language, must guard against sacri- 
ficing tried scientific principle for expediency. 
Though the figures to enter upon the books of 
a businessman operating a pension system need 
not be those which take account of future pro- 
vision or funding the liability, the actuary can- 
not divorce pension liability and provision there- 
for in statements as to the status of the fund 
or system. The expression, “normal annual cost” 
seems to be used rather freely with different 
meaning. 


CHICAGO ASSOCIATION 


Life Underwriters of Windy City in 
Sales Conclave 








PROMINENT SPEAKERS ADDRESS 
SESSIONS 





K. A. Luther, Griffin M. Lovelace and 
Tressler Callihan Handle Agency 
Problems 

Cuicaco, Itu., Nov. 7—One of the largest 
crowds in the history of the Chicago Associa- 
tion of Life Underwriters turned out last Thurs- 
day for the fall sales “roundup” staged by that 
organization. More than half a hundred agency 
men and home office officials from other cities 
who were here attending the joint annual meet- 
ing of the Life Agency Officers Association and 
the Life Insurance Sales Research Bureau were 
in attendance at the “roundup.” S. T. Whatley, 
general agent here for the Attna Life and presi- 
dent of the association, presided as general 
chairman. 


Three speakers addressed the meeting at the 
morning and three at the afternoon session. 
Among them were K. A. Luther, vice-president 
of the A°tna Life; and Griffin M. Lovelace, vice- 
president of the New York Life, followed Mr. 
Luther. He discussed the “Use of Imagination 
in Selling Life Insurance,” and made a bril- 
liantly illustrated analysis of the functioning of 
the average human mind both when it desires 
something and when it resists sales efforts. 
“The other man’s imagination can be reached,” 
he said, “only through familiar ideas. You must 
draw pictures for him, and you must gather 
your pigments from everyday life—his everyday 
life, not necessarily yours. In buying, desire 
reaches its climax only when in our imaginations 
we see ourselves enjoying that which we are to 
buy.” 

The peak of interest in the morning session 
was reached in the address of Tressler Callihan, 
direction of education of the John Hancock, 
who was introduced by William Houze, general 
agent of the company here. Mr. Callihan urged 
undeviatingly concentrated effort by life sales- 
men to build programs of insurance for their 
clients and condemned as outdated and worth- 
less the practice of merely introducing and issu- 
ing policies regardless of whether they fit a 
need. 

Interest flagged somewhat in the afternoon, 
largely because the three speakers on the pro- 
gram attended to generalities. Nathaniel See- 
furth, local inheritance tax and business insur- 
ance expert, opened, his subject being “The 
Three Steps in Selling Business Insurance.” He 
omitted the first step, which is preparation for 
presentation of the business insurance plan, and 
confined himself mainly to the second step, be- 
cause, he said, the third will take care of itself. 
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“and gentlemen, every year this 

policy pays thirty - five accident 

and health claims to every 100 
policy-holders” 


EACHING this climax in his presentation he 
watched a new interest suddenly light in their 
eyes. 

Duty . . . obligation . . .pride . . . usefulness 

. . all these had been brought into the interview, 
but even as he talked, he wondered how often be- 
fore these men had been subjected to this thread- 
bare canvass. 

Suddenly he swung his sales talk into Perfect 
Protection. “Thirty-five in every hundred living 
policy-holders receive benefits every year!” A 
crisp idea . . . new and impelling . . . tangible 

. actual . . . convincing. 

The reaction was instantaneous and the deal 
closed a few moments later. 

The average man ap- 
preciates his obligations. 
He is proud of those 
near and dear to him. 
He realizes the many 
uses to which life in- 
surance can be put. 

But, the insuring 
public is _ essentially 
selfish, for men are so 
constituted! 


Write today for the booklet, “Selling Perfect 
Protection,” which gives other important 
reasons for Perfect Protection popularity. 


RELIANCE LIFE 


How often your prospect has balked your most 
powerful arguments because you could not show 
how he, himself, would benefit! 

Perfect Protection Men from coast to coast are 
subject to 10 such barrier to sales efficiency. Ac- 
curate recorc maintained by the most representa- 
tive among them over fifteen years, show that from 
25% to 40% of their life insurance sales have 
depended solely on the powerful pulling power of 
the Perfect Protection Policy. 

This policy, originated by the Reliance Life, is 
intended for the discriminating buyer, entitled to 
his own convictions, who thinks of insurance in 
terms of self benefit. 

Furthermore, the 
flexibility and adequacy 
of Perfect Protection 
meets every require- 
ment of the under- 
writer intent on provid- 
ing the highest and 
most advanced type of 
personal protection to 
those he serves. 


“Sell Perfect Protection and you’ll sell more life insurance” 


RELIANCE LIFE INSURANCE CO. of PITTSBURGH * FARMERS BANK BLDG. - PITTSBURGH, PA. 





wen ca oe Om ea ee ee ee ee ee ee ee 


os 


rsday 











November 10, 1927 


THE SPECTATOR 





Life Insurance 








LARGE ATTENDANCE PRESENT 
List of Those at Meeting of American Life 
Convention 
Datias, Texas, November 4.—Among those 
registered at the American Life Convention 


were the following: 

Claris Adams, secretary, American Life Convention, 
St. Louis, Mo.; U. M. Albin, vice-president, Ameri- 
can Life Insurance Company, Detroit, Mich.; Ander- 
son, assistant counsel, Southern Union Life In- 
surance Company, Fort Worth, Texas; H. B. Arnold, 
president, Midland Mutual Life Insurance Company, 
Columbus, O.; Clarence L. Ayres, president, Ameri- 
can Life Insurance Company, Detroit, Mich.; Wri. 
Bacon, president, Union Standard Life Insurance 
Company, Dallas, Texas; Eugene O. Burget, presi- 
dent, Peoples Life Insurance Company, Frankfort, 
Ind.; R. T. Byers, vice-president, American Central 
Life Insurance Company, Indianapolis, Ind.; G. A. 
Deitch, counsel, Reserve Loan Life Insurance Com- 
pany, Indianapolis, Ind.; L. J. Dougherty, vice-presi- 
dent and manager, Guaranty Life Insurance Company, 
Davenport, Iowa; Graham Downdell, president, Alamo 
Life, San Antonio, Tex.; Walter H. Eckert, general 
counsel, Federal Life Chicago, Ill.; Jas. F. Egan, 
Fort Worth, Tex.; W. Caswell Ellis, vice-president and 
agency manager, Southeastern Life, Greenville, S. C.; 
P. M. Estes, general counsel, Life and Casualty In- 
surance Company of Tennessee, Nashville, Tenn.; 
Rupert F. Fry, president, Old Line Life Insurance 
Company of America, Milwaukee, Wis.; H. E. Ful- 
lenwider, general attorney, Springfield Life, Spring- 
field, Ill.; Robert J. Giles, secretary and general man- 
ager, Occidental Life Insurance Company, Los An- 
geles, Calif. 

E. P. Greenwood, president, Great Southern Life 
Insurance Company, Dallas, Tex.; Chas. Grilk, gen- 
eral counsel, Register Life Insurance Company, Daven- 
port, Iowa; E. M. Grossman, general counsel, Central 
States Life Insurance Company, St. Louis, Mo.; 
Dexter Hamilton, general attorney, Southwest Life 
Insurance Company, Dallas, Tex.; Otis Hann, presi- 
dent, Otis Hann Co., Chicago, Ill.; A. L. Herford, 
president, Springfield Life Insurance Company, Spring- 
field, Ill.; H. B. Hill, president, Abraham Lincoln 
Life, Springfield, Ill.; Chas. R. Holton, vice-president 
and general counsel, Great Northern Life Insurance 
Company, Chicago, Ill.; B. Roger Hull, M. D. and 
G. C. National Association of Life Underwriters, New 
York, N. Y.; F. B. Humphrey, assistant secretary, 
Spectator Company, New York, N. Y.; John B. 
Jameston, treasurer, United Life and Accident Insur- 
ance Company, Concord, N. H.; Jas. C.° Jones, coun- 
sel, American National Assurance, St. Louis, Mo.; 
Francis V. Keelsing, vice-president and general coun- 
sel, West Coast Life, San Francisco, Calif.; John J. 
King, vice-president, Hooper Holmes Bureau, New 
York city, N. Y.; W. C. Langley, assistant secretary, 
Home Life Insurance Company, Fordyce, Ark.; H. K. 
Lindsley, president, Farmers and Bankers Life Insur- 
ance Company, Wichita, Kan.; G. L. Litterloh, secre- 
tary, Peoples Life Insurance Company, Chicago, IIl.; 
Arthur S. Lytton, assistant general counsel, Security 
Life Insurance Company, Chicago, Ill.; R. M. Malphas, 
president, Reinsurance Life Company, Des Moines, 
Iowa; Fitzhugh B. Marshall, State agent, Occidental 
Life Insurance Company, Raleigh, N. C.; F. L. Mat- 
thews, salesman, Otis Hannco, Chicago, IIl. 

Lamoue Matta, field supervisor, Acacia Life Associa- 
tion, Washington, D. C.; Allen May, General Attorney, 
Missouri State Life Insurance Company, St. Louis, 
Mo.; Jos. McGauhey, vice-president, Old Colony Life 
Insurance Company, Chicago, IIl.; Eugene J. McGivnoy, 
vice-president, G. C. Pan American Life Insurance 
Company, New Orleans, La.; T. J. McReynolds, vice- 
President, International Life Insurance Company, St. 
Louis, Mo.; Robt. J. Merrill, vice-president, United 
Life and Accident Company, Concord, N. H.; Ernest 
C. Milair, vice-president and secretary, Geo. Wash- 
ington Life insurance Company, Charleston, Va.; W. 
W. Moore, first vice-president, Inter Southern Life In- 
surance Company, Charleston, Va.; Dr. Jas. T. Mont- 
gomery, medical director, Southern Life Insurance 
Company, Dallas, Tex.; Paul V. Montgomery, vice- 
President and actuary, South Life Insurance Com- 
pany, Dallas, Tex.; Robert B. Montgomery, manager, 
Mortgage loan department, Acacia Mutual Life Asso- 


ciation, Washington, D. C.; O. C. Norton, president, 
Toledo Travelers Life Insurance Company, Toledo, 
Ohio; J. Howard Oden, assistant secretary, North 
American Reassurance Company, New York, N. Y.; 
Jas. V. Oxtoby, counsel, National Life Insurance Com- 
pany of the U. S. A., Detroit, Mich.; W. H. Painter, 
secretary and treasurer, United Fidelity Life Insur- 
ance Company, Dallas, Tex.; Ira S. Parker, assistant 
secretary and auditor, Great Northern Life Insurance 
Company, Chicago, Ill.; Lee N. Parker, vice-president, 
American Service Bureau, St. Louis, Mo.; C. Petrus 
Peterson, general counsel, Bankers Life Insurance 
Company, Lincoln, Neb. 

Tom Poynor, vice-president, Southern Union Life 
Insurance Company, Fort Worth, Tex.; Paul E. Price, 
counsel, Old Colony Life Insurance Company, Chicago, 
lll.; W. W. Putney, presidenty Midwest Life Insur- 
ance Company, Lincoln, Neb.; John E. Reilly, secre- 
tary and manager, Old Line Life Insurance Company, 
Milwaukee, Wis.; Chas. G. Revelle, general counsel, 
International Life Insurance Company, St. Louis, Mo.; 
J. B. Reynolds, president, Kansas City Life Insurance 
Company, Kansas City, Mo.; Chas. J. Riefler, vice- 
president, Springfield Life Insurance Company, 
Springfield, Ill.; C. B. Robbins, president and gen- 
eral counsel, Cedar Rapids Life, Cedar Rapids, Iowa; 
H. Clay Safford, resident manager, American Service 
Bureau, Dallas, Tex.; E. E. Sallee, secretary, Bank 
Savings Life, Topeka, Kan.; Fred M. Sanders, secre- 
tary, Bankers Life Insurance Company, Lincoln, Neb.; 
J. Wirth Sargent, general counsel, Farmers and Bank- 
ers Life Insurance Company, Wichita, Kan.; W. H. 
Savage, vice-president, Republic Life Insurance Com- 
pany, Los Angeles, Calif.; Burton P. Sears, general 
counsel, National Life of U. S. A., Chicago, IIl.; 
Walter F. Seay, general counsel, Southern Life In- 
surance Company, Dallas, Tex.; Harry L. Seay, presi- 
dent, Southern Life Insurance Company, Dallas, Tex.; 
Sam. D. Sebree, counsel, Midland Life Insurance Com- 
pany, Kansas City, Mo.; John V. Sees, counsel, Farm- 
ers National Life Insurance Company, Chicago, IIl.; 
Jonathan G. Sharp, consulting actuary, Woodward, 
Fondiller & Ryan, New York, N, Y.; Dr. H. E. 
Sharrer, Southern States Life Insurance Company, 
Hammondsville, Ind.; Dave W. Simms, general coun- 
sel, Lafayette Life Insurance Company, Lafayette, Ind. 


W. H. Slay, general attorney, Southern Union Life 
Insurance Company, Fort Worth, Tex.; Loughton T. 
Smith, secretary, Spectator Company, New York, N. Y.; 
J. H. Thatch, vice-president, Home Life Insurance 
Company, Fordyce, Ark.; Louis St. J. Thomas, Shen- 
andoah Life Insurance Company, Roanoke, Va.; Lloyd 
Thompson, Northern States Life Insurance Company, 
Hammond, Ind.; Lee E. Trinkle, vice-president, Shen- 
andoah Life Insurance Company, Roanoke, Va.; Wm. 
A. Vinson, Great Southern Life Insurnace Company, 
Houston, Tex.; D. E. Waggoner, president, United 
Fidelity Life Insurance Company, Dallas, Tex.; D. 
Easley Waggoner, vice-president, United Fidelity Life 
Insurance Company, Dallas, Tex.; Chas. B. Welliver, 
attorney, American Central Life Insurance Company, 
Indianapolis, Ind.; A. E. Werkhoff, president, The 
Lafayette Life Insurance Company, Lafayette, Ind.; 
W. K. Whitfield, executive counsel, International Life 
Insurance Company, St. Louis, Mo.; A. R. Wilson, 
Amicable Life Insurance Company, Waco, Tex.; Harry 
R. Wilson, vice-president, American Central Life In- 
surance Company, Indianapolis, Ind.; J. B. Wolfen- 
harger, general counsel, Peoria Life Insurance Com- 
pany, Peoria, Ill.; Herbert M. Woollen, president, 
American Central Life Insurance Company, Indian- 
apolis, Ind.; Francis J. Wright, assistant counsel, Mid- 
land Mutual Life Insurance Company, Columbus, O.; 
Chester I. Dale, president, Union National Life In- 
surance Company, Kansas City, Mo.; A. C. Bigger, 
president, American Life Reinsurance Company, Dal- 
las, Tex. 

Edward J. O’Shea, vice-president, New World Life 
Insurance Company, Spokane; John M. Sawer, 
president, Ohio State Life Insurance Company, Colum- 
bus, O.; C. O. Cauley, secretary, Great Northern Life, 
Chicago, Ill.; H. V. Kingery, president, American 
Old Line Insurance Company, Omaha, Neb.; Edward 
B. Raub, vice-president, Indianapolis Life Insurance 
Company, Indianapolis, Ind.; S. F. Clabough, presi- 
dent, Protective Life, Birmingham, Ala.; Miles Schaef- 
fer, secretary, United Benefit Life Insurance Company, 
Omaha, Neb.; 
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CANADIAN ASSETS 





Dominion Life Companies Had 
$249,436,369 in 1936 


INCREASE WAS $30,217,262 





British Organizations in Provinces Had 
$51,275,835 at End of Year 


Orrawa, Canapa, November 7.—In the year 
1926 the assets of Canadian life companies ex- 
panded by $110,998,514 to $944,609,340, while 
those of United States companies expanded by 
$30,217,262 to $249,436,360. The assets of Bri- 
tish life companies in Canada at the end of 
1926 amounted to 51,275,835, an increase dur- 
ing the year of $1,950,502. The comparative 
figures for 1926 and 1925 are as follows: 





Canadian companies 1926 1925 
Total ledger ussets........$902,806,156 $795,553,146 
Total non-ledger assets..... 41,802,962 38,057,458 

Total assets ..... weeeee + $944,609,118 $833,610,604 
United States companies. 

Total assets ...csscceces- $249,436,369 $219,229,137 
British companies. 

Chal 200 secvecuscecs $51,275,835 $49,325,333 


During 1926 the gain in bonds and debentures 
was $33,039,519. Bonds and debentures com- 
prise 39.9 per cent of total assets. The second 
largest item in the companies’ assets is mort- 
gage loans which increased by 24,496,718 during 
the year and now comprise 23.5 per cent of total 
assets. Policy loans, the third most important 
item in assets, increased by $14,165,467 and 
comprise 13.5 per cent of total assets. There 
was an increase in policy loans in 1926, as com- 
pared with 1925. In 1925 policy loans increased 
by $5,932,887 and comprised 12.5 per cent of 
total assets. 

Bonds and debentures comprise the greater 
part of the assets of United States life com- 
panies in Canada. During 1926 bonds and 
debentures increased by $16,949,178 to $190,- 
130,819 and now comprise 76.2 per cent of total 
assets. The second most important item in the 
companies assets in Canada is policy loans, which 
increased during the year by $2,416,252, to $24,- 
120,321 and comprise 9.6 per cent of total asssts. 
Of the ten United States life companies actively 
engaged in business in Canada, three transacted 
only a small amount of business. 

Bonds and debentures comprise the great bulk 
of the assets of British life companies in Can- 
ade, amounting to $32,181,129 at the end of 
1926, or 62.7 per cent of total assets. Mortgage 
loans the second most important item in com- 
panies’ assets amounted to $13,197,198, or 25.7 
per cent of total assets. 

This great accumulation of assets in the hands 
of life insurance companies is a point of inter- 
est to the financial community as a whole. 


Managers’ Conference of Bankers Life 

The 63 agency managers of the Bankers Life 
Company will meet at the company’s home of- 
fice, Des Moines, Iowa, November 9, 10 and 11, 
for the annual agency managers’ conference. 
Headquarters will be at the Hotel Savery, and 
the daily meetings will be held in the assembly 
room of the home office. 
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EXHIBIT OF THE CHANGE IN SURPLUS OF LIFE INSURANCE COMPANIES FOR THE YEAR ENDING DECEMBER 31, 1926 Off: 
—ORDINARY BUSINESS J 
The following table is taken from the Gain and Loss Exhibit contained in the Convention Blank Form of Annual Statement, Life Edition, required by the various State Insurance Departments. The table age! 
presents the changes in surplus occasioned by ordinary insurance only. Tables showing changes in surplus from Industrial, Group Insurance, Annuities, Disability and Accidental Death Benefits will be given in port 
subsequent issues. Companies having $100,000,000 of insurance outstanding at the end of 1926 only are presented: * <e 
ts "7 RATIOS g ican 
Excess of in- Death said 
come over eas claims, 
disburse- s F} 8 - Expense divi- ther 
Expense ments plus S838 (exclud- dend to : 
Dividends Other (excluding increase in 2 Sa.Z ingin- _policy- now 
to Policy- Payments investment Total non-ledger ees“ Increase S73 Ej 2 vestment holders is tt 
Name and Location of Co. Total Death holders to expenses Taxes Dis- and non- in 5355 nse andother ; 
Premiums Income Claims Policy- and bursements mitted comets Liability Surplus 3&9o a taxes paym'ts Life 
holders taxes) nese to to 
S§&s pre licy- the 
gZeas 2 miums holders suas 
° gfe to pre- : 
BBas mium said 
Aeoti Mutual, W: eshington eae 5, 913,929 6,950,969 831,130 623,424 457,929 1,733,329 140,125 3,806,406 3,448,191 3,442,862 5,329 58.3 29.3 32.3 Fi 
Aetna Life, Hartford sal Gin haa Rea 47,822,792 66,006,951 14,514,097 3,160,455 9,952,588 10,537,151 1,489,650 51,232,368 18,238,280 16,648,545 1,589,735 38.1 22.0 57.8 awa! 
American Central, Indianapolis... 3,250,811 4,133,400 1,284,068 4,370 517,651 1,395,862 48,161 3,271,994 1,226,306 1,251,931 —25,625 37.7 42.9 55.5 Ass« 
American National, Galveston. . .. 3,296,804 3,464,795 567,921 149,785 792,017 1,351,756 34,476 2,930,594 716,126 891,773 —175,647 21.7 41.0 45.7 , s 
Atlantic Life, Richmond......... 3,886,781 4,891,442 791,859 613,132 669,056 985,302 135,145 3,547,232 1,439,707 1,439,073 634 37.1 25.3 53.3 is Fé 
: age, 
Bankers Life, Des Moines..... .. 24,098,845 28,567,128 9,753,077 2,723,728 1,429,035 5,582,580 558,676 20,253,989 8,959,972 8,201,350 758,622 37.2 23.2 57.7 ture 
Bankers Life, Lincoln... ..... : 3,421,022 4,809,796 427,214 589,367 639,388 709,421 81,275 2,480,373 2,426,271 2'171.743 254,528 70.9 20.7 48.7 of n 
Bankers Reserve,Omaha......... 3,602,870 4,525,507 587,986 429,615 883,512 1,300,720 90,904 3,349,521 1,208,152 1,320,191 —112,039 33.5 36.1 52.7 a 
Berkshire Life, Pittsfield... . . : 5,425,432 7,444,989 1,947,681 936,734 1,164,290 1,208,102 48,664 5,441,726 2,139,881 2,012,709 127,172 39.5 22.3 74.6 fits ' 
Central Life, Des Moines........ 5,370,583 6,598,991 655,876 626,343 802,048 1, ‘427, 525 122,658 4,058,503 2,594,176 2,601,128 —6,902 48.3 26.6 38.8 tices 
there 
Columbian National. Boston. .... 0.505,382 7.733.397 1.594.464 115,934 1,593,586 1,524,805 138.865 6 916,482 1,945,440 1,926,656 18,784 35.3 27.7 60.0 and 
Connecticut General, Hartford... 18,227,541 24,445,283 3,699,033 1,026,405 2,502,934 3,993,950 607,575 613,987,110 11,365,791 10,570,631 795,160 62.3 21.9 39.7 of cc 
Connecticut Mutual, Hartford.... 20,057,024 27,765,327 6,313,706 4,305,716 3,084,398 3,875,917 608,902 19,261,892 9,369,455 9,372,206 —2,751 46.7 19.3 68.3 
Equitable Life, New York... ... 153,578,497 202,178,211 35,324,367 35,122,521 27,760,927 29,502,585 2,088,310 139,372,071 66,628,311 60,542,908 6,085,403 43.4 19.2 63.9 gatec 
Equitable Life, Des Moines. ..... 14,094,434 18,188,428 1,806,014 2,708,652 2,110,700 3,158,630 362,652 10,272,026 8,496,393 8,147,547 348,846 60.3 22.4 47.0 
Fidelity Mutual, eee. . 11,705,658 15,738,295 2,805,511 2,528,648 3,111,344 2,395,784 271,751 11,144,477 4,849,150 4,362,426 486,724 41.5 20.5 72.2 
Franklin Life, Springfield, | Ue 5,052,900 6,071,738 1,194,574 248,892 941,749 1,584,558 115,978 4,134,685 2,038,952 1,878,116 160,836 40.4 31.3 47.2 Furt 
Great Southern, Houston..... . : 4,084,401 d 834.600 ........ 779,642 d d d d d d tee. smi 39.5 
Guardian Life, New York........ 10,391,800 13,616,077 1,878,751 2,374,528 2,336,857 2,410,953 297,396 9,470,275 4,536,991 4,546,401 —9,410 43.6 23.2 63.3 
Home Life, New York........... 8,736,710 11,818,161 2,357,892 1,741,083 2,835,480 1.770.425 210,420 9,164,060 2,853,097 2,566,844 286,253 32.7 20.3 79.3 W 
Illinois Life, Chieago............ 4,763,109 6,294,863 1,093,762 124,548 808,788 1,407,170 63,587 4,219,832 2,380,064 2,012,847 367,217 50.0 29.5 42.5 Woo 
International Life, St. Louis..... . 8,205,050 10,559,281 1,667,300 216,186 1,935,457 2,434,312 270,153 7,705,799 d d d shies 29.7 46.5 vised 
Inter-Southern Life, Louisville... 2,761,026 3,663,541 689,221 155,615 562,773 839,609 86,724 2,428,971 1,169,661 952,206 217,455 42.4 30.4 50.9 . 
Jefferson Stand. Life, Greensboro. 8,517,234 10,366,466 1,696,799 748,436 1,276,958 2,339,003 142,844 6,683,084 3,961,633 3,726,438 235,195 46.5 27.5 43.7 insur 
John Hancock Mut., Boston..... 44, 002, 711 56,869,807 9,823,342 8,349,447 6,227,687 8,074,129 765,927 34,047,010 24,148,606 23,137,453 1,011,153 54.9 18.3 55. by th 
Kansas City Life, Kansas City. . . 8,773,621 11,130,099 1,444,980 419,933 1,384,997 2,639,813 276,349 6,555,724 d d d eee 30.1 37.0 part 
Life Ins. Co. ot Va., Richmond. .. 2'951.704 d 778,847 25,279 453,412 d d d d d d Soe cates 42.6 $1,00 
Lincoln National, Fort Wayne.... 11,238,679 12,778,620 2,899,533 253,741 940,783 3,040,490 198,779 7,562,987 5,759,399 5,296,066 463,333 51.3 27.0 36.4 ’ 
Mass. Mut., Springfield, Mass.... 44,074,841 62,413,886 9,928,690 9,074,778 9,445,473 6,892,788 994,758 37,344,499 26,521,671 20,140,874 1,380,797 60.2 15.6 64.5 surpl 
of tk 
Metropolitan Life, New York.... 211,684,862 264,701,332 37,457,145 21,917,049 44,285,159 34,813,860 4,069,953 147,745,797 123,018,352 114,459,688 9,058,664 58.4 16.4 49.0 
Michigan Mutual, Detroit....... 3,289,707 4,394,225 1,082,937 29,727 970,178 970,370 43,713 3,245,683 1,206,302 1,019,017 187,285 36.7 29.5 63.2 have 
Minnesota Mutual, St. Paul...... 3,580,894 4,385,296 853,069 631,453 403,161 1,058,850 89,260 3,085,079 1,446,185 1:372,352 73,833 40.4 29.6 52.7 doub! 
Missouri State Life, St. Louis. ... 15,965,197 20,543,925 3,614,646 966,738 2,938,690 3,914,342 459,071 12,827,996 2,000,010 7,420,195 579,815 50.1 24.5 47.1 u 
Mutual Benefit, Newark... ... 68,819,055 92,396,632 18,085,515 17,621,598 13,950,415 8,838,131 2,164,419 62,034,839 31,650,100 31,269,847 {380,253 46.0 12.8 72.2 Mr 
Mutual Lite, Baltimore.......... 478,354 496,758 44,339 3,417 1,191 260,992 3,627 338,567 217,796 211,886 5,910 45.5 54.6 10.2 me 
Mutual Life, New York. . . . 120,164,936 d 33,706,597 34,952,971 25,678,333 d d d d 38,023,372 d ears aia 74.8 frate! 
Mutual Trust, Chicago : 4,109,085 5,148,317 607,068 461,116 484,219 1,109,740 91,715 2,830,036 2,342,516. 2,296,449 46,067 57.0 27.0 37.8 
National L. & A., Nashville...... 1,506,772 1,596,526 TE ane i ee 20,578 1,006,399 653,228 811,526 —158,298 43.4 .... 15.9 suran 
National Life, Montpelier ..... 16,000,042 20,979,658 4,038,039 4,564,652 3,368,261 2,984,376 405,282 15,644,328 5,875,849 5,324,712 551,137 36.7 18.6 74.8 to int 
National Life U. 8. A., Chicago... 4,555,993 6,038,108 1,180,107 211,955 1,531,266 1,392,108 94,951 4,785,534 1,754,824 1,409,994 344,830 38.5 30.6 64.1 of th 
New England Mut., Boston...... 29,993,836 38,423,956 6,337,231 6,448,327 5,288,367 4,735,087 621,656 23,667,956 15,786,576 14,319,567 1,467,009 52.6 15.8 60.2 by tk 
New York Life, New York....... 203,879,257 275,510,875 42,307,497 53,430,079 39,866,903 34,190,021 2,627,696 181,701,253 109,168,434 109,168,434 ........ 53.5 16.8 66.5 Lg 
Northwestern Mut., Milwaukee... 106,669,392 146,025,024 26,889,024 31,125,996 19,035,263 13,839,159 3,255,359 97,241,215 50,337,984 46,287,614 4,050,370 47.2 13.0 72.3 the it 
Northwestern Nat’l, Minneapolis . 5,927,171 7,200,376 987,313 1,030,482 602,478 1,544,876 149,214 4,454,471 2,991,842 3,046,401 —54,559 50.5 26.0 44.2 bers ¢ 
Occidental Life, Los Angeles... . . 2,855,522 4,124,917 473,074 66,057 654,587 1,011,884 48,567 2,714,732 1,639,416 1,635,023 4,393 57.4 35.4 41.8 of th 
Pacific Mutual, Los Angeles...... 20,641,793 26,562,663 3,475,453 2,966,201 4,062,565 4,977,742 511,119 916,705,505 10,324,300 9,141,060 1,183,240 50.0 24.1 50.9 public 
Pan American, New Orleans... . . 4,373,446 5,433,447 897,988 195,186 663,798 1,581,858 110,311 3,577,557 1,894,821 1,859,857 34,964 43.3 36.2 40.1 
Penn Mutual, Philadelphia....... 50,364,881 69,645,703 14,646,560 12,469,816 9,738,311 8,244,062 1,228,047 48,387,858 23,503,313 23,481,341 21,972 46.7 16.4 73.2 
Peoria Life, Peoria.............. 3,663,722 4,298,453 578,599 103,407 474,850 1,255,782 98,870 2,667,021 1,764,284 1,816,378 —52,094 48.2 34.3 31.5 
Phoenix Mutual, Philadelphia.... 14,676,353 20,719,461 3,328,634 3,121,456 3,849,725 2,923,655 431,208 13,971,871 7,257,063 6,627,838 629,225 49.5 19.9 70.2 Fol 
Provident Mutual, Philadelphia. 27,590,298 44,257,269 5,736,207 5,391,171 7,547,212 4,121,376 376,169 24,066,505 13,507,041 11,813,689 1,693,352 48.9 14.9 67.6. N 
Prudential, Newark. . ..... 128,470,367 162,456,539 26,835,680 19,616,875 22,645,587 20,621,470 2,135,740 92,234,267 73,495,311 69,431,682 4,063,629 57.2 16.1 53.8 New 
Public Savings, Indianapolis his heb 832,342 951,253 CRATE. onssekun 47,699 390,575 6,324 561,856 415,253 389,988 25,265 49.9 46.9 18.4 Curre 
Reliance Life, Pittsburgh........ 10,894,970 13,084,222 i,852,870 1,190,036 1,119,473 3,192,244 258,483 7,745,759 5,401,004 5,192,685 208,319 49.5 29.3 38.2 d 
Tandu 
Royal Union, Des Moines....... 4,376,484 6,094,012 846,331 474,040 806,505 1,195,186 59,436 3,946,094 1,868,875 1,889,485 —20,610 42.7 27.3 48.6 Bank: 
Security Mutual, Binghamton... . 3,198,303 3,923,972 744,791 282,046 768,581 1,207,926 43,886 3,115,347 826,393 935,684 —109,291 25.8 37.8 56.1 fi 
Southland Life, Dallas.......... 2,778,316 3,841,091 496,089 57,516 418,586 1,024,739 24,877 2,601,189 1,287,203 1,278,187 9,016 46.3 36.9 35.0 cers 
Southwestern Life, Dallas........ 4,862,316 6,324,962 679,093 32,736 1,019,984 1,434,746 80,765 3,683,875 2,771,487 2,280,077 491,410 57.0 29.5 35.6 1 
State Life, Indianapolis.......... 6,509,577 8,601,635 1,775,512 1,370,542 1,155,552 1,874,081 176,636 6,449,942 2,561,925 2,624,274 —62,349 39.4 28.8 66.0 trolle: 
State Mutual, Worcester......... 15,350,023 21,885,620 4,382,567 3,724,136 2,549,186 2,593,285 368,453 14,234,687 8,352,585 7,585,217 767,368 54.4 16.9 69.4 Natior 
Travelers, Hartford. ............ 67,361,906 80,913,095 14,067,797 387,680 10,046,246 16,343,801 1,659,832 44,840,512 40,024,705 37,648,568 2,376,137 59.4 24.3 36.4 may 
Union Central, Cincinnati........ 40,180,746 54,877,224 9,589,971 8,170,448 8,958,722 6,925,817 1,090,526 36,489,736 18,963,945 18,251,947 711,998 47.2 17.2 66.5 officer 
Western & Southern, Cincinnati. . 4,664,228 5,471,741 a eee 489,999 1,297,694 96,688 2,961,053 2,574,886 2,742,283 —167,397 55.2 27.8 29.8 of 
Western States, San Francisco... 3,672,537 4,582, 521 551,166 1336,922 477,967 1,113,705 74,765 2,820,218 1,863,507 1,852,906 10,601 50.7 30.3 37.1 of tif 
1I 
Totals 64 Companies... 4d 712, 754,374 72,208, 115,297 388,540,405 312,159,126 323,345,460 297,100,209 33,227,900 1,324,328,427 793,668,991 &751,056,775 42,612,216 46.4 18.8 59.8 I subr 
a Includes $2,029,446 income from the accident and health department. 6 Includes $1,649,960 disbursement from the accident and health department. d Unavailable.  ¢ Includes $4,175,551 welfare work tons 
expense. f Increase in contingency reserve. 9g rg 250,000 portion of stockholders paid in surplus transferred to accident department. A Increase in spevial funds. i Coupons to policyholders. k Does no Office 
iaclude the statistics of the Mutual Life of New York. * Does not include the Life and Casualty Insurance Company of Tennessee, Nashville, which has $100,000,000 of insurance in force. These statistics are nU° 2 
available for the company, t When total income is unavailable for com) nies shown herewith, premiums are included. provis 
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JUNIOR ASSOCIATION’S GROWTH 
Offspring of American Life Convention 
Now Has 47 Company Members 
John W. Cadigan, assistant superintendent of 
agents for the New World Life of Spokane, re- 
ported on the Junior Association to the Amer- 
ican Life Convention in Dallas recently and 
said that while it had begun with 9 members, 
there were 17 companies represented in 1925 and 
now the number totals 47. The ultimate goal 


is that every member company of the American. . 
Life Convention shall have a representative in, 


the Junior Association. With regard to the 
aims of the Junior Association, Mr. Cadigan 
said : ; 

For the benetfit of those who may not be 
aware of the aims and ambitions of the Junior 
Association, let me say that the membership 
is restricted to men under thirty-five years of 
age, whose home office duties are of such a na- 
ture as shall, in the opinion of senior officers 
of member companies, entitle them to the bene- 
fits of what might be well termed an appren- 
ticeship in American Life Convention affairs, 
thereby fitting them in years to come to better 
and more intelligently cope with such problems 
of company or association work as shall be dele- 
gated to them. 


NEW WOODMEN COMPANY 
Further Details of Organization Sponsored 
by Fraternal 

W. A. Fraser, sovereign commander of the 
Woodmen of the World, Omaha, Nebr., has ad- 
vised THE Spectator that the new stock life 
insurance company which is being organized 
by the fraternal, will be launched in the early 
part of November. The company is to have 
$1,000,000 in capital and an equal amount of 
surplus. Stock is sold only to policyholders 
of the Woodmen of the World. The shares 
have a par value of $20 and are being sold at 
double that amount to provide surplus. 

Mr. Fraser advises that the company is be- 
ing organized to enable the fieldmen of the 
fraternal to offer almost any kind of a life in- 
surance policy and will not attempt in any way 
to interfere with the business of the Woodmen 
of the World Whatever profits may be made 
by the legal reserve company will redound to 
the interest of the stockholders, who are mem- 
bers of the Woodmen of the World. The name 
of the new company has not yet been made 
public. 


New Federal Ruling 

Following action by Julian S. Myrick, of 
New York, of J. McIntosh, Comptroller of the 
Currency, Washington, has issued this memo- 
randum concerning the right of a National 
Banking Association to insure the lives of of- 
ficers for the benefit of the bank: 

1. There have been presented to the Comp- 
troller of the Currency several inquiries from 
national banks as to whether a national bank 
may take out insurance upon the life of an 
oficer for the sole benefit of the bank. In view 
of recent court decisions bearing on this form 
of life insurance upon corporations in general, 
I submitted the question to counsel with instruc- 
tions to re-examine the legal basis of the old 
office position. 

_I am advised by counsel that there is no 
Provision in the national banking laws which 
Prohibits a national bank from taking out in- 


surance on the life of an officer of such bank 
where the bank possesses a definite insurable 
interest in the life of such officer, but that the 
question of what constitutes an insurable inter- 
est is a question of fact in each case and is con- 
fined within very narrow limits. Counsel also 
advises that insurable interest, as set forth in 
the court decisions, may be summarized as fol- 
lows: 

“To sustain an insurable contract of this char- 
acter it must appear that the corporation secur- 
ing the policy has a real concern in the life of 
the party named, whose death would be the 
cause of a substantial loss to the business and 


e this does not follow ordinary services, but arises 
“where the success of the business is dependent 
,upon the continued life of the party named.” 


3. Counsel further advises that when con- 
tracts of insurance are entered into where the 
bank has no insurable interest in the life in- 
sured, such contracts are void as opposed to 
public policy and the act of the board of direct- 
ors authorizing the making of such contract 
would be ultra vires. 

4. In view of the foregoing, it is my posi- 
tion that I do not encourage national banks to 
enter into such contracts of insurance, but that 
where a national bank has a definite insurable 
interest in a particular officer, as heretofore set 
forth, and such national bank does, in the dis- 
cretion of its board of directors, insure the life 
of such officer for the sole benefit of the bank, 
this office will not raise objection thereto, pro- 
vided such insurance is confined to purely pro- 
tective insurance, namely, “straight,” or “ordi- 
nary” life and “term” insurance and not “endow- 
ment,” etc. In all such cases the Comptroller 
of the Currency reserves the right to inquire 
into the degree of- insurable interest, etc. 


MADE SECOND VICE-PRESIDENT 
Frederick L. Allen, General Counsel of 
Mutual Life, Gets Additional Title 

At a meeting of the board of trustees of the 
Mutual Life Insurance Company of New York 
held on October 26, Frederick L. Allen, general 
counsel of the company, was appointed a sec- 
ond vice-president, the appointment taking effect 
on November 1. His title will now be second 
vice-president and general counsel. President 
Houston makes the appontment in recognition 
of the importance of the law department in the 
home office administration and in recognition 
of the services and abilities of Mr. Allen as the 
company’s general counsel. 

Mr. Allen joined the company in January, 
1894, as assistant to Edward Lyman Short, then 
in charge of the law department. He made a 
conspicuous success, and in December, 1923, he 
was made general counsel of the company. 

Mr. Allen was born in Malone, Franklin 
county, N. Y. He is a graduate of Hamilton 
College. After leaving college with the degree 
of A.B., he took up the study of law and was 
admitted to the bar in Albany in 1890, entering 
the service of Davies, Short & Townsend in 
New York city, and giving attention to cor- 
poration matters and particular attention to life 
insurance. 

He has been president of the Association of 
Life Insurance Counsel. He is a director of 
the Brooklyn City Railroad Company, and a 
member of the American Bar Association, the 
New York Bar Association, Association of the 
Bar of the city of New York, New York County 
Lawyers Association. He is also a member of 
the University Club, the Knollwood Country 
Club, the Church Club, etc. 


II 


THIS CHRISTMAS NO WORSE 


Dr. J. M. Doran Says Holiday Liquor 
Could Not Be Poorer Quality 

Dr. James M. Doran, National Prohibition 
Commissioner, has issued what amounts to a 
warning against drinking Christmas and New 
Year liquor this year. The “stuff” this year will 
be no worse than last year because it could not 
be, declares Dr. Doran, who said: 

Christmas and New Year’s liquor this year 
will be no more poisonous than last because I 
do not believe it could be. However, I wish 
to warn the people. against this poisonous liquor. 

Denying that there would be any special holi- 
day drive against drinkers, the Prohibition Com- 
missioner said: 

There will be no special drive to make the 
United States spend a dry Christmas and New 
Year. We are not putting on any special 
drives. Our men are going at top speed all the 
time. Conditions are improving everywhere. 
The last four months have been the most suc- 
cessful in the history of the department. 

In a leaflet called “To Your Health,” which 
is published by The Spectator Company in the 
form of an interview with Dr. Doran, the in- 
jurious effects of drinking prohibition liquor are 
fully described and the leaflet has been found 
most useful by life insurance companies and 
agents in tending to reduce the mortality rate 
among their policyholders. 


GROWTH OF CANADA 
T. G. McConkey Addresses American Life 
Convention at Dallas 

T. G. McConkey, president of the Canadian 
Life Insurance Officers Association and general 
manager of the Canada Life Assurance Com- 
pany, described the growth and-development of 
Canada in an address before the meeting of the 
American Life Convention in Dallas recently 
and, in part, said: 

Thirty per cent of our national debt is held 
in Canada. This is very gratifying when we 
consider the fact that prior to 1915, just twelve 
years ago, all our Federal loans were floated in 
the United States or abroad. Since 1914 we 
have brought back and absorbed many millions 
of our securities, from England and other coun- 
tries, besides taking care of new issues. Not- 
withstanding this, our savings banks have in- 
creased their deposits for the same period by 
$600,000,000. We have invested tens of millions 
in other financial institutions and have spent 
$600,000,000 on automobiles, saying nothing of 
the upkeep charges. In addition to this we have 
reduced our taxes. ; 

Although it is not necessary to deal with the 
growth of life insurance, as you are all familiar 
with what has taken place in that respect, it 
might be interesting to call your attention to the 
fact that in 1900 we had 37 companies operat- 
ing, of which 18 were Canadian. In 1926 we 
had 47 companies, of which 28 were Canadian, 
apart from some Provincial companies. The in- 
surance in force in Canada increased in 25 years 
from $431,000,000 to nearly five billion. 


President of Campbell Soup Company a 
Prudential Director 
John T. Dorrance, president and owner of 
the Campbell Soup Company, has been made a 
member of the board of directors of the Pru- 
dential Insurance Company of America, New- 
ark. 
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*“] BELIEVE THAT EVERY 
RECORD OF THE AGENT’S 
CLIENT IS INCULCATED 

IN THIS BOOK!”’ 


That is what the Executive 
Secretary of the Life Underwrit- 
ers’ Association of New York 
says about the new, improved 
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SIX YEARS YOUNG 


Kansas’ Strongest - 
Life Insurance Company 


Capital........ $550,000 
Surplus........ $237,436 


SALESMEN WANTED 


To sell something new in 
life insurance in Minne- 
sota, Iowa, Nebraska, Mis- 
souri, Kansas, Arkansas, 
Oklahoma and Texas. 











Our New Home Office 
“Built Without Using a 
Dollar of Policyholders’ 
Money.” 


National Reserve Life Ins. Co. 
GEO. GODFREY MOORE, President 
Topeka, Kansas 
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F. G. WOODWORTH HONORED 
New Vice-President of Girard Life Dined 
by Philadelphia Agents 

The leading members of the life insurance 
fraternity of Philadelphia gathered at the Penn 
Athletic Club in that city recently at a din- 
ner given by them to Frederick G. Woodworth, 
recently elected vice-president of the Girard 
Life, of this city, as a token of the high regard 
and esteem in which they held him during the 
many years of close association together in the 
work of the Philadelphia Association of Life 
Underwriters. 

Mr. Woodworth, who relinquished the super- 
intendency of the local office of the John Han- 
cock Mutual Life, after twenty-seven years of 
service with the company, to accept his new of- 
ficial post with the Girard Life, came to Phila- 
delphia over fifteen years ago. During those fif- 
teen years he has not only built up a splendid 
organization for the John Hancock but has given 
freely of his time and effort to promote the wel- 
fare and success of the Philadelphia Association 
of Life Underwriters. 

Among the speakers at the dinner were Rob- 
ert K. Eaton, vice-president of the John Han- 
cock Mutual Life; Matthew H. Taggert, Insur- 
ance Commissioner of Pennsylvania; Neils M. 
Olsen, president of the Philadelphia Association 
of Life Underwriters; and Albert Short, new 
president of the Girard Life. James M. Blake, 
general agent in Philadelphia of the Massachu- 
sets Mutual, was the toastmaster. 


AMERICAN SERVICE BUREAU 
CONTINUES 
To Operate Separately But Under More 
Direct Control of American Life 


Convention 
[By a Starr CorRESPONDENT] 
Dattas, Texas, Nov. 3.—The American 


Service Bureau will continue to operate as a 
separate corporation entity but will be brought 
under the more direct control of the American 
Life Convention, it was decided at the executive 
committee meeting recently. 

The directors of the American Life Conven- 
tion will become directors of the Bureau. Its 
business was appraised as a going concern at 


$250,000. 


Association of Life Insurance Presidents 

The convention of the Association of Life In- 
surance Presidents to be held at New York, 
December 8 and 9, will be addressed by emi- 
nent men in various walks of life. Archibald 
M. Welch, president of the Phoenix Mutual 
Life, of Hartford, will act as chairman. Among 
the speakers will be Dr. W. H. P. Faunce, 
president of Brown University; Hon. Walter 
F. George, United States Senator from Georgia ; 
Darwin P. Kingsley, president of the New 
York Life Insurance Company; Dr. R. B, von- 
Klein Smid, president of the University of 
Southern California; Hon. Albert S. Caldwell, 
President of the National Convention of Insur- 
ance Commissioners; Hon. James A. Beha, 
Superintendent of Insurance of New York; 
Fred W. Sargent, president, Chicago and 


Northwestern Railway Company; Edward W. 
Decker, president of the Northwestern National 
Bank of Minneapolis, and a director of the 
Northwestern National Life; Matthew S. Sloan, 
president, Brooklyn Edison Company; Henry 
Abels, vice-president, Franklin Life of Spring- 
field, Ill; Chandler Bullock, president, State 
Mutual Life, of Worchester; Frank F. Davis, 
vice-president, Equitable Life of New York; 
John K. Gore, vice-president and actuary, Pru- 
dential Insurance Company of America, New- 
ark; LeRoy A. Lincoln, general counsel of the 
Metropolitan Life, of New York, and James 
Lee Loomis, president of the Connecticut Mu- 
tual Life, of Hartford. 


Texas Life Underwriters Luncheon—Roger 
B. Hull and Orville Thorpe Speak 


[By a SfaFF CorRESPONDENT] 


Datias, Texas, November 3.—The North 
Texas Association of Life Underwriters held 
a luncheon at the Baker Hotel, Dallas, Texas, 
recently at which Henry T. Huitch, gen- 
eral agent of the Great Southern Life and 
president of the Association, introduced Roger 
B. Hull, managing director of the National 
Association of Life Underwriters. Mr. Hall 
referred to the American College of Life Un- 
derwriters, and outlined its plan of operation. 
He also spoke of the certificate to be issued to 
life underwriters by the National Association 
to those who have complied with certain re- 
quirements of the Association. This will be 
known as a certificate of an accredited life 
underwriter. Mr. Hull pointed out, however, 
that this certificate would be of little value un- 
less the Association issuing such certificates is 
so thoroughly backed up by local associations 
in observing the ethics of the business and codes 
of the Association that there will be no question 
as to the recognized authority of the Association 
to issue such certificates. Mr. Hull closed his 
remarks with an appeal to the members to co- 
operate with him in supplying information and 
making constructive suggestions of value in con- 
ducting the National Association Affairs so as 
to make its work of more value to the local 
associations. 

Orville Thorpe, general agent of the Kansas 
City Life in Dallas, spoke a few words outlin- 
ing the requirements of the National Associa- 
tion necessary for a life underwriter to com- 
ply with in order to obtain a Certificate of 
Accredited Life Underwriter. 


Equitable Life Men to Meet in Indianapolis 

INDIANAPOLIS, INp., November 7.—More than 
100 agents of the Equitable Life Assurance 
Society will be in Huntington, Ind., December 
8, 9 and 10, for the first educational conference 
the company ever has held in that city. The 
meeting was arranged partly because of efforts 
of John W. Weaver and partly because of fa- 
vorable impressions of the city obtained by 
Frank L. Jones, Indianapolis State agent. The 
meeting will be held in the LaFontaine hotel 
and at the Chamber of Commerce. 
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ST. LOUIS NEXT YEAR 
Selected for 1928 Meeting of American 
Life Convention 
[By a Starr CorRESPONDENT] 

Dat.tas, Texas, November 3.—St. Louis will 
be the scene of the American Life Convention 
next year, according to the announcement of the 
executive committee of that organization. 

Reports on membership indicated that four 
members of the Ameriean Life Convention were 
lost last year due to mergers. Companies join- 
ing during the year were as follows: Beneficial 
Life, Salt Lake City; Northwestern Life of 
Omaha; Gem City Life of Dayton; Columbian 
Mutual Life of Boston; Federal Union Life of 
Cincinnati and Alamo Life of San Antonio. The 
following companies which had withdrawn were 
readmitted to membership: Great Southern Life 
of Houston; Missouri State Life of St. Louis, 
and the Southern States Life of Atlanta. 


NEW SECTIONS ORGANIZED 
Financial, Agency and Office Management 
Sections Created by American Life 
Convention 
[By a STaFF CorrESPONDENT] 

Datias, TExEs, November 3.—During the 
business sessions of the American Life Conven- 
tion three new sections of that organization 
were created. These are the Financial Section, 
the Agency Section and the Office Manage- 
ment Section. 

The Junior Association, which has been in 
existence since 1924 and is composed of the 
younger officials of ‘the legal reserve companies 
of the United States and Canada, was reorgan- 
ized as a section of the Convention. 

Added to the Legal and Medical Sections this 
makes six departmental divisions of the Amer- 
ican Life Convention which will serve to greatly 
widen the scope of the organization and increase 
the already efficient work of the convention in 
promoting the best interests of its company 
members and life insurance as a whole. 


Prominent Patrons of Life Insurance Num- 
ber of The Spectator 

“Will you be kind enough to send me fifteen 
copies of THe Spectator dated September 29, 
being the Special Edition of Prominent Patrons 
of Life Insurance. This is a very wonderful 
number, splendidly gotten out, and, as far as I 
have been able to check it, is right to the min- 
ute. I certainly appreciate it.”"—W. R. Hoefflin, 
Assistant Manager, Pacific Mutual Life. 

“I received a copy of THE Specrator of Sep- 
tember 29 showing the Prominent Patrons of 
Life Insurance, and their endorsements, and I 
wish to congratulate you upon the way you have 
put this out, and I can see no reason why we 
cannot use this to great advantage among the 
men who carry fairly large lines of insurance. 
As I understand it, this number takes the place 
of the leather covered book that you used to 
get up. I believe we can be of great service to 
you in this section in compiling for your next 
publication an even more extended list of those 
who are carrying $60,000 or over in this part 
of the State.”—George W. Markham, General 
Agent, Connecticut General Life. 
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IT WAS A PARCEL POST POLICY THAT 
STARTED THE AVALANCHE....... 








HARTFORD FIRE INSURANCE 
COMPANY, HarTForD, CONNECTICUT 
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It all started with a new trunk. Wilkins 
happened to be in the store when Griffith 
bought it. Wilkins was the local Hart- 
ford agent; Griffith was the general 
manager of the Newton Manufacturing 
Company. The agent was immediately 
interested as he had never written a line 
for Griffith personally nor had he ever 
been able to “break in” on the business 
at the factory. A new trunk suggested 
a vacation trip and Tourist Baggage 
Insurance, and in five minutes the policy 
was sold. It just happened that that 
trunk and its contents were later burned 
when a large terminal was destroyed by 
fire and from then on it was clear sailing 
for the agent. 


The next thing was an automobile 
contract that included the hail and 
windstorm rider of which Griffith had 
never heard. Later it was a Sportsmen’s 
Policy when Griffith left on a month’s 
fishing trip. But it was the Hartford 
Parcel Post Policy that really started the 
avalanche that convinced Griffith that the 
agent was decidedly on the job. Now 
it is a case of a schedule on the new 
addition to the plant and the possibility 
of a Business Interruption line on the 
entire plant in the near future. 


Hartford agents are equipped to make 
the most of their opportunities. 
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FLOOD LOSSES SMALL 


Hartford and Boston Report Only 
Scattered Claims 


MUCH LIVESTOCK INVOLVED 


Depreciation of Income Likely to Bring 
Largest Loss to Insurance Companies 
{Special Correspondence to THE SPECTATOR] 
Hartrorp, Conn., Noy. 8.—Whenever insur- 
ance executives in Hartford read big headlines 
announcing calamity by fire, tornado or sudden 
death the question of possible loss to great in- 
surance institutions of this city always looms 
large as immediate plans are made to meet 
drafts that surely follow the deluge. So with 
the present flood which in the past week resulted 
from rain ranging from three to eight inches 
over all New England, causing streams of five 
States to overflow, ravishing prosperous valleys 
and taking a toll of life and property with losses 
running into unnumbered millions, as yet only 
roughly estimated and with fatalities number- 
ing 150 or more. Now that waters are slowly 
subsiding and natural excitement is passing 
rough calculations indicate that New England’s 
flood compared with last spring’s Mississippi 
Valley calamity, while great and disastrous, in 
no way compares in possibility of loss, one edi- 
tor saying “Our flood loss is but drop in bucket” 

contrasted with that of Middle West. 

The Connecticut Valley is a comparatively 
small, rich region. It can assimilate its losses 
with little outside assistance. Rehabilitation 
will come quickly. 

But it was calamity. As such it will bring 
train of losses direct to be paid by or conse- 
quential to affect insurance reserves accumulated 
for exactly’ such catastrophes. There will be 
an excess of death claims undoubtedly trace- 
able to flood, many carrying double indemnity 
because accidental, while exposure will result in 
peaks of sickness benefits. But few automobiles 
of the thousands lost carry insurance against 
water damage or flood so increased interest and 
sale of this feature may be logically expected. 
Considerable losses on goods in transit are an- 
ticipated by companies writing that line but no 
estimate or basis for computation is available. 

Flood caught many tobacco growers in bottom 
land with their crop only partly down, while 
others had packed ready to deliver to ware- 
houses. Total loss are not yet estimated but 
experienced growers prophesy it will run well 
into thousands. 

Sudden sweeping of deep water resulting from 
the ruptured dike at Springfield caught nearly 
100 highbred racing and show horses valued 
at $200,000 in barns at the Eastern States Ex- 
position grounds. Before volunteers recruited 
from the American Legion, could effect rescue 
f some eighty or ninety of them water reached 
to heads of animals, 


Boston, Mass., Nov. 8.—So far as can be 


learned from gencral agencies at Burlington and 
Rutland, Vt., and from the Boston offices that 
are New England headquarters for the fire and 
casualty companies, the stricken areas, includ- 
ing more than fifty towns wholly or partially 
destroyed, are without insurance protection in 
last week’s disaster against loss caused by floods. 
It is possible that the Hartford Live Stock will 
have some live stock losses to settle, four or 
five having been reported to the home office. 
The fire company, which at one time wrote some 
flood insurance in localities where such damage 
might occur, abandoned the proposition. Rates 
being exorbitant, made, as they were, on an in- 
dividual merit basis. The Home of New York 
likewise found little or no demand for this 
business. 

Never before in the history of insurance can 
it be recalled that there has been a disaster in 
this country from which there was not some 
recovery through insurance. It is the first time 
that New England has ever been visited by such 
a casualty. 


NATIONAL LIBERTY TO INCREASE 
CAPITAL 
Stockholders Expected to Approve 33% 
Per Cent Stock Dividend 

George U. Tompers, president of the Na- 
tional Liberty Fire Insurance Company, has sent 
a letter to the stockholders of the company giv- 
ing notice of a special meeting to be held No- 
vember 15. This meeting is called for the pur- 
pose of voting on a proposition to increase the 
capital stock of the company from $1,500,000 to 
$2,000,000. While the letter submits no definite 
plans for so doing it is understood that Mr. 
Tompers expects the stockholders to approve 
of a 33% per cent stock dividend. 

The last capital increase of the National 
Liberty was accomplished by a 50 per cent stock 
dividend in 1922. 


Motions Denied 
(Concluded from page 3) 

is an accounting. This is not solely an action 
against the defendants as individuals to re- 
cover a sum of money or a judgment for dam- 
ages against them in an individual capacity 
where jurisdiction could not be obtained by pub- 
lication alone. In such case an attachment of 
property within the State upon which judgment 
could operate would be necessary under sec- 
tions 493-520 and 902, C. P. A. 

This action seeks to recover property in this 
State of which it is alleged the corporation has 
been wrongfully divested and which these 
defendants have secreted and are wrongfully 
withholding. To that extent the action is in 
the nature of an action in rem falling within 
the scope of Section 232 of C. P. A., subdivision 
6. At least one of the issues involved relates 
to conflicting claims to property within this 
State which is alleged to have been wrongfully 
transferred by the foreign directors of the 
Petrograd corporation. The alleged wrongful 
acts tommitted by defendants occurred in the 
State of New York and the action arose there. 
This fact must not be lost sight of in sustaining 
jurisdiction. I find that jurisdiction was ob- 
tained by the publication of the summons. 
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CANADIAN FIRE 
INSURANCE 


Underwriting Profit Made in 1926 
GAIN WAS 2.92 PER CENT 


Comparison of Results for a Nine-Year 
Period 


Orrawa, CAnapA, November 5.—Underwrit- 
ing profits of fire insurance companies in Can- 
ada are shown in the following table, and for 
the purposes of comparison the experience for 
the fifty years 1869-1918 by decades, and the 
results for the year 1926 and of each of the 
preceding eight years are shown separately. 
The ratios for the years prior to 1921 are the 
ratios of underwriting profits per cent of net 
cash premiums received, and for 1921, and sub- 
sequently, the ratios of underwriting profits per 
cent of net premiums written, the underwriting 
profits being calculated by deducting from the 
premiums earned the losses and expenses in- 
curred. 

Jn the computation of profits no allowance is 
made for conflagration reserve, for the reason 
that no account has been taken of interest earned 
on unearned premium reserve and other reserves, 
and that losses incurred include losses from 
conflagrations as well as normal losses: 


United States 





Canadian British and For- All 
Com- Com- eign Com- Com- 
Period panies panies panies panies 

1869-78.. —15.01 —17.56 —2.28 —15.20 
1879-88.. —2.15 10.20 16.59 7.50 
1889-98. . 0.52 3.84 —0.85 2.65 
1899-08.. —1.65 5.43 9.06 4.62 
1909-18.. 2.88 9.65 7.26 7.68 
For 50 yrs. —0.84 6.31 7.03 4.99 


Following are the figures of underwriting 
profits for the past nine years, the percentages 
to cash premiums received up to 1920, and to 
premiums written subsequently : 


United States 





Canadian British and For- All 
Com- Com- eign Com- Com- 
Period panies panies panies panies 

i) ae 10.84 7.29 2.14 6.16 
1999... 7.00 11.38 14.61 11.75 
ye 6.10 13.96 4.77 9.59 
1921..... —0.94 5.12 —0.88 2.08 
1922..... —10.93 —12.97 —5.59 —9.89 
1923..... —9.35 —5.53 —6.48 —6.31 
1924..... —2.70 1.77 2.54 1.47 
i. 1.75 7.68 3.27 5.15 
| ee 3.79 8.02 9.73 8.07 
For 9 yrs 0.67 3.97 2.33 2.89 


The underwriting results for 1926 show an 
increase of 2.92 per cent over 1925 and 6.6 per 
cent over 1924. The average under profits for 
the past nine years seem somewhat small and 
this period included two good years, 1919 and 
1920, when compared with the fifty year ratio 
of 4.99 per cent. 

To find a time over a series of years in which 
the underwriting results were worse than the 
last nine years, it is: necessary to go back to 
the decade 1889-1898 when the results showed 
an underwriting gain of 2.65 per cent. 
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COMPANY 
OF LONDON 


SHLOMO Se 
UNITED STATES BRANCH 
80 John Street, New York, N. Y. 
R. P. Barbour, Manager 


Pacific Coast Department 
114 Sansome Street, San Francisco, Cal. 























Address Home Office For Agency Connection 


wt FTAMPTON ROADS 
FIRE «» MARINE 
Insurance Company 


HENRY G. BARBEE 
Presiden 


P. D. BAIN 
Ghetrman of the Board 








FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
New Jersey 


Baltica Insurance Co., Ltd. 
Denmark 


Franklin W. Fort Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 








REINSURANCE 


FIRE and CASUALTY 
ROSSIA INSURANCE COMPANY 


of America 


THE FIRE REASSURANCE COMPANY 
of New York 


AMERICAN RESERVE INSURANCE CO. 
of New York 


LINCOLN FIRE INSURANCE COMPANY 


of New York 


THE FIRST REINSURANCE COMPANY 
of Hartford 





115 BROAD ST., HARTFORD, CONN. 








NEW YORK 
MINNEAPOLIS 


SAN FRANCISCO 
RICHMOND 


Marsh & McLennan 
INSURANCE 


Fire Liability Marine 


175 W. Jackson Blvd., Chicago 


London Seattle Montreal 
Winnipeg Detroit Duluth 
Pittsburgh Cleveland Buffalo 
Phoenix Columbus Portland 
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FURS Insured against Loss of any kind | 
except Moth and Wear and Tear)at | 
All Times and All Places 


A. F. SHAW & COMPANY 


75 Maiden Lane Insuran ce Exchange 
New York City a ; s Chicago, il 
General Agents -“A]] Risks” Department 






-~ 


— 


faint? Fire & Marine Insurance Co. 





a 

















Nov 


RI 


Thi: 


Com 


Th 
famil 
ance 
agem 
by V 
and | 
of 3( 
tion | 
ately 

Th 
ganiz 
and : 
nies, 
ferre 
capite 
of th 
also < 
$300, 

Th 


guarc 


enjoy 
circle 
W. 
ager 
of C 
Nortl 
and p 
ance 
of th 
Pheni 
Wem 
with 
agem« 
ties ¢ 
and t 
as the 
presid 
Amer 
Teinsu 
Ret 
Inc., 
with | 
of th 
body 
vestm 
Amer: 
The 
super 
of the 
Corpo 
treme] 
turing 
whom 
presid 
Remin 





ursday 





ss 


; 


iD 




















November 10, 1927 


THE SPEC EFATOR 





Fire Insurance 








——— 


RE-INSURANCE CORPORA= 
TION OF AMERICA 





This New Company is Owned by the 
American Phenix Corporation 





H. R. WEMPLE IS PRESIDENT 





Company Has Strong Directorate and Gives 
Promise of Profitable Operation 


The insurance fraternity as well as investors 
familiar with the earning capacity of fire insur- 
ance companies under strong and capable man- 
agement will be interested in the recent offering 
by W. W. Townsend & Co., Inc., of New York, 
and Fuller, Richter, Aldrich & Co., of Hartford, 
of 30,000 shares of American Phenix Corpora- 
tion general stock, par $50, which was immedi- 
ately oversubscribed. 

The American Phenix Corporation was or- 
ganized under the laws of New York to own 
and manage insurance and reinsurance compa- 
nies, and the net proceeds of the financing re- 
ferred to have been used to purchase the entire 
capital stock, except directors’ qualifying shares, 
of the Re-Insurance Corporation of America, 
also a New York organization, with a capital of 
$300,000 and a surplus of over $1,000,000. 

The steps taken in this organization to safe- 
guard both the policyholder and the investor 
are worthy of note. 

The selection of business will be in the hands 
of H. R. Wemple who for over 25 years have 
enjoyed an enviable reputation in reinsurance 
circles, both here and abroad. 


W. Y. Wemple, who is United States man- 
ager of the Reinsurance Company Salamandra, 
of Copenhagen, Denmark, president of the 
North Star Insurance Company, of New York, 
and president of the Hamburg-American Insur- 
ance Company, also of New York, is chairman 
of the executive committee of the American 
Phenix Corporation, and his brother, Horace R. 
Wemple, who for many years was associated 
with the late William G. Willcox in the man- 
agement of the United States reinsurance activi- 
ties of the Noske Lloyd Insurance Company 
and the Norwegian Assurance Union, as well 
as the Norwegian Atlas Insurance Company, is 
president of the Re-Insurance Corporation of 
America, and in direct charge of that company’s 
reinsurance operations. 


Representatives of W. W. Townsend & Co., 
Inc., and Fuller, Richter, Aldrich & Co. sit 
with W. Y. Wemple on the executive committee 
of the American Phenix Corporation, which 
body is responsible for the selection of the in- 
vestments of the Re-Insurance Corporation of 
America. 

The activities of the executive committee are 
Supervised by and conditional upon the approval 
of the board of directors of the Re-Insurance 
Corporation of America, which includes ex- 
tremely able men, representative of manufac- 
turing, insurance and investment banking, among 
whom are George Bingham, secretary and vice- 
president of Remington Arms Company and 
Remington Cash Register Company; Frank H. 


Smith, president of Lawrence Portland Cement 
Company and former Commissioner of Banking 
and Insurance of New Jersey; David Van 
Alstyne, Jr., vice-president of Peabody, Smith 
& Co., investment bankers; Frederick E. 
Schluter, president of Schluter & Co., invest- 
ment bankers; Robert E. Miller, vice-president 
o fthe Bank of New York and Trust Company, 
and other equally representative men. 

The whole structure is calculated to provide 
an intimate and practical co-operation between 
a very able insurance management on the one 
hand, and an experienced and competent group 
of investment experts on the other, and it is 
hard to see how an arrangement giving a bet- 
ter assurance of the maximum of profit with a 
minimum of risk could have been effected. 

While reinsurance under a strong manage- 
ment has always been a profitable business, its 
prospects are regarded as being better today 
than at any time in the past. Direct writing 
officials have come to see that the reinsurer is, 
in fact, a partner in their business. 

With the capital and surplus of the reinsurer 
combined with the funds of the direct writer in 
carrying the business of the latter, the well being 
of his reinsurers is of the utmost importance to 
the direct writer—and this fact is now generally 
recognized. 

The launching of American Phenix Cor- 
poration could hardly be more timely, as rein- 
surance premiums increased in 1926 by nearly 
$35,000,000 over the 1925 figures—domestic re- 
insurers being able to take less than 7 per cent 
of this increase—and quite recently some of 
the large direct writers requested their agents 
to curtail their lines because of the shortage of 
reinsurance facilities. 

Being the manager as well as the owner of 
the Re-Insurance Corporation of America, the 
American Phenix Corporation will enjoy rev- 
enue applicable to dividends from two sources: 
first, a management fee based on the premium 
income of the Re-Insurance Corporation of 
America, and, second, dividends paid on the 
stock of that company. 

It is expected that, on the volume of business 
it is planned to write in the Re-Insurance Cor- 
poration of America, the fee referred to should 
be sufficient to provide for a substantial dividend 
on the stock of the American Phenix Corpora- 
tion. , 

The retention of this management fee, which 
has customarily been paid to independent man- 
agers without any stock interest in the rein- 
surer, and which has constituted an important 
item in the expense outgo, is a new and ex- 
tremely valuable feature of the American Phe- 
nix Corporation from the investor’s standpoint. 


Meeting of National Automobile Under- 
writers’ Conference 

The annual meeting of the National Automo- 
bile Underwriters’ Conference will be held De- 
cember 1 in the New York board room of the 
National Board of Fire Underwriters’ building, 
New York city. Committee reports and the 
election of officers are slated for the business 
session. 
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J. M. WENNSTROM HAS A FINE TRIP 
TO HOME OFFICE 


Svea Confers Gold Service Medal 
Him 

J. M. Wennstrom, United States manager of 
the Svea Fire and Life Insurance Company and 
of the Christiania General, arrived in New York 
on Tuesday on the Drottningholm from Europe. 
He had been abroad about two months, spend- 
ing most of the time at the home offices of the 
two companies, although he visited Paris and 
some other points. 


While in Gothenburg, Sweden, the board of 
directors of the Svea gave a banquet in honor 
of Mr. Wennstrom, which was attended by all 
the directors and the chief executives of the 
company. On that occasion the chairman of the 
board made a speech and presented him with a 
gold medal, which the company gives only for 
long and distinguished service. When it came 
Mr. Wennstrom’s turn to speak he delivered an 
address of an hour and a half in which he laid 
before the officers and directors as fully as 
possible a complete picture of the conditions 
which have prevailed in fire underwriting in the 
United States for the past few years, the re- 
cent changes and the prospects for the future. 
He told them that after the period of racing 
for volume which had made conditions difficult 
for medium-sized companies like the Svea and 
its running mate, the Hudson, the tendency now 
is toward more conservative underwriting, bet- 
ter inspections and greater co-operation among 
the companies. 
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AGENTS and Brokers 

who desire a new 
standard of satisfaction for 
their clients will serve their 
own interests best by plac- 
ing their automobile insur- 
ance with the 


AMERICAN AUTOMOBILE 
INSURANCE COMPANY 


L. A. HARRIS, President 
St. Louis 







Issuing a most liberal contract em- 
bodying all forms of automobile 
insurance in one policy 





ACACIA 


An Institution—Not a Commercial Company 


Insurance in Force........... Over $250,000,000 
IE isi eh vc cken ok Over $20,000,000 
Ideal Agents Month- 
ly Income Contract 


LOW NET COST REAL SERVICE 


Aeacia Mutual Life Association 
WILLIAM MONTGOMERY, President 
Homer Building 


Washington, D. C. 












































Company Big sesnall use 
ts Co-Operation 

of gti ain 
SSS This Company has not only talked Co-opera- 

Co Qper ation tion, but given it so much, that it now has 
Se S the reputation for being one of the leading 


1) Skanbeah ‘*Co-operating’’ Companies. 
\Breskbent 





Interested? Write for openings! 

























a good company! 
Great Northern Life Insurance Company 


Milwaukee, Wisconsin 
110 S. Dearborn Street 


Home office : 
Chicago office: 































200 MILLIONS IN FORCE 


Another record set by The Lincoln Na- 
tional Life—500 MILLION Dollars of 


insurance in force in twenty-two years. 


A wonderful tribute to progressive ideals 
and aggressive principles. 


Not satisfied to stand on its present at- 
tainments, The Lincoln National Life con- 
tinues to take liberal action to give every 
new business advantage to its agents. 








@ NK UP()wrn THE (Q)LINCOLN)) 








The Lincoln National Life 
Insurance Co. 
“Its Name Indicates Its Character” 
Lincoln Life Building, FORT WAYNE, IND. 
More Than $490,000,000 in Force 








THE HANOVER FIRE INSURANCE COMPANY 
Continuously in business since 1852 

The real strength of an insurance compen is in the conservatism of its 
management, and the management of THE HANOVER is an absolute 
assurance of the security of its policy. 
Charles W. Higley, President Montgomery Clark, Vice-President 
J. G. Hollman, Secretary - T. Giberson, Treasurer 
F. E. Sammons, Asst. Secy. A. E. Gilbert, Asst. Secy. 
Home Office, Hanover Bidg., 34 Pine St., New. York 











General Agents Wanted 


Profitable territories now available in Florida, Vir- 
ginia, Kentucky and North Carolina. Write today to 


THE PROVIDENT LIFE AND 
ACCIDENT INSURANCE COMPANY 


of Chattanooga, Tennessee 
Life Accident Health Automobile Accident 











By F. M. Payne 

New Edition 1927 
The New Revised and Enlarged Edition, June, 1927, con- 
tains Questions and Answers; Brokers’ License Law; Tech- 
nical Dictionary of Words and Phrases in Real Estate and 
Construction; How to Appraise Property; Law of Real Estate; 
How to Advertise Real Estate; Legal Forms; Commissions to 
Agents; Savings and Loan Associations; Don’ts in Contracts, 


etc. 
288 Pages, Cloth Postpaid $2.00 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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Fire Insurance 








“MUSIC HATH CHARMS” 


Underwriters Will Cheer (Perhaps) for 
New Fire-Fighting Method 


By Crayton G. Hare 


In the light of recent experiments in 
extinguishing flames with musical sound waves, 
must we expect the following in years to come? 

“A serious fire on the river front last night 
destroyed a quantity of property and resulted 
in injuries to several firemen. The first alarm 
brought out Band 3 and the Trumpet Corps 
from Bands 7 and 8. Capt. Sweeney, in charge, 
saw at once that the flames were beyond con- 
trol, and sounded a general alarm that brought 
out all downtown instruments, two east side 
Drum Corps and the crack Saxophone Squad 
from headquarters. 


“Drum Major Wallace sounded the tuning 
fork located on that corner, and the men 
opened up with the Minuet in G. This and sey- 
eral other selections failed to check the flames 
and as a desperate move Wallace commanded 
the rendition of Bach’s Fugue in D-Minor (it 
will be recalled that this number put out the 
saw-mill fire last Friday). 


“The Fugue had great effect upon the blaze, 
although it was severe on the men. The French 
Horn players worked double shifts, and three 
additional companies of Bassoon players had 
to be summoned. Two Piccolo players were 
overcome by the music of these bassoons, and 
had to be revived at a nearby drugstore. 


“The crisis was reached when the west wall 
of the building started to collapse. Extra oil 
was provided for the dry slides of the Trom- 
bones; a company of Zithers advanced on the 
left; two Oboe players stopped work to shout 
a warning and were suspended pending an in- 
vestigation by Barry this morning; and Wallace 
himself seized an over-heated Clarinet and 
played octaves. It was at this point that 18 
veteran Bass Horn players came forward still 
blowing the Fugue from which they switched 
to the Prelude in C-Sharp Minor without miss- 
ing a note. A great shout went up from the 
crowd as these men braced themselves and blew 
in unison. For seven minutes the wall was 
held back while the neighborhood reverberated 
and plaster fell from ceilings half a mile away. 
A great crack opened in the pavement before 
them, and the cheers of the throng were clearly 
heard in Medina. 

“At the end of the seventh minute, however, 
the wall collapsed, and two men were badly 
injured; Bass Horn player 12 from 7’s Band 
slipped in the excitement from C-Sharp to B- 
Flat, and sustained a severely lacerated gullet; 
and player 16 from the same Band suffered a 
broken leg when the recoil of his horn threw 
him to the ground. Two other horns blew up 
under the terrific pressure. 

“At 4 a. m. the blaze was well under control 
with only two companies of Flute players and 
one division of Yodelers on duty using Oh, for 
the Heart of a Daisy!” 


Trinity Fire Enters New York 
The Trinity Fire Insurance Company, of 
Dallas, Texas, has been admitted to New York 








State and will transact its business there under 
the management of Corroon & Reynolds, Inc. 
This organization will also be manager for the 
company for the Eastern and Middle Western 
States. 

In a statement as of April 30, 1927, the com- 
pany’s assets are given as $1,361,356. It has 
a capitalization of $650,000 and its net surplus 
is given as $605,346, making a surplus to policy- 
holders of $1,255,346. The company was or- 
gan‘zed early in 1926. 
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STOCK EXCHANGE BLDG., AMSTERDAM, 
HOLLAND, HOUSING THE AMERICAN ™ 
GENERAL AGENCY 


: 2 | _ AE Home and Abroa 











A. E. GRIFFITH MADE PRESIDENT 
Becomes Head of Southern Mutual of 
Athens, Ga. 

Arthur E. Griffith has been made president 
of the Southern Mutual Insurance Company, 
Athens, Ga., to fill the vacancy caused by the 
recent death of Billups Phinizy. 

Andrew C. Erwin, of Athens, was elected 
secretary to succeed President Griffith. Mr. 
Erwin has long been a member of the com- 
pany’s board of directors. 











with 


Lhe American of Lewark 


East Indies. 





G. VAN DER AA building. 


and Medan. 





of every risk. 


THE AMERICAN 


NEWARK 


Capital $4,000,000. 
19 


and occupy the entire top floor of the above 


They have represented The American for 
the past seven years and the Company is now 


lom & Van der Aa, General Agents for The 

American, are the leading agents and 

company managers in Holland and the Dutch 
They employ over 200 people. ° 





Dept. Offices 


ROCKFORD, ILL. 
BOSTON 
MEMPHIS 

SAN FRANCISCO 

TORONTO 


Foreign Offices 








° P BELGIUM 
well established through their branches at BRAZIL 
. CHINA 
Amsterdam, Rotterdam, the Hague, Batavia, EGYPT 
‘ ‘ ENGLAND 
Sourabaya, Samarang, Bandoeng, Macassar HOLLAND 
e " os 6 e ° INDIA 
Joint policies are issued in the TURKEY 
: . BR. E. AFRICA 
names of the companies represented by them; DUTCH E. INDIES 
- AND 
each company subscribes to a fixed percentage SETTLEMENTS 
s s 










> INSURANCE G@MPANY 


‘NEW JERSEY 


Incorporated 1846 
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HE withdrawal from the coal mine 
workmen’s compensation insur- 
ance field by the American Mine 
Owners Mutual, U. S. F. & G., As- 
sociated Companies, and Metropoli- 
tan Casualty Insurance Company, in 
such rapid succession, has precipitat- 
ed an unprecedented demand for, and 
correspondence regarding, catastro- 
phe reinsurance for coal mine self- 
insurers. 
We issue this form of coverage at 
attractive rates and pay liberal com- 
missions to brokers. 


Correspondence invited. 


AMERICAN RE-INSURANCE COMPANY 
242 South 13th Street, Philadelphia, Pa. 





VOLUMES I and II—NOW READY! 














NORTHWESTERN 


CASUALTY AND SURETY COMPANY 
MILWAUKEE, WISCONSIN 


——)=—S~ 


——— 
Home Office — Brumder Building 
MILWAUKEE, WISCONSIN 


Executive Offices Eastern Department 
Union Indemnity Bldg. 100 Maiden Lane 
New Orleans New York 


FIDELITY AND SURETY BONDS 


ACCIDENT, HEALTH, BURGLARY, AUTOMOBILE 
LIABILITY, PLATE GLASS AND WORKMEN’S 
COMPENSATION INSURANCE 














SHIELD POLICIES 


Ordinary Life Insurance 
Industrial Life Insurance 
Health & Accident Insurance 








NATIONAL 


INSURANCE f 
COMPANY 


Total claims paid 27 years ending 
December 31, 1926, $51,810,954.80 











C. A. CRAIG, President W. S. BEARDEN, Sec’y-Treas. 


THE NATIONAL 
LIFE @ ACCIDENT INSURANCE CO. 


Home Office, National Building 
NASHVILLE - - - TENN. 








American Men Mortality 
Premium and Reserve Tables 


AM®) 


VOLUME I. (Now Ready) 
NET PREMIUMS 312% 


Upon both full Level Premium and Illinois Stand- 
ard Bases, for seventy-five or more plans of annual- 
premium life, endowment and term insurance; also 
Single Premiums, Life and Endowment; Commuta- 
tion Columns; also supplementary tables of annual 
premiums on the New Jersey preliminary-term 
standard, for those plans and ages at which that 
standard requires higher reserves than regular 
Illinois Standard. 

For two and three joint lives (equal ages) Com- 
mutation Columns, Life Single Premiums, and 
annual premiums (both Full Level Premium and 
Illinois Standard) for Whole Life, 20-Payment 
Life, and 20-Year Endowment Plans. 


VOLUME IL. 
TERMINAL RESERVES 3), % 


Full Level Premium Basis 


For all the annual-premium plans (single-life and 
joint-life) comprised in Volume I. 


VOLUME Ill 


TERMINAL RESERVES 3% % 
Illinois Standard Basis. 


For all the annual-premium plans (single-life and 
joint-life), including New Jersey Standard supple- 
ment, except term plans, comprised in Volume I. 

These volumes are clearly printed on a high 
grade of paper, and handsomely bound in a style 
similar to Illinois Standard Tables, compiled by 
the same authors. The methods of calculation 
are those which made Illinois Standard Tables 
a nearly errorless work. 

The three elaborate volumes have uniform, dur- 
able, morocco back and corners and attractive 
cloth sides, this substantial binding insuring long 
life of the book while being continuously used for 
reference purposes from day to day. No expense 
has been spared in cost of compilation, letter press, 
quality of paper and binding in the production 
of this Ep1Tlon DE LUXE of one of the greatest 
Actuarial Publications. The three books contain 
_— about 800 pages, and the page measures 

734 x 1034 inches. 


PRICES 


Single Volume, $60 
Set of Three Volumes, $150 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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Casualty, Surety and Miscellaneous 








NEW COMPANY 





Seaboard Surety Organizing in New 
York 





PLANNED CAPITAL IS $1,000,000 





Surplus Also to Be $1,000,000—Experi- 
enced Insurance Men as Incorporators 
The Seaboard Surety Company, New York, 

was launched last week to write all classes of 

fidelity and surety business and to have a cap- 
ital of $1,000,000 and a surplus of $1,000,000. 

Stock of the company is not yet being offered 

for sale and the board of directors has not been 

made public. 

The incorporators of the company, which is 
being organized under subdivision 4 of section 
70 of the New York insurance law, are as fol- 
lows: Floyd R. Du Bois, Edwin D. Livingston, 
Jacques Raffray, William S. Goss, George S. 
Frank, David L. Hamill, William A. Loock, 
Joseph C. Sealy, Thomas P. Dennis, Frank B. 
Martin, Harold W. Rudolph, Malcolm B. 
Dutcher and John E. Wisdell. 

The firm of Frank & DuBois, members of 
which are included among the incorporators of 
the Seaboard Surety, has been a brokerage and 
underwriting organization for a half-century 
and has a splendid reputation for fair dealing 
and success in the upbuilding of a large volume 
of writings. 

Edwin D. Livingston, of the Frank & DuBois 
firm, is a surety underwriter of 25 years’ expe- 
rience who, following his retirement as vice- 
president of the Independence Indemnity Com- 
pany of Philadelphia, has acted as expert ad- 
viser to surety companies and others with re- 
spect to various classes of bonds. 


CASUALTY ACTUARIES MEET 
Annual Gathering to Be in New York, No- 
vember 18 

The Casualty Actuarial Society will hold its 
annual meeting at the Hotel Biltmore, New 
York city, on November 18. Up to the present, 
acceptances to speak have been secured from 
Luther C. Mackall, vice-president, Metropolitan 
Casualty Insurance Company, whose topic will 
be “Automobile Note Guarantees by Surety 
Companies”; and E. B. McConnell, vice-presi- 
dent and manager at New York for the Mary- 
land Casualty Company, who will speak on 
“Guaranteeing First Mortgage Real Estate 
Loans by Surety Companies.” 

Announcement by Richard Fondiller, of 
Woodward, Fondiller & Ryan, who is secretary 
and treasurer of the Casualty Actuarial Society, 
indicated that the following topics will come up 
for discussion in addition to the election of of- 
ficers and three members of the council : 


1—Present Status of Reserves on Non-Can- 
cellable Disability Insurance. 


2—Present Outlook for Accident and Health 
Business With Particular Reference to the De- 
velopment of Non-Cancellable and Extension of 
Disability Benefits. 

3—Coverage of Small Risks for Compensa- 
tion Insurance. 

4—Provision in Financial Statements for De- 
cline in Prevailing Level of Market Value of 
Securities. 

5—Aircraft Coverage. 





Ten Leaders in Fidelity Insurance for 
the Year 1926—Compiled by 
The Spectator 


Name and Location of Co. Amount 


National Surety, New York.. $8,437,642 
American Surety, New York.. 4,517,845 
Fidelity & Deposit, Baltimore. 4,162,798 
United States Fidelity and 

Guaranty, Baltimore ...... 3,689,448 
Maryland Casualty, Baltimore. 1,594,851 
7Etna Casualty and Surety, 


pee oe ae eee Peles pene 1,591,906 
New Amsterdam Casualty, Bal- 
WOSBy ed o5As Sees sen ees 1,305,254 
Hartford Accident and Indem- 
ea 3 1,177,336 
Fidelity and Casualty, New 
MOGs waweo as tedads acemaden 1,127,071 
Globe Indemnity, Newark... 933,663 
ONIN foe i cee teas $28,537,814 


Percentage—premiums of ten leaders to 
total—77.6 per cent. 











Auto Liability 
(Concluded from page 3) 


from general compulsory automobile liability in- 
surance. It is a means of securing the financial 
responsibility of a common carrier which invites 
the public to entrust persons and property to its 
transportation service. 

A great deal is being said, and should prop- 
erly be said, about the relationship of automobile 
liability insurance to the prevention of automo- 
bile accidents. There are some persons who al- 
lege that the adoption of a law requiring finan- 
cial responsibility from the owners and operators 
of automobiles would reduce the number of ac- 
cidents which result in personal injury. The 
force of this argument is difficult to appreciate 
and such a result could only be achieved by a 
compulsory liability insurance law, through two 
possible results: firstly, it might reduce the num- 
ber of motor vehicles operated, or prevent their 
operation, by persons likely to cause accidents 
or, secondly, it might induce a sense of respon- 
sibility on the part of the operators of motor ve- 
hicles generally, which would result in decreased 
accidents. 

The prevention of automobile accidents is 
much more important than indemnity for the in- 
juries which they cause. Anything which de- 
tracts public attention from the desirability and 
necessity of preventing or reducing automobile 
accidents is a serious danger to the community. 
It is highly desirable that in every way possible, 
education, legislation and regulation should be 
directed toward reducing the appalling loss, per- 
sonal and economic, which is due to automobile 
traffic accidents at the present time. Neverthe- 
less, these considerations dealt with in this ar- 
ticle, namely the provisions of financial security 
to answer legal liability for damages caused by 
automobile accidents. 
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RATES INCREASED 


New Schedule for Pennsylvania 
Compensation 








EFFECTIVE JANUARY I 





Average Raise Will Be 17.3, Says Keystone 
State Bureau 


According to the Pennsylvania Compensation 
Rating & Inspection Bureau, workmen’s com- 
pensation rates in the Keystone State will be 
increased on an average of 17.3 per cent, effec- 
tive as of January 1, 1928. Gregory C. Kelly, 
general manager of the Bureau, says that the 
new rates will apply to all policies irrespective 
of the effcctive dates. 


The new rates, as far as the percentage of 
increase is concerned, compare with an increase 
of 3.7 per cent last year and are due to the 
action of the Pennsylvania legislature in in- 
creasing the benefits under the workmen’s com- 
pensation law by 18 per cent. The increase in 
rates is not as great as the increase in benefits. 
Minimum premiums, under the new schedule, 
will be raised in several classifications and the 
increase will be somewhat greater than the per- 
centage of increase in the rates themselves. 


Coal mining compensation rates have been ad- 
vanced as follows: Anthracite mining, from 
$2.50 to $2.75; bitmuinous mining, from $3 to 
$3.95; culm recovery, from $1.70 to $2.05; coke 
burning from 75c. to $1 and surface coal min- 
ing from $2.25 to $2.70. 

According to Mr. Kelley the total volume of 
premium affected by the advances is between 
$18,000,000 and $20,000,000, of which coal mine 
premiums represent about $4,000,000 to $5,000,- 
000. Commissioner Taggart has approved the 
new rates for both general classes of business. 


The Delaware Compensation Rating & Inspec- 
tion Bureau, which is operated by the Pennsyl- 
vania Bureau and of which Mr. Kelly is also 
the head, has promulgated new rates for that 
State, effective January 1. These rates are to 
be 80 per cent of the new Pennsylvania rates. 
The Delaware compensation premium income is 
comparatively small, being below $500,000 an- 
nually, and there was no increase in Delaware 
benefits during the past year. Acquisition cost 
of compensation business in both Pennsylvania 
and Delaware is 17% per cent, with coal mining 
acquisition cost limited to 10 per cent. 


Junius E. West a Candidate for Governor 
of Virginia 

Surrotk, Va., Nov. 7.—Hon. Junius E, 
West, prominent insurance agent of Suffolk, 
has announced his candidacy for governor of 
Virginia in the next Democratic primary, which 
will be held in 1929. Mr. West is at present 
lieutenant governor of the State. 
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Beneficial and Profitable 


ONE DOLLAR A MONTH POLICY 


A Big Seller and a money 
maker for live agents. 


All Standard Policies are written, with or without 
Total and Permanent Disability, Premium Waiver 
and Double Indemnity. 


THE COMPANY’S PREFERRED ORDINARY LIFE 
AND MONTHLY INCOME POLICIES ARE 
BIG SELLERS 


Good Openings for General Agencies in Ohio, In- 

diana, California, Illinois, lowa, Kansas, Michigan, 

Minnesota, Missouri, Oklahoma and Texas. 
“Serve and Succeed With the Springfield” 


SPRINGFIELD LIFE INSURANCE COMPANY 


SPRINGFIELD, ILLINOIS 


A. L, Hereford, President C. Hubert Anderson, Supt. of Agencies 
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SOMETHING NEW 














The Cream Is in the “Strippings” 





If you ever lived in the country, you probably have had the 
experience of nestling your head against the warm side of a 
red cow, the while balancing yourself on a one-legged stool 
as you directed two alternate streams against the bottom of a 
tin pail gripped tightly between your knees. And you re- 
member the admonition to make a thorough job of it—‘‘for 
the most cream is in the strippings.”’ 


In the life insurance business we face a like necessity. There 
is a certain volume of business that comes to an agent without 
much exertion, and is apt to be worth little more than the 
activity required to produce it. After the easy business is 
exhausted, then continued persistent effort brings the business 
that makes an agent successful and prosperous—for the cream 
of the territory is in the ‘‘strippings.”’ 


The Peoria Life is known for the help and encouragement 
extended to its agents to get the “‘strippings”’ of their territories. 
Policies are issued at all ages, to women as well as men, on 
participating and non-participating plans, for both standard 
and impaired risks. Thorough service to policyholders sup- 
plements cooperation with agents. Stimulating campaigns at 
frequent intervals inspire Peoria agents to realize their full 
possibilities—to get their share of the “hard-to-get”’ business 
which is the basis of big success. 


Peoria Life Insurance Co. Peoria, Illinois 

















INSURANCE: 


A Practica! Exposition for the 


Student and Business Man 
By T. E. Youne, B.A., F.R.A.S. 


Third Edition—Revised and Enlarged 








Mr. Younc’s book is a lucid, simple exposition of the principles 
and practice of life, fire, marine and other branches of insurance, 
specially adapted for the use of the underwriter, student and busi- 
ness man. It has been adopted as a text-book by Yale University. 
In the Tarrp EpitTIon the author has taken pains to elaborate the 
work, more particularly in reference to his own views upon the 
limitation of risks, while a simple explanation has been furnished of 
the force of mortality. 


Price, Third Edition, 424 pages - $3.00 





Insurance Office Organization 


Managements and Accounts 
By T. E. Youns, B.A., F.R.A.S., and RicHarD MastTErs, A.C.A. 


Second Edition—Revised 

This book will be found to be a valuable guide to the proper 
organization and conduct cf an insurance company. In it Mr. 
YOUNG points out the best methods to be followed in the formation 
and management of an insurance company’s staff, and the most 
systematic and economical administration of its business. The 
practical features relating to the operation of a company are com- 
prehensively discussed. 

The general principles of bookkeeping are also treated by Mr. 
Young, and are elaborated in succeeding chapters by Mr. MASTERS 








Physiology and Anatomy. By Dr. Harold Gardiner. A 
concise and clearly written treatise, with numerous illustrations. 
It also contains chapters on the common diseases and accidents 
(including industrial diseases), and a list of everyday medical 
terms. The book is designed particularly for insurance men and 
lawyers. 414 pages; cloth binding. 

Price, post paid, $3.00 


Principles of Insurance. By J. E. Exe. A book which 
will aid in a clear understanding of the principles and practices of 
accident, fire, marine and life insurance. 

Price, post paid, $1.50 








Accountancy. By Francis W. PixLtey. An entirely new 
work dealing with Accountancy from a theoretical and practical 
point of view The latest exposition of the science. 318 pages. 


Price, post paid, $2.25 





Pitmans Secre‘tary’s Handbook. A complete secretary’s 
manual prepared by HERBERT E. BLAIN. It covers secretarial 
work thoroughly for public and private institutions and for indi- 
viduals. (Second Edition, revised, omitting joint stock secretary- 
ships.) 

Price, post paid, $1.50 





Principles of Marine Law. By Lawrence DuckwortH. A 
knowledge of Marine Law is of the utmost importance to all those 
who are in any way connected with marine insurance or the ship- 
ping trade, and the volume covers all the essential features. 

Price, post paid, $2.25 


Office Organization and Management. By Lawrence R. 
Dicks£E, M. Com., F.C.A., and H. E. Bian. This volume gives in 
detail, with the aid of specially selected illustrations and copies of 
actual business forms, a complete description of management and 
organization under the most improved and up-to-date methods. 
315 pages, cloth. 





Price, post paid, $2.25 





SOLE SELLING AGENTS of the above works for the Insurance world 


THE SPECTATOR COMPANY 


CHicaco OFFICE 
QNBURANCE EXCHANGE 


135 WILLIAM STREET 
NEW YORK , 
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Casualty, Surety, Etc. 


















Table of Rank, by Total Admitted Assets and Net Surplus, of 
Fifty Casualty, Surety and Miscellaneous Insurance Com- 


panies as of December 31, 1926—Accident and 
Health Departments of Life Companies Are 
Excluded—Compiled by The Spectator 


Total 
Name and Location of Conpany Admitted Net 
Assets Surplust 
U. S. Fid. and Guar., Baltimore... 1 1 
Maryland Casualty, Baltimore. . 2 6 
National Surety, New York. . 3 2 
Fidelity and Casualty, New Vork.. 4 4 
Piinbe TRGEUIBEE 6 oo.cio on cs cccase 5 d1o 
Hartford Acc. and Ind., Hartford. . 6 28 
Employers Liability, London Pata 7 5 
Aetna Cas. and Sur., Hartford..... 8 a3 
Royal Indemnity, Ne Ww Wee. 5. wces 9 ~9 
Fidelity and Deposit, Baltimore.... 10 11 
Ocean Acc. and Guar., London.... 11 g13 
American Surety, New York....... 12 12 
Standard Accident, Detroit........ 13 h20 
New Amsterdam Cas., Baltimore... 14 i14 
London Guar. and Acc., London... 15 18 
General Acc., Fire and Life, Perth.. 16 j26 
Hart. Steam Boiler & Insp., Hart. . 17 7 
Continental Casualty, Chicago..... 18 R24 
Zurich Gen’! Acc. & Liab., Zurich. . 19 54 
Indemnity Ins. Co. of N. A., Phila. 20 16 
Travelers Indemnity, Hartford..... 21 125 
Commercial Casualty, Newark..... 22 m17 
Mass. Bonding and Ins., Boston... . 23 nid 
Metropolitan Casualty, N. Y...... 24 019 
European General Reins., London.. 25 pag 
Preferred Accident, New York..... 26 22 
Union Indemnity, New Orleans.... 27 44 
General Reinsurance, New York... 28 r41 


COMPANY’S SURPLUS INCREASED 
Examination of American Surety Shows 
Fine Condition 
The examination report of the American 
Surety Company, New York, made by the insur- 
ance department of the Empire State, as of 
December 31, 1926, shows that the company is 
in splendid condition and increases its surplus 

by over $2,250,000. 

The report lists total admitted assets of $21,- 
802,050 with a net surplus of $6,167,139. This 
figure of the report compares with $3,871,375 
as given in the company’s statement. The cap- 
ital of $5,000,000 being added, the examination 
shows a surplus to policyholders of $11,167,239. 

Underwriting data for a three-year period 
since the last examination show earnings of 











United States Casualty, New York. 29 37 
Independence Indemnity, Phila... . 30 38 
American Auto., St. Louis......... 3 28 
Southern Surety, Des Moines...... 32 66 
Columbia Casualty, New York. ... 33 46 
New York Indemnity, New York... 34 S57 
Penn. Mfrs. Assn. Cas., Phila.. 35 21 
Mass. Protective, Worcester....... 36 3: 
N. J. Fidelity & P. G., Newark... . 37 u31 
American Reinsurance, Phila...... 38 c36 
London & Lancashire Ind., Hart... 39 39 
Eagle Indemnity, New York. F 40) 59 
Detroit Fidelity & Surety, Detroit.. 41 34 
New York Casualty, New Vork.... 42 w23 
United States Guar., New York.... 43 aa30 
American Credit Ind., St. Louis... . 44 b48 
Pacific Indemnity, Los Angeles... . 45 bb35 
Norwich Union Ind., New York.... 46 60 
Employers Ind., Kansas City...... 47 72 
Republic Casualty, Pittsburgh. .... 48 100 
Great American Ind., New York.. 49 cc29 
American Casualty, Reading...... 50 52 


+ Does not take into consideration special rescrves or 
voluntary contingencies reserves, viz.: @ $250,000; 
b $350,000; c $99,298; d $2,524,285; e $1 000,000; f $750,000; 
g $1,000,000; h $250,000; 7 $404,286; 7 $300,000; k $374,968; 
1 $502,677; m $500,000; 2 $100,000; o $200,000; » $1,000,- 
000; q $250,000; r $300,000; s $53, 612; t $179, 989; u $300.- 
000; w $100, 000; aa $250, 000; bb $40, 000; cc $227,436. 





more than 100 per cent of the capital. Under- 
writing results of $1,661,361 on earned pre- 
miums of $25,265,274, with a net investment in- 
come of $3,599,927 give a total income from un- 
derwriting and investments of $5,261,288. 


Liberty Surety on Government List of 
Acceptable Companies 


The Liberty Surety Bond Insurance Com- 
pany, Trenton, has been placed on the Federal 
list of acceptable sureties for bonds running to 
the United States Government. The listing is 
based on a capital and surplus of $645,209, as 
shown by the New York Insurance Department's 
examination as of April 30, 1927. 
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JAMES GIBBS, President 
CASUALTY AND SURETY 
REINSURANCE 
AND EXCESS COVERS 


HEAD OFFICE 


Telephone, Mulberry 5585 


Newark, N. J. 








TEXAS MEETINGS 


Casualty Information Clearing House 
Active in Southwest 


NINE SESSIONS PLANNED 


Competitive Agency Conditions Up—A. L. 
Kirkpatrick in Charge 

The Casualty Information Clearing House, 
Chicago, has arranged for a series of nine meet- 
ings with the agents in as many different cities 
in Texas. The series commenced November 8 
and continues until November 18. The work is 
in charge of A. L. Kirkpatrick, secretary and 
treasurer of the Clearing House. 

The purpose of these meetings, as expressed 
ii a recent booklet issued by the Casualty In- 
formation Clearing House, is to study at first- 
hand the competitive situation in a given terri- 
tory and come in personal contact with the 
to study the 
are using in competition and to 
learn what use they are making of the Clearing 


agents whom it seeks to serve; 
methods they 


House service. 

During the past two years the Clearing House 
staff has held more than 100 such meetings un- 
der the direction of Mr. Kirkpatrick. The 
schedule of Texas meetings follows, together 
with the name of the local man in charge of the 
arrangements : 

Tuesday, November 8, Houston, B. A. Killson, 
513 Cotton Exchange Building; Wednesday, 
November 9, Beaumont, C. H. Roberts, Crosley 
Hotel Building; Thursday, November 10, Gal- 
veston, Fred M. Burton, president, Association 
Insurance Agents, 201 Steele Building; Friday, 
November 11, San Antonio, F. F. Ludolph, sec- 
retary, San Antonio Insurance Exchange, 219 
Gunter Building; Monday, November 14, Aus- 
tin, H. W. Bull, 601 Littlefield Building; Tues- 
day, November 15, Waco, F. C. Fitzhugh, 1601 
Amicable Building; Wednesday, November 16, 
Dallas, R. W. Thompson, 1001 Praetorian Build- 
ing; Thursday, November 17, Wichita Falls, C. 
Y. Tully, president, Wichita Falls Insurance 
Exchange, 61314 Scott avenue; Friday, Novem- 
ber 18, Fort Worth, D. C. Foreman, secretary, 
Texas Association of Insurance Agents, care of 
Chamber of Commerce. 


WEST VIRGINIA FUND CALLED 
IMPAIRED 

E. E. Watson Finds Shortage of Nearly 
Five Million Dollars 

Watson, 
some time ago was employed to examine the 
West Virginia Workmen’s Compensation Fund, 
has made public a letter to a legislative com- 
mittee of that State in which he refutes charges 
made aginst the soundness of his: examination 


Emile E. consulting actuary, who 


methods and reiterates his previous assertion, 
until now suppressed, that the fund is impaired 
to the extent of $4,711,995. 

Mr. Watson examined the fund, as of June 
30, 1925, twelve years after it was started, his 
being the first His re- 
port was suppressed and charges made that the 
use of the Danish Survivorship Annuitants’ 
Tables in computing reservers was not sound. 
Mr. Watson has submitted formal denials of 
the charges, at the same time making public the 
results of his examination. 


examination ever made. 
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Security — 


When the Mutual Benefit was or- 
ganized in 1845 there were only a 
few Life Insurance Companies in 
the United States. Through the 
Wars, Panics and Epidemics of all 
these years, it has always stood 
safe and secure as a foremost 
disciple of Pure Life Insurance. 


An Exceptional Sales Opportunity 





SPECIMEN RATE AT 
AGE 35 PER $1,000.00 


3] 7: 


With Paid-Up and Ex- 
tended Insurance Val- 
ues. Also Optional Cash 








We are licensed 
in the following 
twenty-five states and 
have top. contracts 
available in many dis- 
tricts. 


ae thee 


——s 





THE 
Mutual Benefit Life Insurance Co. 


Newark, New Jersey 
Organized 1845 































SOUTHERN LIFE AND HEALTH INS. CO. 
‘“‘Oldest and Best’’ 


Has openings for good debit men and business 
producers. 









P. O. BOX 884 BIRMINGHAM, ALA. 

















Benefit at Age 70. 





Alabama Kentucky 
Arizona Michigan 
Arkansas Missouri 
Carlifornia Nebraska 
Colorado New Mexico 
oad Oklahoma 
Idaho 
INinols South Dakota 
Indiana Tennessee 
lowa Texas 
Washington 
Wyoming 

















For fall partieulars address 


AGENCY DEPARTMENT 


National Life Association 


Home Office: Des Moines, Iowa 

































ROYAL UNION LIFE INSURANCE COMPANY 


DES MOINES, IOWA 
“SEEING JOHN AND MARY THROUGH” 


One of our agents—Mr. A. W. Tolg—has 
just written a most remarkable paper telling 
how he helps parents provide an Educational 
Fund for their children through the medium 
of our Juvenile Policies. 



















Our Juvenile Policies are written from age 
1 day old up to nearest 9 years. 


If you are at all interested in the tremendous 
possibilities of the juvenile field we will be 
pleased, merely upon your request, to send 
you a reprint of Agent Tolg’s illuminating 
article—“Seeing John and Mary Through”. 


ROYAL UNION LIFE INSURANCE CO. 


Des Moines, Iowa 
A. C. TUCKER, President 





SS 
Field Annuals 


Insurance Directories 


*Greater New York 














+New York State 


New Jersey 
Kentucky 


*City and Suburban. 


Tennessee 
North Carolina 
South Carolina 
Virginia 


tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 


panies represented, etc. 


Many new features are included that will be found 


only in “Field Annuals.” 


Price of each $5.00 Postpaid 


THE INSURANCE FIELD COMPANY 


Incorporated 


>, 0. BOX 617 


LOUISVILLE, KY. 
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BANK MUST PAY 





United States Supreme Court Favors 
American Surety 


J | 





COMPANY WILL GET $113,000 





fei Basis Was Bond Issued to Discharge At- 
tachment Against Vegetable Oil 
Company 

When the decision of the Supreme Court of 
the United States declining to review the case 
of the Phillippine National Bank versus the 
American Surety Company was made public 
recently, an interesting legal case was closed 
which will result in the payment by the bank 
to the surety company of $113,000. This 
amount includes $80,000 and costs, in connec- 
tion with a bond to discharge attachment is- 
sued by the American Surety Company and for 
the use of which principal the bank was held 
liable. 

Upon the decision of the Court of Appeals 
a of New York State last May directing a judg- 
ment for the surety company the bank applied 
to the Supreme Court of the United States for 
a review and Allan C. Rowe, counsel for the 
American Surety Company, presented a brief 
for the company asking for a denial of a writ 
of certiorari. One of Mr. Rowe’s contentions 
was that the case did not present a Federal 
question for review. 

The case was based on the bond of the Amer- 
ican Surety Company issued at the bank’s re- 
quest to discharge attachment against the Phil- 
ippine Vegetable Oil Company. The attach- 
ment was discharged and money was sent by 
the oil company to Manila, where it was used 
by the bank to reduce the indebtedness of the 
Philippine Vegetable Oil Company, whose ac- 
count was then overdrawn. The Vegetable Oil 
Company failed and the surety company had to 
pay a judgment of $81,500. 

It was the contention of the American Surety 
Company that the Philippine National Bank 
was liable because it actually received and was 
benefited by $127,000 as the result of the surety 
company becoming surety at the bank’s request 
and upon the representation that the bank was 
interested in the funds. It was this contention 
which was upheld by the New York Court of 
Appeals when the case previously attracted at- 
tention by its decision. 


i 














Coal-Mine Fatalities in September 

Accidents at coal mines in the United States 
in September resulted in the death of 158 men, 
according to reports furnished by State mine 
inspectors to the United States Bureau of 
Mines, Department of Commerce. As the out- 
put of coal in September was 48,592,000 tons, 
the fatality rate for the month was 3.25 per 
million tons mined, as compared with 3.13 for 
September last year, during which month there 
were 180 fatalities and 57,420,000 tons of coal 
produced. For bituminous mines alone the re- 
ports showed 129 lives lost and a fatality rate 
of 3.08 per million tons, based on an output of 
41,950,000 tons, as compared with a fatality rate 





of 2.74 for September last year, based on 48,- 
976,000 tons of coal mined. The ten-year pe- 
riod from 1917-1926 for September showed a 
fatality rate of 3.28 for bituminous coal mines. 
For anthracite mines alone, the number of 
deaths per million tons of coal produced was 
4.37 for September; there were 29 deaths and 
6,642,000 tons of coal mined during the month. 


New York Indemnity Appointments 
The New York Indemnity Company an- 
nounces the appointment of the following 
agents: Lukens & Smith, general agent for 
casualty business at Evansville, Ind., and E. R. 
Elliott & Co., Inc., general agent for surety 
business at Baltimore, Md. 





MEET 
Elected 


PHILADELPHIA SURETY MEN 
A. J. Miller, Royal Indemnity, 
President 

At the annual meeting and banquet of the 
Surety Underwriters Association of Philadel- 
phia, held last week in the Penn Athletic Club, 
that city, A. J. Miller, manager of the bonding 
department of the Royal Indemnity Company, 
was elected president. 

Other officers who were elected were as fol- 
lows: Samuel J. Carr, American Employers, 
vice-president; R. B. Devore, Hartford Acci- 
dent, secretary, and Thomas U. Schock, Union 
Indemnity, treasurer. 

The members of the executive commiteds 
were also elected. 
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Attention of General || 
Insurance Brokers 


Do you realize the wonderful selling possibilities 
| of Credit Insurance? Do you know that thousands 








of well-known Manufacturers and Jobbers in 


every line—in every part of the country—carry 


policies of 





American Credit Insurance? 








Do you know that this broad protective service 
is endorsed by bankers? That it is extensively 
advertised? That it offers an exceptionally effi- 
cient Collection Service, through an organization 
of trained specialists operating in 12 strategical 
cities of the United States and Canada? 


Perhaps you know these things, but have said 
that Credit Insurance is too technical, too in- 


volved for you to handle. 


It is true that it requires 


a specially trained agent to. sell our policies; but 
we have originated a plan by which a General 
Insurance Broker can function in co-operation 
with our regular agents—and make money doing it. 


Why not investigate the possibilities? Find 
out how many of your present clients are not 
protected by Credit Insurance, then write or 
phone any of our offices for full particulars of our 


plan. 


CThe AMERICAN 


CREDIT~ INDEMNITY Co. 


OF NEW YORK 


J. F.M° FADDEN. presipent 


Offices in all leading Cities 


New York, St. Louis, 


Chicago, 


Cleveland, Boston, 


San Francisco, Philadelphia, Baltimore, 
Detroit, Atlanta, Milwaukee, Etc. 


In Canada—Toronto, Montreal, Etc. 
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CENTRAL SURETY AND 
INSURANCE CORPORATION 


Home Office—Kirkwood Bldg., Kansas City, Mo. 
Capital and Surplus, $1,011,220.93 





FIDELITY AND SURETY 
MISCELLANEOUS CASUALTY INSURANCE 





Writing business in forty states and with U. S. Government 
Methods—simple, direct and free of red tape 


FRED W. FLEMING DENNIS HUDSON 
President Vice-President and 
Manager of Agencies 
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FIRE AND LIFE 








PHILADELPHIA 





Atlantic Life Insurance Company 
Richmond, Virginia 
Assets more than $17,000,000 
Insurance in force more than $142,000,000 


Atlantic Life is paying 544% interest on proceeds of 
policies left with the Company on the instalment 
and trust fund options. 


“Honestly, It’s the Best Policy’’ 











The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from BIRTH 
to 60 years next birthday. 
INDUSTRIAL POLICIES are in FULL IMMEDIATE BENEFIT from 
date of issue and are up-to-date in every respect. 
etd POLICIES contain Bae rig SPECIAL DISABILITY and 
TAL AND PERMANENT DISABILITY CLAUSES and DOUBLE 

INDEMNITY FEATURES, and - Seed by State Endorsement. 

A Home Life policy brings peace of 

mind to the man who loves his family. 
Basil S. Walsh, President P. J. Cunningham, Vice-President 
Joseph L. Durkin, Secretary John J. Gallagher, Treasurer 

Dr. E. Bryan Kyle, Medical Director 

Philadelphia, Pa. 





Independence Square 











OPPORTUNITY! 


Desirable Territory Open for Gen- 
eral Agencies. Liberal Contracts. 


THE CAPITOL LIFE INSURANCE COMPANY 


Denver, Colorado 








WANTED 


Producers who desire the best monthly premium Health and Accident 
Policies on the market. Excellent contracts. First-class Company. No 
Experiments, chance for promotion. 
FEDERAL CASUALTY COMPANY «<= = = DETROIT, MICHIGAN 
POLICY WITH FUNERAL BENEFIT 
Sold by—DETROIT CASUALTY COMPANY = = DETROIT, MICH. 
(Same Management as Federal Casualty Company.) 




















C, BE. Clarke, President J. R. Anthony, Jr. Secretary 
CAPITAL STOCK, $206,700.00 


PENINSULAR CASUALTY COMPANY 


General Offices: Physicians Building, Jacksonville, Fla. 
Accident and Health Insurance Commercial and Industrial 





























Our Story: 
The 


Preferred Accident 


Insurance Company 
OF NEW YORK 
KIMBALL C. ATWOOD, Pres. 
80 Maiden Lane, New York 
Has pleased its Agents and Policyholders and steadily 
grown in financial solidity and in prestige for 40 years. 


We write Accident—Health—Auto Liability and 
Property Damage and Burglary Insurance. 


All Agency contracts are direct with the Home Office. 


Assets exceed $11,000,000—Surplus to policyholders 
$5,558,398. 


We have some territory open that may interest you. 





“A Life Insurance Company” 


Having a Special Proposition to submit to a 
selected limited number of people in the States 
of Maryland and Virginia desires to secure the 
services of two high-class Life Insurance Sales- 
men. 


Address: Confidential care THE SPECTATOR 




















‘‘Keep Southern Money at Home’’ 


YOUNG MAN: If you are already successful but looking for 
larger opportunities, Investigate the Field, Policy Contracts 
and Commissions of ‘The Best Company in Dixie’ and We 
Will Grow Together. 


CHAS. M. McCABE, President. 


(Ctton on States 


LIFE INSURANCE CO.-#sHViLee, TEnM. 
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CASUALTY, SURETY AND 
ISCELLANEOUS INSURANCE 
MONTHLY BULLETIN 


THE SPECTATOR COMPANY 


RESEARCH BUREAU OF INSURANCE 











Also issued as a part of The Insurance Year Book Service, 


of obtaining special reports during the year 


which includes the privilege 





UNDEWRITING RESULTS FOR PERSONAL LINES OF CASU- 


ALTY, SURETY & MISCELLANEOUS COMPANIES IN 


Modern classification of insurance usually 
notes a primary division of the business into 
two chief groups, namely, property insurance 
and personal insurance. The latter purposes an 
indemnity for some casualty affecting the physi- 
cal existence og condition of the person. Life 
insurance contracts are included in this divi- 
sion, but they predicate their policies to in- 
demnity on account of the existence of the per- 
son. Casualty insurance includes in its multiple- 
line coverages accident, health, liability and 
workmen’s compensation insurance, which come 
under the general heading of personal insurance. 
In the aggregate, these classes constitute by far 
the larger portion of the total business done by 
casualty carriers, and are therefore of most 
importance in studying the results obtained by 
these companies and in determining their future 
possibilities as to growth, as well as indicating 
the adequacy of rates, or the justification of 
expenses, whether they be adjustment, acquisi- 
tion, underwriting or investment. 

The table herewith, which shows the results 
of companies operating in New York State 
under the six general classes of personal insur- 
ance, demonstrates, on the whole, the existence 
of a favorable condition in this branch of insur- 
ance, although, except in the item of premiums 
earned, the comparison of 1926 figures with 
those for the year 1925 is not over heartening. 

The total premiums earned in 1926, as shown 
in the table, amounted to $389,033,372, which is 
$43,738,954 more than the premiums earned 1 
1925, a greater gain than the 1925 totals were 
over those for 1924. The losses incurred totaled 
$227,860,364 in 1926, an increase of more than 
thirty-five million dollars over 1925, whereas the 
corresponding increase of 1925 over 1924 
amounted to only eleven million dollars. The ratio 
shows an increase of 2.8 per cent. Adjustment 
expenses increased $4,103,977 in 1926, the ratio 
showing a slight increase in this item. The ac- 
quisition and field supervision expenses in 1926 
were $93,894,598, as against $85,256,172 for 1925 
This increase is proportionate with the larger 
volume of business done, the ratio, in fact, show- 
ing a slight drop. General underwriting ex- 
penses show an increase of $5,416,260. 





PAST FOUR YEARS 


Taking up the various lines, it will be seen 


vision cost of 27.3 per cent, 
writing expenses of 12.1 per cent. 


that the accident premiums earned in 1926 were 
$57,825,720, an increase of but $1,754,661, with 
a loss ratio of 51.7 per cent, an adjustment ex- 


Automobile 


liability 


and other under- 


premiums 


sas ts Ab a A 


i 


Se ee 








pense ratio of 3.2 


per cent, an acquisition cost 
of 34.4 per cent and a general underwriting ex- 


pense ratio of 15.3 per cent. 


Health premiums were $22,797,746, with a loss 
ratio of 66.6 per cent, an adjustment expense of 
4.8 per cent, 


and acquisition and field super- 
















































amounted to $113,587,085 in 1926, which repre- 
sents an increase of more than twelve million 
dollars over 1925. The loss ratio, however, was 
52 per cent, higher by 4.6 per cent than the loss 
ratio for 1925. Adjustment expenses in this 
class were 10.2 per cent, acquisition cost 26 
per cent, underwriting expenses, 11.2 per cent. 















































. . | Acquisition | | 

, | Premiums Losses Adjustment and Field | | Underwriting | 
Year | Earned Incurred | Ratio} Supervision | Ratio Expenses | Ratio 

Expenses | 

Accident 
$ 3 $ % 3 % 
1926 | $57,82 | 29,874,596 | 20,012,118 | 34.6] 8,841,378 | 15.3 
1925 +56.070 ‘BBO 26,054,248 19,221,123 | 34.3 8,196,659 | 14.6 
1924 $50,237,268 26,681,343 16,994,847 | 33.8 | 7,601,923 | 15.1 
1923 | __ +47 | 21,880,615 _ 7 16,350,692 | 24.6 6.972.220 | 14.3 
Health 
1926 | —_ 22,797,746 15,1 183,671 1,105,849 | 4. 6,234,377 | 27.3 ~ 2,760,004 — 72.1 
1925 21,817,098 13,277,563 1,011,890 4.6 6,633,583 | 30.4 | ‘710.213 | 12.4 
1924 20,813,469 11,182,899 923,922 4.4 6,770,426 | 32.5 2,683 962 12.9 
1923 ‘17,571,718 10,673,633 _ 848,921 | 4.8 5,273,839 | 30.0 2, | 13.2 
Non-Cancellable Accident and Health 
1926 | 2,733,790 2,3 (340,602 18 ~ 149,486 | 5.5] 865,767 | 31.7 | 13.5 
1925 358,370 205 9,425 | 2.6} 157,803 | 44.0 5.5 
1924 280,715 8,052 2.8 | 83,512 | 29.7 | 5.8 
1923 227,513 8,609 3.8 100,425 | 44.1 | 2.7 
1926 | 113,587,085 | 59,057,208 | 52. 166 29,491,813 | 26. 0} ~-:12,724,164 | 11.2 
1925 100,901,647 47,865,094 9477. 435 | 9.4) 26,577,639 11,438,734 | 11.3 
1924 90,689,640 43,152,960 8.6 | 23,861,725 9,752 | 10.7 
1923 73,633,159 33,701, 8.6 | 20,031,214 2 | 8.001, 1998 | 10.9 
Workmen’s Compensation 
1926 | 138,754,607 | 93,599,704 12,622,394 | 9.1] 24,068,486 | 17.4 | 19, 382,631 14.0 
1925 122,507,401 | 82,6 11,353,563 | 9.3 21,733,354 | 17.7 | 7,895,284 | 14.6 
1924 110,463,370 | 79,066,197 10,384,008 | 9.3 | 19,757,266 | 17.9 | 30/675 '318 | 18.7 
1923 94,610,647 | 63,894,326 16 8,583,898 | 9.1] 12,163,748 | 12.91 17,013,768 | 18.0 
Liability Other Than Automobile 
“1926 53,334,424 27,804,583 6,097,745 | 11.4] 13,222,037 | 24.8; 9,158,985 | 17.2 
1925 43,639,043 22,330,254 4,896,938 | 11.2] 10,932,670 | 25.0 | 522,106 | 17.2 
1924 37,712,044 20,983,282 4,238,344 | 11.2 | 9'782'703 | 25.9{/ 61920594 | 18.3 
1923 31,200,994 16,904,996 3,360,578 | 10.8 | 8,307,084 | 26.61 4,946,029 | 15.9 
Total Business 

1926 | 389,033,372 227,860,364 | 58.6 | 33,403,147 8.6 | 93,894,598 | 24.1 | 53,234,888 | 13.7 
1925 345,294,418 192,586,206 ; 28,299,170 8.2] 85,256,172 | 24.7 | 47,818,628 | 13.8 
1924 310,196,506 181,130,338 : 24,975,116 | 7.6] 77,250,479 | 24.9 47,681,292 | 15.4 
1923 264,453,855 147,150,579 .6| 20,507,316 | 7.7 | 62,226,997 | 23.5 39329137 | 14.8 





t Includes the combined accident and health business of companies which do not segregate same. 
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AMERICAN MUTUAL INDEMNITY 
COMPANY 
St. Joseph, Mo. 
Now in Liquidator’s Hands 

The American Mutual Indemnity Company 
of St. Joseph, Mo., has been declared insolvent 
by the circuit court of Buchanan county, Mo. 
Superintendent of Insurance Ben C. Hyde has 
been appointed receiver and is now liquidating 
the affairs of the company. 


CONTINENTAL CASUALTY COMPANY 
Chicago, Ill 
Stockholders Approve Financial Expansion 

Plans for increasing the financial resources 
of the Continental Casualty Company of Chi- 
cago, Ill., the details of which were published 
in the Casualty and Surety Bulletin for Septem- 
ber, have been unanimously approved by the 
stockholders. 

100,000 new shares of stock will be issued at 
a par value of $10. The price of the stock will 
be $50 per share to stockholders of record on 
October 17. One-half of the increase will be 
offered to these stockholders. The remaining 
50,000 shares will be distributed as a stock 
dividend to stockholders of record November 
3. The increase will give the Continental Cas- 
ualty a capital stock of $3,000,000. 

As stated before, it is hoped that a consider- 
able portion of this issue will be subscribed for 
by agents and.employees of the company as the 
Continental wishes to adhere to its time-honored 
policy of keeping the ownership of its stock 
within the ranks. 


CORNHUSKER CASUALTY COMPANY 
Hastings, Neb. 
Health and Accident Company Forming 
The Cornhusker Casualty Company of Hast- 
ings, Neb., is being organized to write health 
and accident insurance. Officers of the new 
company are: Charles W. Foote, president; W. 
H. Stephens, vice-president; V. E. Shipton, 
secretary; F. L. Youngblood, treasurer, and Dr. 
E. J. Latta, medical director. 


DIXIE LIFE INSURANCE COMPANY 
Raleigh, N. C. 
Industrial Company Forming 

North Carolina is to have a new industrial 
company, the Dixie Life, which is being organ- 
ized in Raleigh. The company as planned will 
have a paid-in capital of $25,000, with a sur- 
plus of $12,500, and will write industrial life, 
health and accident. It will probably enter the 
ordinary field later. Hugh Stevens, formerly 
connected with the North Carolina insurance 
department, will be secretary and manager of 
the Dixie. Other incorporators are:: W. F. 
Utely, H. G. Utley, W. C. Twiddy, C. H. Rog- 
ers and B. H. Parker, Jr. 


GENERAL SURETY COMPANY 
New York, N. Y. 
New Company Has Impressive Directorate 
The General Surety Company of New York, 
mention of which was made in the Casualty 
and Surety Bulletin for September, is progress- 
ing rapidly with its plans for organization. A 
special organization committee, consisting of C. 
Stanley Mitchell, David H. Knott and Harold 
G. Aaron has been working out the details. 
The General Surety Company will start with 
a capital stock of $2,500,000 and a surplus of 
$4,000,000. The initial issue of stock will con- 
sist of 100,000 shares at a par value of $25 each, 
to be sold at $65 per share. Subscriptions for 
shares in the company are being received at the 
office of the Central Mercantile Bank & Trust 
Company, 535 Fifth avenue, New York. 


The company plans to operate on a large 
scope and to this end has chosen for its direct- 
ors a number of prominent and influential men. 
The list of directors, chosen at the present writ- 
ing, is as follows: 

Robert D. Andrews, president of the Metro- 
politan Savings Bank; Harold G. Aaron, chair- 
man of the executive committee of the Inter- 
national Germanic Trust Co.; Dr. C. Adelbert 
Becker, president of the Bronx Borough Bank; 
Barron G. Collier, president of the Street Rail- 
ways Advertising Co.; John A. Dilliard, vice- 
president of the National American Co., Inc.; 
Leo J. Ehrhart, president of Leo J. Ehrhart, 
Inc., and a director of the Bronx County Trust 
Co.; Lamar Hardy, trustee of the East River 
Savings Bank; David H. Knott, president of 
the National American Co.; J. Scofield Rowe, 
president of the Metropolitan Casualty Insur- 
ance Co.; Willis J. McCullough, treasurer of 
Collins & Aikman Co.; C. Stanley Mitchell, 
president of the Central Mercantile Bank & 
Trust Co.; Robert Westaway, treasurer of A. 
D. Julliard & Co., Inc.; Herbert Depuy, presi- 
dent of the Pennsylvania Rubber Co. of Amer- 
ica, Inc.; Frank Hedley, president of the Inter- 
borough Rapid Transit Co.; Glover Beardsley, 
vice-president of the Otis Elevator Co.; Dar- 
win R. James, president of the East River Sav- 
ings Bank; Col. Arthur Little, J. J. Little & 
Ives Co.; Julian Gerard, president of the In- 
ternational Germanic Trust Co.; Herman Metz, 
president of the General Dyestuff Corporation; 
Fred Longfellow, Delafield, Hawkins & Long- 
fellow; Conrad N. Pitcher, a director of the 
Lumber Mutual Casualty Insurance Company. 


GREAT AMERICAN INDEMNITY COM- 
PANY 
New York, N. Y. 
Young Company Increases Capital 
The Great American Indemnity Company, 
New York, N. Y., has had its proposed capital 
increase sanctioned by the shareholders of the 
company. The capital stock, now $1,000,000, 
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will be increased to $1,500,000. This is to be 
accomplished by the sale of 50,000 additional 
shares, par value $10, at $40 per share. There 
will be added to surplus $1,500,000. 

This is the first addition to the capital stock 
of the Great American Indemnity, which began 
active business July 1, 1926, with a capital of 
$1,000,000. In the matter of personnel, financial 
resources and volume of business, the Great 
American has had a most auspicious start. 


ILLINOIS INDEMNITY COMPANY 
Chicago, Ill. 
Changes Name and Increases Capital 
The name of the Illinois Indemnity Company 
of Chicago, Ill, has been changed to the Re- 
public Casualty and Surety Company and the 
executive office moved to St. Louis, Mo. The 
change became effective on November 1. On 
the same date, the capital stock of the company 
was increased to $300,000. The new issue of 
stock was entirely subscribed for by the agents 
and officers. 


The Illinois Indemnity Company has admitted 
assets of $656,653, an unearned premium reserve 
of $221.924, and a surplus to policyholders of 
$327,778. These figures are taken from the con- 
vention examination, made as of September 30, 
by the States of Illinois, Indiana and Missouri. 

The policies of the Republic Casualty Under- 
writers of Springfield, Ill., will be rewritten by 
the Republic Casualty and Surety Company as 
they expire. The removal of the latter com- 
pany to St. Louis, where it will have offices in 
the Paul Brown building, puts it under the same 
roof with its affiliated organization, the Missis- 
sippi Valley Life. 


NATIONAL CASUALTY COMPANY 
Detroit, Mich. 


Asks Authority for Capital Increase 

The National Casualty Company of Detroit 
has filed articles with the Michigan insurance 
commission requesting authority to increase its 


capital from $200,000 to $750,000. 


The National Casualty Company was organ- 
ized in 1904 to take over and reorganize on a 
stock basis the National Protective Society, a 
mutual association. It started with a capital 
of $100,000, which was increased in 1910 to 
$200,000. As of December 31, 1926, it had as- 
sets of $868,618, and surplus to policyholders 
of $425,618. 


NEVADA STATE LIFE INSURANCE 
COMPANY 
Oakland, Cal. 
Now Known as Sierra Life and Casualty 
The Nevada State Life Insurance Company, 
now domiciled in Oakland, Calif., has changed 
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its name to the Sierra Nevada Life and Casu- 
alty and is writing chiefly health and accident 
business. This is in compliance with the Cali- 
fornia law, which demands a certain amount 
of capital stock before a company can write 
life insurance. The capital stock of the Sierra 
Nevada is now $100,000 and when the neces- 
sary additions have been made, the company 
will resume its life business, which up to this 
time had been its sole line. 


NEW AMSTERDAM CASUALTY COM- 
PANY 
Baltimore, Md. 
Stockholders Sanction Capital Increase 
The proposed capital increase for the New 
Amsterdam Casualty Company of Baltimore, 
Md., has been unanimously approved by the 
shareholders. The capital now stands at $2,- 
250,000 and it will be increased to $2,700,000. 
The new stock issue will consist of 45,000 
shares, par value $10, which will be sold to 
present shareholders at $56 per share. This 
addition to the company’s resources gives the 
New Amsterdam a combined capital and sur- 
plus of approximately $9,000,000. 


PHYSICIANS INDEMNITY COMPANY 
St. Louis, Mo. 

Assessment Changes to Stock Basis 

The Physicians Indemnity Company of St. 
Louis, Mo., which, since 1923, has been operat- 
ing on the assessment plan of furnishing health 
and accident insurance, will be converted into 
a stock insurance company with $200,000 cap- 
ital and a like amount of surplus. 

The Missouri Insurance Department has given 
authority to the company to make the change 
and sell stock. The stock will have a par value 
of $25 per share and will be sold for $50. 

When the organization is complete the com- 
pany will write all forms of life contracts as 
well as health and accident coverages. 


SEABOARD SURETY COMPANY 
New York, N. Y. 
Million Dollar Company Forming 
A new organization, which will be known as 
the Seaboard Surety Company, is being formed 
in New York with a capital of $1,000,000 and 
a surplus of like amount. The incorporators 
of the company are as follows: Floyd R. 
DuBois, Edwin D. Livingston, Jaques Raffray, 
William S. Goss, George S. Frank, David L. 
Hamill, William A. Loock, Joseph C. Sealy, 
Thomas P. Dennis, Frank B. Martin, Harold 
W. Rudolph, Malcom B. Dutcher and John E. 
Wisedell. 


UNITED AMERICAN LIFE INSURANCE 
COMPANY 


Macon, Ga. 
Reinsured by Inter-Ocean of Cincinnati 
The United American Life Insurance Com- 
pany of Macon, Ga., has been reinsured by the 
Inter-Ocean Casualty Company of Cincinnati, 


O., and the former company has retired from 
business. The Inter-Ocean has set up an office 
in Jacksonville, with N. W. Awlread in charge, 
which will handle the health and accident busi- 
ness of the Southern territory. 


NATIONAL SURETY COMPANY 
New York, N. Y. 

Report of the Examinations Conducted by 
the Insurance Department of New York 
as of December 31, 1925, Filed, 
Ocober 28, 1927 Reprinted 
Here in Part 
HIstory 
This company was incorporated February 24, 
1897, under Chapter 690, Acts of 1892 of the 
State of New York, with an authorized capital 
of $500,000, representing 5000 shares of stock 

of the par value of $100 each. 

Authority has been granted at various times 
to amend its charter and increase its capitai to 
the present amount, $10,000,000, as set forth in 
reports on file with this department and as 
shown in the following schedule: 








Surplus 

Capital Paid in 
CAME CRIES 5-0 - So 05 wos pec nnoss $500,000 $500,000 
Stock dividend in February, 1909....... , ee 
Stock dividend in October, 1910........ , Aare 
Increase in October, 1910.............. 500,000 250,000 
Increase in February, 1912.... aie | shoe 

Increase in December, 1915... 1,000,000 500, 
Increase in December, 1916... mea 1,000,000 500,000 
Increase in December, 1919............ 1,000,000 500,000 
Increase in December, 1922............ 2,000,000 1,000,000 
Stock dividend in December, 1922. ..... SORRG lk cso 

Capital Dec. 31, 1925........... $10,000,000 

Contributed Surplus............ $3,250,000 


Cash dividends paid to stockholders since or- 
ganization amounted to $7,980,000.00 as of 
December 31, 1925, and stock dividends, set 
forth above, amounted to  $3,250,000.00. 
Throughout the year 1926, four quarterly divi- 
dends aggregating 9 per cent and one extra 
dividend of 2 per cent were paid in cash. 

Premiums written since organization 
amounted to $145,741,448.83 to December 31, 
1925, and losses paid amounted to $48,184,944.81. 

The company is authorized in this State to 
issue policies and transact the business of acci- 
dent, health, liability, fidelity, surety, credit, 
burglary, theft, forgery, glass, steam boiler, live 
stock, automobile, aircraft, sprinkler and ele- 
vator insurance as specified in its charter on file 
in this department and as defined by Article II 
of the Insurance Law. 

However, to December 31, 1925, its activities 
have been confined to the underwriting of 
fidelity, surety, burglary, theft, forgery and 
credit risks. 

In 1921 this company incorporated and now 
owns and controls the New York Indemnity 
Company of New York. 

The officers of the National Surety Company 
are as follows: 

Chairman, William B. Joyce; vice-chairman, 
Joel Rathbone; president, E. A. St. John; vice- 
president and general counsel, M. O. Garner; 
vice-president and general counsel, Joseph T. 
Magee; vice-president and comptroller, H. J. 
Lofgren; secretary, Hubert J. Hewitt. 
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In addition to above officials there are twen- 
ty-one vice-presidents in charge of various de- 
partments of the company. 


ASSETS 
Real Estate——The real estate consists of three 
parcels obtained as salvage on paid claims, car- 
ried at a book value of $3193.70. 


Appraisals and information in the files in- 
dicate this amount represents a conservative 
market value and such value has therefore been 
allowed as an asset in this report. 


Mortgage Loans.—This asset consists of 
eleven mortgages secured by first mortgage 
deeds on real estate, obtained as salvage on paid 
claims. 


To the date of inspection three loans totaling 
$2680.00 have been paid off in full and part pay- 
ments totaling $11,278.62 have been made on 
other loans. 


Papers in connection with these loans were 
examined and found in order. Information as 
*to the value of the properties indicates all mort- 
gages to be amply secured. 

Bonds and Stocks.—The following schedule 
shows the class of securities making up the in- 
vestment in bonds and stocks: 





Bonds Book Value Par Value Market Value 
Foreign Government...... $564,160 $656,093 $456,500 
U. 8. Government........ 1,096,480 1,160,000 1,170,889 
State, County and Munici- 

Wisnsdscdekeseeteseea 58, 960,100 941,278 
1 SS ee ere 7,551,762 8,483,000 8,054,140 
Public Utilities........... 3,568,274 3,664,500 3,667,745 
Miscellaneous............ 3,459,749 3,642,418 3,649,533 

hs Total Bonds....... $17,199,377 $18,566,111 $17,960,086 
Affiliated and subsidiary 

companies. .... seseseee $1,275,001 $1,450,000 $1,589,125 
Insurance companies...... 3,588,925 1,062,500 1,572,576 
Stock obtained through 

claim MIG. 6 ein iccces 101,252 321,030 41,994 
NN ions v5 <ucavaces 2,663,504 2,681,700 3,028,507 
Public Utilities........... 871,203 776,800 1,053,752 
Miscellaneous. ........... 2,162,930 1,995,200 2,621,255 





Total Stocks. ...... $10,662,818 $8,287,230 $9,907,210 
Total Bonds and Stocks. $27,862,196 $26,853,341 $27,867,296 
Bonds on deposit with the proper officials of 

various States and governments not held for the 
protection of all policyholders were, on Decem- 
ber 31, 1925, as follows: 


Par Value Market Value 








pO Pe ere Pete ero ame $50,000 $48,850 
| RRS a ee es 354,000 354,470 
EE eines rn, oe 10,000 10,200 
Ce Siacare:c i Sales os ony valdlacetasioabes 25,000 23,750 
DIG os 6.5.0 dc scgrevndndsukeacnes 10,000 9,800 
Florida, Decca gduews ceveuelaverekswuae 50,000 52,500 
Oe lec th is isecksonecseewans 25,000 26,100 
| SA eer ee 25,000 5,500 
New Brunswick, Province of 10,000 10,200 
Vd eae 25,000 150 
ee SEE Pee one 25,000 250 
PR is 5 dei ccs creecciies 103,000 104,030 
WU Iai ks Aloe acne coaw esas 10,000 9,900 
ne RT See PRT pate 3 Oo eee 50,000 49,450 
Uy te OE OMNIS oon bdo Chicescckcaxes 50,847 17,645 
Wig neds ois habe Poa ake Dashes oolice 26,000 220 

WOON y bri sib sede tke comannes $848,847 $818,015 


Deposited with the Superintendent of Insur- 
ance of the State of New York, for the protec- 
tion of all policyholders, are bonds of a par 
value of $255,000, market value $237,750. 


The National Surety Company owns the 
entire capital stock of the New York Indemnity 
consisting of 10,000 shares of the total par value 
of $1,000,000.00. This stock is carried at a 
book value of $3,455,000.00 and was reported by 
the company at a market value of $1,783,165.11 
as of December 31, 1925. 
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The regular triennial examination of the 
New York Indemnity Company was made by 
this department as of above date. Following 
is a condensed balance sheet showing the assets 
and liabilities as determined by the examiner on 
December 31, 1925: 


Assets 
Ledger Assets , 
Book value of bonds and stocks 
Cash in office and banks 
Premiums in course of collection, less unpaid reinsur- 
ance and return premiums 
Other ledger assets 


$4,510,428 
656,714 


1,273,419 
269,461 
Total ledger assets $6,710,022 
Non-Ledger Assets 
Interest Accrued on bonds 
Market value of bonds and stocks in excess 
of book value 


$63,060 


173,231 
3,044 239,336 


Gross Assets $6,949,359 


° Assets Not ADMITTED 


Premiums in course of collection on policies 
effective prior to October 1, 19 
Other ledger assets not admitted 


280,688 
$6,668,671 


Reserves for losses: 
Liability 
Compensation 
All others 


Total reserve for unpaid claims............... 
I INS 606. Sin won sesiceeccdcbceravee ses 
Commissions 
SII sein ca'6 6 dak pao ka whats cdewbeer cles os 


$937,722 
967,753 
387,158 
$2,292,634 
2,487,397 
324,761 
136,507 


Total liabilities $5,241,300 


Surplus over all liabilities 
$1,417,370 


$6,660.671 


Surplus as regards policyholders 


As a result of above examination the market 
value of the 10,000 shares of New York Indem- 
nity Company stock, fixed in accordance with 
the provisions of section 16 of the Insurance 
Law and based upon the surplus above devel- 
oped, is $142.737 per share. 

This value has accordingly been allowed in 
determining the asset for New York Indemnity 
Company stock included in the foregoing finan- 
cial statement of the National Surety Company. 


The following items included in investments 
are stocks obtained as salvage in connection 


with claim matters: 


8 
Par Company Examiner’ 

33 8-10 shares Briggs Ordnance Value Market Market 
and Manufacturing Company Value Value 
Cumulative, Preferred......... 

42,750 sgares Eastern Realty Co. 
of Texas, Par $1.00 

100 shares Greylock Construction 
Co 10,000 

2,500 shares Shandakin Tunnel 
Corp. A Preferred 

149 shares Shandakin Tunnel 
Corp. B Preferred............. 

1,500 shares Shandakin Tunnel 
Corp. Common 


42,750 $25,650 $25,650 
250,000 


14,900 16,344 


$321,030 $69,145 $41,994 

From the information at hand at the date of 
this inspection, the National Surety Company’s 
share of all funds available for distribution in 
connection with all of the stock of the Shan- 
dakin Tunnel Corporation amounts to $16,344.- 
30, which represents the market value allowed 
in this report. 

With the exception of the items detailed 
above, the values allowed in this report are the 
actual market values, as of December 31, 1925. 


The total book values reported by the com- 


pany were $5099.70 less than the total market 
values determined in this examination and this 
amount has therefore been allowed as a non- 
ledger asset. 

Cash.—Cash at the home and at branch of- 
fices has been verified and since $71,604.36 of 
the cash at branch offices represented either ad- 
vances for expenses or actual disbursements 
made prior to January 1, 1926, that amount has 
been deducted as an asset not admitted. 

Remittance checks received too late for de- 
posit in December, 1925, together with checks 
dated and mailed prior to January 1, 1926, and 
deposits in December, 1925, in out-of-town 
banks, advices concerning which reached the 
company in 1926, were reported as cash in 
transit. These checks and deposits with satis- 
factory evidence as to date of mailing were 
submitted for inspection. 

Deposits in 111 banks bearing interest at rates 
varying from 2 to 4 per cent aggregated $806,- 
429.60. Deposits not on interest in 36 banks 
aggregated $123,382.46. 

All deposits in banks and trust companies 
were verified by certificates properly recon- 
ciled to the company’s records. 

Miscellaneous bank charges and_ checks 
charged back for lack of funds totaling $9448.- 
02 have been deducted as assets not admitted. 

Accrued interest credited by the banks to 
the extent of $2677.26 has been allowed as a 
non-ledger asset. 

Premiums in Course of Collection—The total 
of the premiums uncollected December 31, 1925, 
amounted to $3,962,152.04. 

Test checks of individual agent’s balances 
and of the postings to the books of account, 
substantiate the correctness of the total out- 
standing premiums. 

Premiums in course of collection on policies, 
effective prior to October 1, 1926 were checked 
in detail. The overdue premiums so determined 
amounted to $629,344.97 and .have been deducted 
as assets not admitted. 

Due from Reinsurance Companies.—The net 
balance December 31, 1925, of amounts recov- 
erable from reinsuring companies on losses paid 
prior thereto was $392,393.60. 

Of this amount the company deducted as not 
admitted assets the sum of $16,522.45 repre- 
senting one account in dispute. 

The company also included as a separate lia- 
bility item the sum of $58,500.94 representing 
balances included in above asset item, due from 
unauthorized companies. 

A review of these balances indicates $60,- 
569.71 representing balances in dispute or due 
from unauthorized or insolvent concerns. Of 
the items due from authorized companies $1939.- 
18 has since been charged off. This amount, 
together with above $60,569.71, has been de- 
ducted in this report as assets not admitted and 
no liability item has accordingly been carried 
for such non-admitted reinsurance. 

As stated in the last report on examination 
of this company, these accounts contain many 
items long past due. To the date of this analy- 
sis, $66,487.14 of above total balance is more 
than one year past due. 
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Your examiner is advised that steps are now 
being taken to dispose of these old items and to 
maintain these balances on a more current basis, 

Motor Vehicle Bonding Companies—Under 


an agreement entered in 1922, this company be” 


came associated with six other surety companies 
in the issuance of bonds necessitated by the New 
York State Law requiring owners and operators 
of taxicabs and motor vehicles for hire to file 
bonds or liability policies guaranteeing the pay- 
ment of claims up to $2500. 

That agreement has since been terminated, 
sufficient assets being retained to defray claim 
settlements and expenses. 

As of December 31, 1925, such assets con- 
sisted of bonds which, valued at actual market 
values, amounted to $202,570.00, accrued inter- 
est thereon $4146.25 and cash in bank $9799.80, 

The estimated reserves for claims pending 
December 31, 1925, with developments to date 
of inspection, amounted to $52,042.65. 

The company’s participation in above poo! was 
25 per cent. Accordingly’ that percentage of 
above assets has ‘been allowed in this report and 
the same percentage of above pending claims 
has been included in the reserve for outstanding 
surety losses. 

The company is now operating under an 
agreement with the following mentioned com- 
panies, sharing above business upon the basis 
shown: ‘ 

National Surety Company, 50 per cent; Fidel- 
ity and Deposit Company, 35 per cent; New 
York Indemnity Company, 15 per cent. 

An inspection by examiners of this depart- 
ment in connection with the examination of the 
New York Indemnity Company (more fully set 
out in the report on such examination) fixed 
the assets on December 31, 1925, held for the 
benefit of this pool at $528,195.55. Unpaid 
claims were fixed at $515,981.62 and other 
liabilities at $16,926.97. 

In this report the National’s share of 50 per 
cent of above assets less liabilities other than 
claims has been allowed and 50 per cent of the 
unpaid claims has been included in the reserve 
for outstanding surety losses. 

Accounts Receivable—A part of this item 
represents transactions reflected by unpaid ac- 
counts current rendered by several insurance 
companies for reinsurance premiums due the 
National Surety to the extent of $16,250.72, the 
detailed records having been adjusted prior to 
the actual payment of the accounts. 

Since the accounts represented premiums less 
than ninety days past due, this asset has been 
allowed after deducting an item of $850.00 sub- 
sequently charged off by the company. 

Other ledger assets representing debits 
charged against individuals and concerns in- 
volving various matters totaled $45,189.94, of 
which cash recoveries to date of inspection and 
bank certificates of deposit totaled $25,706.89. 
The balance, $19,483.05, has accordingly been 
disallowed as assets not admitted. 

Due from National Accounting Company.— 
As set forth in the comments under “Bonds and 
Stocks,” this item represents the unpaid bal- 
ance of advances for expenses made by the Na- 
tional Surety Company to subsidiary company. 
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However, since the total allowable assets of 
said subsidiary amounts to $22,248.85, the dif- 
ference between such amount and the total debit 
balance of $46,211.99 reported as an asset has 
been deducted as an asset not admitted. 

Premium Notes.—Notes accepted in payment 
of premiums on credit insurance policies, re- 
maining unpaid on December 31, 1925, amounted 
to $100,439.44. 

Of this amount $12,329.68 represented pre- 
miums on policies, effective prior to October 
1, 1925, and this amount has accordingly been 
deducted as an asset not admitted. 

Due from Suspended Banks.—Losses paid 
prior to December 31, 1925, under depository 
bonds covering 367 banks were carried in the 
company’s ledger on that date to the extent of 
$777,987.06. The company estimated the prob- 
able recoveries thereon to be $773,420.83 in 
specific amounts ranging from $1.73 to $51,- 
656.14. 

Some 170 of these items covered estimated 
recoveries of $500 or less and many of the 
items arose from losses occurring several years 
previous to above date. However, your ex- 
aminer is advised that the company has since 
materially reduced the number of items in- 
volving small amounts. 

After reviewing the files concerning the cases, 
the total value allowed in this report for cash 
in suspended banks has been fixed at $515,211.- 
34, including cash recoveries in 1926 to the 
date of investigation, aggregating $206,298.23. 

The report on the last examination of this 
company cited the uncertainties as to the value 
of such assets and explained the difficulties en- 
countered in fixing any estimate of recoveries 
thereon. That report further stated that the 
practice of creating such assets should be dis- 
couraged and any recoveries under such losses 
should be treated as surplus only when realized 
in cash. 

Gain and Loss Exhibits—An underwriting 
and investment exhibit covering the period from 
December 31, 1922, the date of the department’s 
last examination, to December 31, 1925, is shown 
as follows: 








UNDERWRITING 
Premiums earned...................-- $48,959,527 
Loss from underwriting profit and loss 
rs Oi BO Soe Pee ae Sy eae 476,501 
Income earned................. $48,483,026 
LOgpOS TORO oven stinisineizensissn's. 22,737,900 
Expenses incurred... .........0..00005 24,952,486 
Losses and expenses incurred... .. 47 ,690, 386 
Gain from underwriting......... $792, 639 
INVESTMENTS 
Interest and dividends earned.......... $4,190,420 
Profit on sale or maturity of securities. . 490,176 
Increase in market values: 
BOMB sich tnca teh ass arcr ces 355,620 
Miscellaneous stocks...............- 341,768 
Totals investment gains. ‘s $5,577,985 
Investment expenses. ...............-. 101,871 
Decrease in market value of stock of af- 
filiated companies.............+-..+ 1,666,004 
Total investment losses.......... $1,767,875 
Gain from investments.......... $3,810,110 
Total gain from underwriting and 
MI ico vice Sepp wrecks $4,602,749 
Cash dividends to stockholders. . 2,700,000 
Net gain in surplus... .... $1,902,749 
Surplus per examination Dec. 31, 
ye ae 3,881,458 





— per examination Dec. 31, — 
1925 $5, 784,208 


UNDERWRITING 
The following table shows the percentage 
each line of business written bears to the total 
business written during the years 1923, 1924 
and 1925: 


Year 

Written 

1923.. $7,144,421 $5,748,324 $2,7 _ ae $914,961 $16,527,093 
Ratio.. 43.23 34.78 5.54 100 
1924.. 8,134,270 5,640,439 2, 195, 380 1 ~~ 566 17,007, os 
Ratio... 47.83 33.16 12.91 10 

1925.. 8,059,482 5,563,440 1,679,807 1, or 617 16,380, i 
Ratio 43.10 33.96 10.26 


Aggre- 
gate... $23,338,174 $16,952,204 $6,594,574 $3,030,146 $49,915,098 
46.76 33.96 13.21 6.07 100 

The company operates in every State of the 
United States, the District of Columbia, Alaska, 
Canada, Canal Zone, Cuba, Guam, Hawaii, 
Mexico, Philippine Islands and Porto Rico. 

The business is obtained through a joint 
branch office, territorial manager and general 
agency system. Branch offices are maintained 
in twenty-five cities throughout the United 
States under the supervision of salaried man- 
agers. 

The entire agency organization is under strict 
control.of the home office. Executing powers 
are carefully limited and confined to definite 
classes of business, specific instructions pro- 
hibiting execution of restricted risks. 

The company is a member of the National 
Bureau of Casualty and Surety Underwriters, 
the Surety Association of America and is a 
subscriber to the Towner Rating Bureau. 

No risk or hazard was found in excess of 10 
per cent of the capital and surplus liability on 
bonds for a larger amount has been properly 
reduced through co-insurance, reinsurance, col- 
lateral deposits or joint control. 

Collateral—cCollateral accepted in connection 
with the execution of fidelity and surety bonds 
and held at the home office as a protection 
against loss thereunder amounted to $10,929,- 
811.67 on December 31, 1925. 

The control accounts subdivided into the fol- 
lowing classifications, indicated the values, fixed 
by the company, as follows: 







WU cece wacbebucacascnuncssbecsots spins odare $455,534 
SOON OO GURNEE soso coca ccusidasddvexcctavaese ase 4,024,555 
ee eee : 2,996,287 
Real estate mortgages 191,629 
Real estate deeds. . ,050 
Chattel mortgages. 46,420 
Warehouse receipts. 1,101 
Certificates of deposit. 1,242,604 
DUOC arc os etek See bacve devdoucscxdesces 270, ma 
ES REESE PO ee ee PORE OL OTT CIE CT 
SUMEINOIE cscs dacaascecrcdoeragsers ee acauws 
Agreements, assignments, etc............. aeaaawas 1.394553 
MINI cg a0 6x hacc a0 vad dd saben «ttamadeee 23,364 
Pen Or GUNN, QU ove. so occa oe ree es scudewue 13,270 
WM gs acoso dade nenw sess acres eae 1 eataete 225,321 
DOI i ohne 600 hed th bk nce es exe Cth ees $10,929,811 


Practically all of the collateral held by the 
home office is kept in the vaults of the Mer- 
cantile Safe Deposit Company, periodical audit 
by count and inspection of the collateral on de- 
posit against the company’s records is: made by 
the National Accounting Company and a copy 
of the report covering their last audit was ob- 
tained. 

In the course of this examination numerous 
test checks were made of bond and claim file 
references to collateral matters: records of re- 
turned collateral were checked from receipts, re- 
leases, etc.; physical inspection was made of 


31 


collateral held at the home office and in the 
safe deposit vaults; certificates were obtained 
covering cash collateral deposited in banks. 
Collateral held December 31, 1925, at several 
agencies and branch offices is shown as follows: 





WINS. «ic cinco s Seed vee 8 Uy Boles ah hic oR eae $560,238 
RS Oa ae NETS © Me On ee mene 450,520 
Certificates of deposit. . Spee ipe: fal 149,833 
OUND S385 oS 5c sinks xd es cheng eee kata nae 26,627 
GOs «kc eeasndeeckenaleteaseeetrgeuaeesaen ,690 
CMDs so caviar ad caren Ces attain veueteeN sor bueaa 31,018 
RI :« « i:4 dia wepe ahd mana Maedy hens cee eseenes 400 
WING 5 cad s cate e tees eat aa Ee 10,000 
POON io ba . has acetate) eae eee 22,253 
TONE bicn ca cne duslsacwebdecaddistaae enue $1,276,582 


Reports of changes in collateral so held and 
the balances on hand at various dates are sub- 
mitted to the company and recorded at its home 
office. 

As recommended in the last report on exam- 
ination of this company, it would appear ad- 
visable to have pericdical audits and physical 
inspection made of collateral so held by some 
representative from the home office. No such 
audits, however, have been made. 

No evidence was found of any improper ap- 
plication of collateral and the releases, receipts 
etc., covering collateral returned, as reviewed in 
this examination, were found in order. 


CONCLUSION 


This report shows the company to be in a 
sound financial condition, with admitted assets 
of $35,286,204.68 and a surplus of $5,784,208.36 
over all liabilities, which with its capital of 
$10,000,000.00 provides a surplus of $15,784,- 
208.36 to policyholders. 

Since the last examination, the total admitted 
assets have increased from $30,399,384.40 to 
$35,286,204.68; the liabilities have increased 
from $16,517,925.50 to $19,501,996.32; and the 
surplus has increased from $3,881,458.90 to $5,- 
784,208.36. 

The net premiums written have increased 
from $13,916,450.25 for the year ending Decem- 
ber 31, 1922, to $16,380,348.48 for the year end- 
ing. December 31, 1925. 

As shown in exhibits heretofore set forth, the 
underwriting since the last examination reflects 
a gain of $792,639.11. In the same period the 
investment earnings amount to $4,578,725.90 and 
the loss from the decrease in investment values 
amounts to $768,615.55. 

Since the last examination dividends totaling 
$2,700,000.00 have been paid to stockholders in 
cash. 

As a result of the gains and losses mentioned 
above, surplus funds over liabilities have in- 
creased to the extent of $1,902,749.46 since the 
last examination. 

Books of account and records are accurately 
compiled and readily audited. Adequate reserves 
are maintained and claim files contain informa- 
tion sufficient: to indicate probable loss. 

The affairs of the company are efficiently 
managed and its treatment of policyholders and 
claimants is fair and equitable. 

The company’s officials and employees ren- 
dered every assistance to facilitate the work 
of the examination. 

Respectfully submitted, 
Cuartes A. WHEELER, Examiner. 
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Insurance Stocks 





Offered 
Alliance Fire 
Wheeler & Co., appa 
American Alliance 
Arthur Atkins & Con 
McKinley & Co., 
American Surety 
Lewis & Co., Hartford 
Curtis & Sanger, N.Y 
American Insurance Co. 2 Newark 
Arthur Atkins & Co., 
Miliken & Pell, Memt§ N. J 
Curtis & Sanger, N. 
Bankers & Ship - 
McKinley & N. Y 
Bankers Endenunity (Newark) Right 
Miliken & Pell, Newark, N. J 
‘Camden Fire 
Arthur Atkins & Co., N. 
Perez F. Huff & Co., Inc., 
McKinley & Co., N.Y 
Miliken & Pell, Newark, N.J 
a Insurance 
z F. Huff & Co., 7. » aw 
hatker Atkins & Co., N. ¥ 
Commercial Cas. Ins. 
Miliken & Pell, Sowsek, N.J 
City of New Vork Ins, Co. 
Perez F. Huff Co., Inc., NY 
Curtis & Sanger, N. Y 
Arthur Atkins & RaGig Die Wivaice sates 
Continental Ins. 
Arthur Atkins & Co., 
Lewis & Co., Hartford 
‘Continental Casualty 
Perez F, Huff Co., Inc., N. ¥. C. 
Eagle Fire (Newark) 
Miliken & Pell, Newark, N. J 
Federal Insurance 
Curtis & Sanger, N. Y 
Peteent Union Life 
& J. Frank Co., Cincinnati 
Fidelity & Deposit 
Curtis & Sanger, N. Y 
Fidelity and Casualt 
Arthur Atkins & 
Curtis & Sanger, N. Y 
Fidelity-Phoenix 
Arthur Atkins & Co., 
Lewis & Co., Hartford 


Fire Association of *  —aeaeane 
Wheeler & Co., 
Firemen’s Feet og Co. a Newark 
Arthur Atkins & Co., 
Curtis & Sanger, N. ye 
Miliken & Pell, Newark, N. J 
Perez F. Huff Co., Inc., N. Y.C... 
Franklin Fire 
Arthur Atkins & Co., 


Glens Falls 

Curtis & Sanger, N. Y. 

Arthur Atkins & Co., N. Y 

Lewis & Co., Hartford 
Globe & Rutgers 

Curtis & Sanger, N. Y 

Lewis & Co., Hartford 
*Great American 

Curtis & Sanger, N. Y 

Perez F. Hu voy Inc., N. Y. C. 
Hanover Fire, Stoc 

Arthur Atkins & Co., N.Y 

Curtis & Sanger, N. Y 

Lewis & Co., Hartford 
Harmonia 

Arthur Atkins & Co., New York.... 
Home 

Arthur Atkins & - 

McKinley & Co., 

Curtis & Sanger, w VY 

Lewis & Co., Hartford 
Importers and Exporters 

Arthur Atkins & Co., N. ¥ 

Curtis & Sanger. N. Y 
Independence Indemnity 

Perez F. Huff & Co., N. Y. C 
International Co. of St. Louis, Pfd. 

A. & J. Frank Co., Cincinnati 
wash Life 

. & J. Frank & Co., Cincinnati.... 

tena Securities of New Orleans 

Perez F. Huff Co., Inc., N. Y. C 
Insurance Co. of North America 

Wheeler & Co., Philadelphia 

Perez F. Huff Co., Inc., 

Lewis & Co., Hartford 
Independence Ind. Ins. Co. 

Wheeler & Co., Philadelphia 


Kansas City Life 
Curtis & Sanger, N. Y 








CURTIS & SANGER 


Established 1885 


MEMBERS 
NEW YORK and BOSTON 
STOCK EXCHANGES 


49 Wall Street 
NEW YORK 


33 Congress Street 
BOSTON 








UNITED STATES FIDELITY AND GUARANTY COMPANY 


BALTIMORE, MARYLAND 


Capital 


Dec. 31, 1926. ..$6,000,000 Dec. 31, 1926. .$ 8,340,970 
7,500,000 June 30, 1927.. 


Par Value $50 
Dividends have been paid since 1900 
Present rate, 20% 


The United States Fidelity and Guaranty Company commenced 


June 30, 1927... 


business in 1896. 


The purchaser of ten shares of U. S. Fidelity & Guaranty Com- 
pany in 1896 at $100 a share, by exercising all rights, is now the 
possessor of 600 shares which cost $46,000 and these 600 shares 
today have a market value of approximately $210,000. Here is 
an appreciation of $164,000 over a period of 30 years or an aver- 
The latter sum is equivalent to 12% per 
annum on the total amount of $46,000 invested in the stock. 


In addition the purchaser has received cash dividends averaging 


age of $5,400 per year. 


1514% for the last 10 years. 








We recommend the purchase of this stock for investment. 


Surplus 


11,100,528 
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Merchants Fire 

Arthur Atkins & Co., 
Maryland Casualty 

Perez F. Huff Co., Inc., N. ¥ 

Curtis & Sanger, N.Y 

Lewis & Co., Hartford 
Metropolitan Casualty 

Curtis & Sanger, N. Y 

Lewis & Co., Hartford 
Milwaukee Mechanics 

Arthur Atkins & Co., 

McKinley & Co., N. = 
Missouri State Life 

A, & J. Frank Co., Cinciunati 

Perez F. Huff Co., Inc., N. Y. C 
National Surety 

Lewis & Co., "yartford 

McKinley & Ceo, ht, ¥ 
National Union 

Curtis & Sanger, N. ¥ 
New Amsterdam Cas. 

Curtis & Sanger, ~ 'f 

McKinley & Co., N. Y 
New Brunswick Ins. Co. 

Arthur Atkins & Co., N. Y 

Perez F. Huff Co., Inc., N. PoC... 
New Jersey Fire Insurance 

Miliken & Pell, Newark, N. J 
New York Casualty 

Lewis & Co., Hartford 

Curtis & Sanger, N. Y 

McKinley & Co., N. ¥ 

Arthur Atkins & Co., 
Niagara Fire 

Arthur Atkins & Co., 
North River Ins. Co. 

Arthur Atkins & Co, 

Curtis & Sanger, N ¥ 
Northern Ins. 

Arthur Atkins & Co., N. 
Ohio National Life Ins. Co. 

A, & J. Frank Co., Cincinnati 
Reliance Fire 

Wheeler & Co., Philadelphia..... 
Security Ins. of New Haven 

Lewis & Co., Hartford 
St. Paul F. & M. Ins. Co. 

McKinley & Co., N. ¥ 
Stuyvesant 

Arthur Atkins & Co., 

Lewis & Co., Hartford 
Transportation Insurance 

Perez F. Huff Co., Inc., N. ¥.C... 
U.S. F. G. 

Curtis & ay iy PE ciate ourwes 
U. S. Fire Ins 

Arthur Atkins & Co., 

Lewis & Co., Hartford 

Perez F. Huff Co., Inc., 
United States Merchants & Shippers 

Arthur Atkins & Co., N. Y 
Victory Insurance Co. 

Wheeler & Co., —— 
Westchester Fire 

McKinley & Co., 

Curtis & Sanger, a ‘¥ 

Perez F. Hu Co., a 

*Ex dividend, 


HARTFORD STOCKS 


Aetna Casualty and Surety 
Conning & Co., Hartford 
Lewis & Co., Hartford 


Aetna Insurance (Fire) 
Conning & Co., Hartford 
Curtis & Sanger, N.Y 
Lewis & Co., Hartford 
Aetna Life Ins. Co. 
Curtis & Sanger, N. Y 
Conning & Co., ae 
McKinley & Co. og: IN 
Perez F. Hull Co., Sd N.Y. 
Lewis & Co., Hartford 


Automobile Insurance 
Conning & Co., Hartford 
Lewis & Co., Hartford 
Conn. General Life 
Conning & Co., Hartford....... ro 
Lewis & Co., Hartford 


Hartford Fire 
Conning & Co., Hartford 
Lewis & Co., Hartford 
Curtis & Sanger, N. Y 
Hartford Steam Boiler 
Conning & Co., Hartford 
Lewis & Co., Hartford 
National Fire 
Conning & Co., Hartford..... weave 
Lewis & Co., Hartford 
Phoenix Insurance 


Conning & Co., Hartford...... ¥ee< 
Lewis & Co., Hartford 
McKinley & Co., N. Y 

Travelers Insurance 
Conning & Co., Hartford........ i 
Lewis & Co., Hartford 
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MEDICAL TESTIMONY 
Mathews vs. Rex Health and Accident Ins. 
Co., Appellate Court of Indiana, in 
Bane, 157 Northeastern Reporter 
467 

Though the testifying physician, who was 
employed by the hospital where the de- 
ceased had been a patient, had never treated 
the deceased while living, he cannot testify 
as to facts found on autopsy after the pa- 
tient’s death, under a statute providing that 
physicians are not competent witnesses as 
to matter communicated to them by patients 
in the course of their professional business 
or advice given in such cases. 

This is an action to recover under an accident 
and health policy where the insured died. At 
the trial of the action a doctor was permitted 
to testify to facts found upon autopsy, such facts 
being sufficient to avoid the policy and prevent 
recovery. The physician performed the autopsy 
in the autopsy room of the hospital where the 
insured had been a patient and where the physi- 
cian was employed. The physician had never 
seen the insured prior to his death, and was not 
one of the doctors on the medical staff of the 
hospital. He was, however, in the employ of 
the hospital when he performed the autopsy and 
received compensation from the hospital for the 
work he did, being at the time of this particular 
autopsy director of the laboratories and patholo- 
gist. 

In the lower court, judgment was entered for 
the defendant insurance company and the bene- 
ficiary appeals, contending that the admission of 
the physician’s testimony as to the facts found 
on autopsy, constituted reversible error. 
Whether or not, the physician’s testimony should 
have been admitted depends upon the application 
of Section 550, Burns’ Ann. St., 1926, which 
states that physicians are not competent wit- 
nesses “as to matter communicated to them, as 
such, by patients, in the course of their profes- 
sional business, or advice given in such cases.” 


In reversing the judgment and holding that 
this statute rendered the physican an incompe- 
tent witness, the Appellate Court of Indiana, 
in Bane, concludes an exhaustive and interesting 
review of the subject as follows: “Dr. Al- 
burger, in describing his connection with the 
hospital, says he was an executive of the hos- 
pital, director of the laboraties, and the path- 
ologist at the head of the department. While he 
was a practicing physician he did not treat ap- 
pellant’s son, and did not see him prior to his 
death. When he first saw the body of the boy 
it was on the table in the autopsy room of the 
hospital. In testifying concerning the circum- 
stances under which the autopsy was held, he 
said: 

“The rule of the hospital is, if a patient 
should die in the City Hospital, he is brought to 
the morgue and placed in the autopsy room, 
where later it [an autopsy] is held.’ 





“It may be inferred from his testimony that, 
as a general rule, where a pateient has relatives, 
their consent, written or verbal, is generally ob- 
tained before an autopsy is performed, but that 
there are circumstances when they are called 
on to know the cause of death that no consent 
is secured, and that this was one of the cases 
in which the hospital authorities decided to hold 
an autopsy for its own satisfaction without the 
request or consent of any one. The direction to 
hold an autopsy comes through the hospital of- 
fice. Dr. Alburger simply received the body, 
was told to hold an autopsy, and went ahead 
and did it. 

“Tn the instant case the boy prior to, and at 
the time of, his death, was a patient in the hos- 
pital. After death his body was placed on the 
table in the autopsical room by some one in au- 
thority, and Dr. Alburger performed the autopsy 
as a part of his duties as head of the pathologi- 
cal department of the hospital, the purpose of 
which was to discover the cause of death. The 
fact that the boy was a patient at the hospital 
provided the opportunity for having the autopsi- 
cal examination. It was the outgrowth of the 
relationship existing between the patient and the 
hospital, and it would not have been performed 
except for the fact of that relationship. If it 
had been held by the physician who treated the’ 
boy before his death, such physician would have 
been an incompetent witness as to any informa- 
tion acquired by reason of such examination. 
Any physician or surgeon assisting him would 
also have been incompetent to testify, over ob- 
jection, to any knowledge acquired thereby. Can 
a physician after the death of his patient, 
through his consent or connivance, allow an- 
other physician to take the dead body of his 
patient, and, in the absence cf friends and rela- 
tives, and without the consent of any one, hold 
a post-mortem examination, and thus give to the 
public the information which the physician in 
charge could not? Can a hospital, immediately 
after the death of one of its patients, discharge 
the physician who had attended the patient up 
to the time of death, and thereafter rush the 
dead body to the morgue, and driect the physi- 
cian at the head of the pathological department 
to perform an autopsy, and thus evade the 
statute which sealed the lips of the first physi- 
cian? We think these questions should be an- 
swered in the negative, and that a physician 
under such circumstances steps into the shoes 
of the attending physician, and must be treated 
as if he were the assistant of the attending 
physician holding the autopsy at the direction of 
the latter, and that the information acquired by 
him through the autopsy is privileged. A physi- 
cian should not be privileged to authorize or per- 
mit another physician to hold an autopsy on one 
of his patents and thus desroy the privileged 
character of the information thus acquired. 
Neither should a hospital, after the death of one 
of his patients and thus destroy the privileged 

(Concluded on page 34) 


33 


WHAT THE RECENT CASES HOLD 

When a person dies the law presumes that he 
has died from natural causes and not from self- 
destruction, and even though the proofs of death 
show that the insured committed suicide, the 
question still remains one of determination by 
the jury. (Benefit Ass’n of Ry. Employees vs. 
Jacklin, Supreme Court of Arkansas, 204 South- 
western Reporter 353.) 





Under the Workmen’s Compensation Act a 
dependent of a deceased, who had died as a 
result of an injury sustained in the course of his 
employment, could recover compensation. As 
to who should constitute a dependent was a ques-, 
tion of fact which should be determined as of 
the time of the injury. The Industrial Accident 
Commission accordingly allowed compensation 
to one Murray for the fatal injury received by 
Murray’s son. The father, it appears, though 
totally incapacitated as far as work was con- 
cerned, had an estate of approximately $5500, 
consisting of interest-bearing notes and se- 
curities. He had, however, no cash on hand and 
existed on the $25 per month given him by his 
son. The father, furthermore, was obsessed of 
the idea that he had no money or property. 

The insurance company appealed from the 
award, and the court of review held that the 
award should be annulled, as there was no evi- 
dence tending to show that the father was. 
dependent on the son. On the contrary, the 
evidence showed that he had an estate of $5500, 
and there was no reason why that sum or a part 
of it should not have been used for the support 
of the father. The father had an estate, said the 
court, and hence was independent, not coming 
within the meaning of “dependent” as used in 
the Workmen’s Compensation Act. (London 
Guaranty and Accident Co., Ltd., vs. Industrial 
Accident Comm., Ct. of Cal., 2d Dist., Div. 1, 
September 30, 1927.) 





a 

A provision in an accident policy specifying 
“that no indemnity will be paid * * * where 
the death, or the loss of members or eyesight, 
does not occur within 30 days from the date 
of the accident,” refers to the loss of two mem- 
bers or entire eyesight, and not to loss of one 
member only, particularly as there are two 
classes of indemnities in the schedule. (Life 
and Casualty Co. vs. Ford, Supreme Court of 
Arkansas, 292 Southwestern Reporter 289.) 





Where an accident policy does not cover dis- 
ability from intentional injury inflicted by 
oneself or another person, except assault’ for 
robbery or burglary, the shooting of the insured 
by another, unprovoked and unforeseen, does 
not allow him to recover under the terms of the 
policy insuring against injury by external, vio- 
lent and accidental means. (Smith vs. Federal 
Life Ins. Co., Court of Appeals of Kentucky, 

292 Southwestern Reporter 470.) 
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Recent Casualty Company Happenings 








L. R. Swezey has been elected president 
of the Phoenix Indemnity Company of New 
York, succeeding W. S. Falconer, deceased. 
Other appointments in the ranks of the 
Phoenix Indemnity recently announced in- 
clude Percival Beresford, as chairman of the 
board; and V. B. Chittenden and J. R. 
Robinson, vice-presidents. 


The Washington, D. C. branch of the 
Fidelity and Deposit Company of Baltimore, 
Md., is now under the managership of L. C. 
Rosenkrans, who has been assistant man- 
ager. He succeeds Hugh L. Murrell, who 
has resigned and will go into business for 
himself, ‘ 

The Sun Indemnity Company of New 
York announces the appointment of William 
Sutton, as special home office representative 
in the middle west. Mr. Sutton, who has had 
years of experience in the casualty field, will 
concern himself with agency promotion 
work. 

The Equitable Life and Casualty Company 
of Chicago, Illinois, has been licensed to do 
business in Oklahoma. H. B. Barton will 
act as state agent. ‘ 

F. P. Stanley, vice-president and general 
manager of the newly formed Glens Falls 
Indemnity Company of Glens Falls, New 
York, has announced the appointment of 
S. M. Thomas as general claims attorney. 
Mr. Thomas has had a great deal of insur- 
ance experience, his most recent connection 
being with the Metropolitan Casualty Com- 
pany of New York. 

Mr. Stanley also announces the appoint- 
ment of H. J. Odams as manager of the 
contract department. Mr. Odams was for- 
merly in charge of the contract department 
of the Fidelity and Casualty Company of 
New York for several years. 


Harold W. Brigham, who has acted as 
cashier of the San Francisco office of the 
Travelers Insurance Company of Hartford, 
Connecticut, for the past twenty years, has 
been called to the home office of the com- 
pany, where he will have charge of the retit- 
ing and leasing of office space for all the 
Traveler’s offices throughout the country. 


The Century Indemnity Company of Hart- 
ford, Connecticut, announces the appoint- 
ment of Hugh T. Millard, as_ branch 
manager of the Philadelphia office of the 
company. Mr. Millard has been superin- 
tendent of the fidelity and surety department 
of the Federal Surety Company of Daven- 
port, Iowa. Herbert Buck, who has been 
assisting Mr. Millard, will succeed him at 
the Federal Surety. 


The Twentieth Century Life Insurance 
Company of Chicago, Illinois, has announced 
the promotion of J. O’Malley to the man- 
agership of the company’s branch office at 
121 North Clark Srteet, Chicago. The former 
manager of that office, Samuel Bernstein, 
has been promoted to the managership of 
the life department in the middle western 
territory. 


K. G. Snyder will be the new superintend- 
ent of agents of the Income Guaranty Com- 
pany of South Bend, Indiana. Mr. Snyder 
was formerly with the Pan-American Life 
Insurance Company. 


C. E. Putnam has been appointed bonding 
superintendent of the Los Angeles branch 
of the Columbia Casualty Company of New 
York. Mr. Putnam was formerly with the 
American Surety Company of New York. 
in that company’s Oakland and San ‘Fran- 
cisco offices. 

The new manager of the Boston branch 
office of the Constitution Indemnity Com- 
pany of Philadelphia, Pa., is Harry E. Moore. 
Mr. Moore has had over twenty-years’ expe- 
rience in the casualty business in the New 


England field, his most recent connections 


being with the Massachusetts Bonding and 
Insurance Company and the New England 
department of the Zurich of Switzerland. 
George R. Mullins, who has been with the 
Travelers Insurance Company of Hartford 
in its Chicago office, has been made resident 
manager at Indianapolis for the International 
Indemnity Company of Los Angeles, Cal. 


T. J. Keegan has resigned as manager of 
the claim department in the Chicago office 
of the General Accident Fire and Life Insur- 
ance Company of Philadelphia, Pa., to enter 
the brokerage business in Chicago. His suc- 
cessor, John P. Benson, has been in that 
office for several years. 


Mr. Thomas J. Donnelly has been named 
general agent for the Eagle Indemnity Com- 
pany of New York in Bergen County, New 
Jersey. Mr. Donnelly has been the manager 
of the casualty department of the well- 
known firm of Hoey and Ellison of New 
York. 


C. W. Young, president of the Monarch 
Accident Insurance Company of Springfield, 
Mass., has announced the appointment of 
F. W. McIntosh as western field supervisor. 
Mr. McIntosh has been with the company a 
little over a year. 


D. C. Elliot was made superintendent of 
the claim department of the Chicago office 
of the Norwich Union Indemnity Company 
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of New York. Mr. Elliot has been with 
the company’s claim office at Pittsburgh for 
the last four years. 


Fred R. Rose has been appointed assist- 
ant manager for casualty lines at the 
Indianapolis branch office of the Travelers 
Insurance Company of Hartford. Mr. Rose 
had previously been acting as field assistant 
for the company at Louisville, Ky. 

At a recent meeting of the stockholders of 
the Massachusetts Casualty Insurance Com- 
pany of Boston, Mass., the following were 
elected to the board of directors: Isaac W. 
Chicks, Walter C. Lewis, Fred S. Moore, 
E. Frank Pitman, E. Prescott Rowe, Henry 
S. Rowe, William G. Rowe, Reuter and 
Grafton Smith, Boston; Fred E. Linder, 
New York; George J. Martin, West New- 
ton, and ‘Fred H. Moore, Charlestown. 

The officers of the new company are: 
President and treasurer, E. P. Rowe; sec- 
retary and general manager, Fred S. Moore; 
vice-president, Henry S. Rowe; assistant 
treasurer, Albert F. Moore and assistant 
secretary, Leonard D. Hadley. 


Benjamin Moser has been elected a direc- 
tor of the General Reinsurance Company of 
New York. 


Hubbard P. Ringgold has been appointed 
resident manager at Los Angeles for the 
Massachusetts Bonding & Insurance Com- 
pany of Boston. Mr. Ringgold was formerly 
with the Indemnity Insurance Company of 
North America and with the United States 
Fidelity & Guarantee Company of Balti- 
more, Md. 


Medical Testimony 
(Concluded from page 33) 

other than the attending physician to hold an 
autopsy and destroy the privileged character of 
the information thus acquired. In order to pro- 
tect those who are so unfortunate as to become 
patients in a public hospital, as in the instant 
case, from having their bodies violated after 
death, in order to discover the cause of death, 
and thus qualify a physician to appear in court 
as a witness and disclose the cause of death, 
we are constrained to hold the court erred in 
allowing Dr. Alburger to testify as to the in- 
formation he acquired through the autopsy. The 
doctor had no more right to make this exam- 
ination and to disclose the information thus re- 
ceived than he would have had if he had gone 
into the sick room prior to the boy’s death and 
made an examination to ascertain the cause of 
the boy’s illness, and to then go into court and 
testify as to the information thus acquired. He 
should be treated as an assistant of the physician 
in charge prior to the boy’s death.” 
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Can the Cost of Life Insurance Be Reduced? 


By Witt1am MoNntTGOMERY 


President, Acacia Mutual Life Association, Washington, D. C. 


In the early years of life insurance, when 
the business was small and not understood as it 
is to-day, when the country was new, when we 
were subject to epidemics, such as smallpox, yel- 
low fever, etc., when property values and inter- 
est earnings were not stabilized, when experi- 
ence had not tested the mortality tables to prove 
their sufficiency, it was fitting and proper that 
the companies should charge a premium large 
enough to guarantee security beyond question, 
and a surplus to provide against unforeseen con- 
tingencies, but in this day and generation, with 
the mortality tables having been proven more 
than sufficient, and that notwithstanding the 
greatest war of all time and the flu at the 
same time, with property values stabilized, and 
the possibility of epidemic removed, there would 
seem to be no good reason or excuse for the 
system of continuing to collect from the public 
a larger premium than is necessary to guaran- 
tee safety, stability and perpetuity, yet this is 
just the system being pursued by the mutual 
companies to-day. True it is, that an endeavor 
is made through dividends to return this over- 
charge at a future date, but why collect it in 
order to return it? As a matter of fact it is 
impossible for any company to return all of it. 
The agent gets his share in commissions, the 
State gets its share in taxes, and there is the 
home office cost attendant upon collecting it, 
accounting for it and returning it to the pol- 
icyholders. 


The fallacy of the whole proposition is shown 
by the fact that some companies attempt to pay 
a dividend, as a return of part of it, at the 
end of the first year. If they did not need it, 
why did they collect it, use it for a year and 
return a part of it? If it was necessary to the 
safety and perpetuity of the business at the ve- 
ginning of the year, it was just as necessary 
at the close. The agent’s commission and 
doctor’s fee, inspection fee, the expenses of is- 
suing the policy, and the reserve charged agaiast 
it have taken at least all of the first year’s pre- 
mium. Where, therefore, has the money come 
from to pay the dividend? The only place it can 
come from is out of the general surplus of the 
company, which the older policyholders nave 
accumulated, and it does not seem fair nor 
equitable to take from an older policyholder 
any part of his surplus to give to a new one 
just coming in. 

The system certainly cannot be defended on 


A paper read at the annual meeting of the Ameri- 
can Life Convention, Dallas, Texas, October, 1927. 


(Concluded from last week) 


the theory of safety. The stock companies are 
an unanswerable argument thereto. If the 
larger premiums charged by the mutual com- 
panies are necessary to safety, then the stock 
companies with their lower initial premiums 
must be unsafe and they should not be allowed 
to continue in business, but certainly no sane 
person will contend that they are not safe, nor 
can it be successfully contended that the amount 
paid in on the capital stock of these companies 
in proportion to their assets and volume of busi- 
ness in force contributes materially to the safety 
of the policyholder. Judging from the prosper- 
ity of these companies, from the enormous in- 
crease in the market value of their stock, from 
the enormous dividends they have paid to their 
stockholders, from the fortunes that have been 
made in the buying and selling of the stock of 
these companies in the open market in the last 
few years, and the surplus they have accumu- 
lated, it would seem that the business of these 
companies is not only the most stable, but one 
of the most profitable in the land. 


I hazard the assertion there is not a mutual 
company that cannot, if economically managed, 
safely conduct its business on the net premium 
with no loading for expenses, aside from per- 
haps a small loading at the higher ages to ad- 
just the inequities of the Anierican Experience 
Table of Mortality. If this were done the pub- 
lic would be able to judge intelligently as to 
the advantage of the mutual.company over the 
stock company in the matter of cost. Competi- 
tion between all companies would then be exactly 
as it ought to be, on the basis of economy of 
management, and not, as at present, on dividend 
estimates which may or may not be realized, 
and dividends paid would be actual earnings. 
The merchant or manufacturer, who would 
charge more for his goods than is necessary on 
the theory that he would return to his customers 
all or a part of the overcharge at a future date, 
would not make many sales, especially so when 
the amount of the overcharge that he would re- 
turn was entirely at his own discretion. Mutual 
life insurance should be sold as any other com- 
modity. At present it is sold largely through 
a system of dividend promises that many of 
the agents who sell it do not understand and 
generally enlarge upon; the public see so many 
different kinds of dividend schedules and they 
hear so much from the agents of competing 
companies about low net cost, dividends, etc., 
that they are mystified about the whole proposi- 
tion and seldom have a real intelligent concep- 
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tion of what they are purchasing. If mutual 
insurance was sold at the lowest possible cost, 
irrespective of future dividends, the public would 
be saved an enormous amount of money each 
year that they could use to pay for the other 
necessities of life or use to buy additional in- 
surance ; the companies would save the enormous 
amount of time and money that has to be spent 
in compiling and presenting these schedules 
to the public, they would be saved all the time 
that is now wasted in training the agents how 
to use them to the best advantage to make the 
sale, and the agent would be saved the time that 
he has to spend in trying to explain them to his 
prospects. It would also effectually remove the 
possibility of disappointment on the part of the 
public as to future dividend payments, because, 
with the decrease in interest rates, it is difficult 
to see how dividend schedules, based on the high 
interest earnings of the past few years, can be 
maintained, unless there should be a decided 
saving in mortality or a decided economy in ex- 
penses of management. I hazard the prediction 
if these dividend schedules were eliminated and 
the same time and energy that is spent in the 
home office in preparing them and educating 
the agents regarding them, and by the agents 
in trying to explain them to the public, was 
spent in selling real insurance, explaining the 
need for it, its benefits, its advantages and its 
cost in a plain, simple manner to the public, 
a great deal more insurance would be written, 
the volume of business would be increased, the 
public would be saved a great deal of money, 
and the agent and the company would profit 
thereby. 

I fully appreciate the obstacles there are in 
a reduction in premium rates in the matter of 
compensation to agents for the sale of the insur- 
ance and otherwise, but, on the other hand, I 
believe sooner or later the public will realize 
the inequities of the system and will compel a 
change therein, because they will refuse to gen- 
erously patronize companies using it. The sys- 
tem is conducive to waste and extravagance in 
management. It is not good for the public and 
cannot be good for the business. 


TAXES 


That taxes on life insurance have contributed 
materially to its cost is beyond question. Much 
has been said, many articles written and argu- 
ments adduced as to why taxes should be re- 
duced. Instead of reduction, however, we find 
they are increasing. You all know that one of 
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our large States and one of our outstanding 
insurance States materially increased its taxes 
on life insurance at the last session of its legis- 
lature. There is a threatened increase on the 
part of a number of other States. The tax- 
ing authorities are not unreasonable men, nor 
are they unjust or unfair men; undoubtedly 
every one of them carries life insurance; they 
are policyholders in the companies they are tax- 
ing, and when they increase the taxes of the 
companies, they are increasing the cost of their 
own insurance. It stands to reason, therefore, 
they must have some good reason for their 
action. I believe this reason will not be found 
in the reasons generally set forth, that the State 
needs the money. If we analyze the situation I 
think it will be found that the reason for the 
increase is that life insurance has ‘to a great ex- 
tent departed from its original scheme and wur- 
pose. It is no longer merely a protector of 
homes; it has become a creator of estates, and 
the taxing authorities, with good reason, ask, 
“Why should a man who creates an estate 
through life insurance not be taxed thereon the 
same as if he created it through any other 
method—real estate, stocks, bonds, or other- 
wise?” In the last week or two I read in one 
of the insurance journals where the placing of 
a million dollar policy on the lives of individ- 
uals is no longer an uncommon occurrence. I 
saw a long list of persons carrying policies for 
a million dollars up to seven and one-half mil- 
lion dollars. I do not think it can be success- 
fully contended that these people were merely 
protecting their homes, and, if not, it does xot 
seem unreasonable that the State should require 
them to pay a tax on the estates they are creat- 
ing. The fraternal societies are not relieved 
from taxation because they do not accumulate 
a reserve, because most of them do so they 
are relieved because the policies are small; tney 
go into the homes where they protect the fami- 
lies, the widow and the children who otherwise 
might become a charge on the State. Thrift 
is encouraged, families are kept together, and 
the State benefits thereby. 

From my standpoint, we are not logical in our 
arguments in regard to reduction in taxes. We 
are approaching the matter from the wrong 
angle. As I view it, taxes in life insurance 
should be levied on the same principle as our 
Federal income tax is levied. The small poli- 
cies that are carried as a protection to the home 
should not be taxed, or, if taxed at all, a very 
nominal amount. The taxes should be levied 
in proportion to the size of policies that a man 
carries. The taxing authorities cannot be un- 
aware of the drive that is being made by every 
company for big policies. They have only to 
look at the insurance papers, the reports of 
agency conventions, the selling talks put out Ly 
the companies generally, to see that a large part 
of the same is devoted to showing men how 
they can write bigger and bigger policies. Re- 
member J am not suggesting tht big policies 
are not very desirable for the men who can 
afford them, and oftentimes very necessary; I 
am not questioning their usefulness, nor their 
desirability ; I am merely pointing out that we 


THE SPECTATOR 


Thursday 


INSURANCE EDUCATIONAL SECTION 


cannot consistently expect to have a material 
reduction in taxes when estates are created 
through life insurance policies. There is an- 
other angle to it. Under the present system 
the small policyholder, the man with one or 
two thousand dollars insurance to protect his 
home, his wife and children, is taxed at the 
same rate as is the man who has one or two 
million dollars insurance; thus, therefore, the 
home protector is penalized for the benefit of 
the estate creator. The widow and dependent 
children should, sure and certain have the pro- 
tection that they need and require, but to create 
an estate for non-dependent children through 
life insurance, that will give them the income 
the father had while he was alive, seems to ne 
to be beyond its real purpose. 

It is unnecessary to point out the various 
uses to which life insurance is applied to-day, 
and the various purposes for which it is taken 
out over and beyond home protection. These 
various uses and purposes supply a demand that 
present-day conditions necessitate, but in sup- 
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The Verdict 


Your success as an underwriter de- 
pends upon the verdict brought in by the 
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public. For seventy-six years the Mas- 
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a nation-wide reputation. Its friends 
are everywhere and are ever ready to 
testify to the efficient service that it 
always renders. There is no better 
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represent in the Field. 
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plying that demand we must not penalize the 
man who wants protection for his wife and 
children. By and large, the greater part of the 
public is interested in the policies taken out for 
home protection ; if we sce clearly the difference 
between the protection of a home and the crea- 
tion of an estate, I believe we can st.ow the tax- 
ing authorities where it is to the interest of the 
State to reduce the taxes on the small policies, 
and thus the public will profit thereby. 


» SURPLUS 


That a reasonable surplus is not only desir- 
able but necessary in any business is beyond 
question. In life insurance it is especially 
desirable. One wonders, however, at the neces- 
sity for the large surplus that is being accu- 
mulated to-day by the companies under one head- 
ing or another, what real useful purpose it 
serves, or its real benefit to the policyholders. 
What possible or unforeseen contingency justi- 
fies these excessive accumulations? The business 
has certainly advanced beyond the experimental 
stage and, with the growth and development of 
our national wealth and the general prosperity 
of the people, is there any reason to assume 
that the future generation will not be able to 
take care of its own obligations and necessities, 
without any assistance from the present? A 
glance at the loss and gain exhibit of the various 
companies shows how rapidly surplus is being 
accumulated. Instead of continuing to pile up 
a surplus beyond what prudence, safety or 
necessity demands or requires, why not make 
larger returns to the policyholders in dividends, 
thus reducing the cost of their insurance? 
Clearly understand I am not advocating a re- 
turn of all surplus; I am as firmly convinced 
of the necessity of a reasonable surplus as any 
man can be. I am speaking entirely of sur- 
plus accumulations that seem to be unnecessary 
for safety or unforeseen contingencies. 


Several years ago a number of companies, on 
the theory of added security to their policy- 
holders, transferred from their surplus funds a 
sufficient amount of money to equal a certain 
reserve standard beyond the policy contract re- 
quirement. There has never been a time from 
that day to this, and there is nothing to indicate 
there will ever be a time during the life of the 
policyholders whose contracts were affected 
thereby, that this additional reserve requirement 
will be necessary from the standpoint of secur- 
ity or otherwise. I am not informed whether 
or not this additional amount set aside from the 
surplus the policyholders had accumulated was 
returned to them in the event of death, ma- 
tured endowments or cash surrender values; 
but even if returned, the policyholders have 
lost the benefit of the use of the money for all 
the years the companies may have held it, with- 
out any compensating advantage therefor. As 
a4 matter of fact, because of the expense of 
handling it, taxes, etc., it would be simply im- 
Possible for the companies to return all of it. 

I am not criticising the companies for their 
action—undoubtedly they felt it was right or 
they would not have taken it. I refer to the 
matter at this time merely in proof of the state- 
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ment that unnecessary surplus increases the cst 
of life insurance, without any compensating ad- 
vantage therefor. If the surplus used by these 
companies in the readjustment of the reserve 
basis, provedly unnecessary, had been returned 
to the policyholders, either in cash or used to 
give them adidtional paid-up insurance, the pol- 
icyholders would very materially have profited 
thereby. Unnecessary surplus, as I view it, con- 
tributes to extravagance in management. It may 
be useful in the competition between the com- 
panies in their race for paid-for business or 
otherwise, but it is difficult to discern its real 
benefit to the policyholders. 

Any system that withholds from the policy- 
holders moneys that they could profitably use, 
either to buy additional insurance or for any 
other purpose they might desire, is not beneficial 
to them. It is not good for the public and can- 
not be good for the business. 

But I hear some of you say, “The business 
is prosperous, why the necessity for change?” 
There is no question about its prosperity. My 
belief is that it will be even more prospercus 
under the conditions outlined herein. I well 
appreciate the practical difficulties there are at- 
tendant upon a change of any kind, particularly 
where the business is as old and as established 
as the life insurance business; I know of the 


difficulties to be encountered in the agency plant, 


especially where agents have been trained to 
sell dividends ; I can see where a different stand- 
ard would have to be set up by the home office 
organization, and the agency force would have 
to be trained in accordance therewith, but 1 do 
not believe we should hesitate to make the 
change if the public will be benefited thereby. 

Solely that it may not be successfully said that 
I am speaking from theory, I desire to say that 
the changes outlined herein have been tried out 
by the association I am with and they have 
proven so very satisfactory that its board of 
directors have adopted them as its fixed plan of 
operation for the future. 

That the cost of life insurance can be mate- 
rially reduced without in any way retarding its 
growth and progress is, in my opinion, beyond 
question, as I have endeavored to outline here- 
in. One of the things that contributes most 
to its cost and, at the same time, contributes 
most to prevent any reduction in it, is the mad 
rush for business; the competition between thz 
companies for volume of paid-for insurance. 

I can well understand why the companies 
would strain so hard to get a large volume of 
paid-for business, if the expenses of manage- 
ment or cost to the consumer was reduced there- 
by, but in view of the fact that size seems to 
make no difference in cost to the consumer, that 
the big companies furnish insurance no cheaper 
than the smaller, to what avail is all the pres- 
sure for paid-for business; how does it bene- 
fit the public in the matter of cost? 

If the large organizations cannot point the 
way to economy in management and reduction 
in cost, will not the people naturally say, “Bet- 
ter to have a number of smaller companies all 
over the land, supplying local needs in the mat- 
ter of investments, employment of labor in the 
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offices, and otherwise, rather than to have these 
enormous concentrations of wealth, directed and 
controlled by a few individuals” ? 


The enormous reservoirs of wealth inherent 
to the business are sure to sooner or later 
excite the avarice, the cupidity, the envy of the 
“ists,” the communists, bolshevists, etc., and 
the size and prosperity of the companies will 
be pointed out by them as the best argument 
for Government ownership of life insurance. If 
the cry for Government ownership should come, 
as it is liable to, the companies want to be so 
fortified in the conduct of the business that they 
will be able to stand four-square to any line 
of attack, to any analysis that may be made, 
any investigation that may be pursued, and prove 
that the business is being conducted in the most 
economical manner, and insurance furnished at 
the lowest possible cost, so far as safety and 
security will permit. 

The best compliment one man can give to an- 
other is to make him executor of his estate; it 
proves he is willing to trust to his friend’s 
keeping the welfare of his family and his prop- 
erty after he is gone; it shows the confidence 
he has in his friend’s integrity, as well as in 
his judgment. 

That almost 50 per cent of the people of this 
country have entrusted to the life insurance com- 
panies the welfare of those they hold most dear, 
after they are gone, is the greatest complimeut 
that has ever been paid to any set of men con- 
ducting a business. We are the trustees of 
these people and it behooves us to so analyze 
every angle of cost, explore every avenue of 
waste, that we will be able to prove by any 
standard that may be set up, that the business 
is being conducted with an eye-single to their 
interests. 


Students of Research Bureau School Carry 
Average of $48,000 

That the managers and general ageiits who 
attended the Life Insurance Sales Research Bu- 
reau’s school for managers at Philadelphia be- 
lieve in life insurance was proved by the fact 
that the entire group averaged to carry $48,000 
each on their own lives. Six men carried over 
$100,000 each. 

The school was conducted by John Marshall 
Holcombe, Jr., manager of the Bureau, who was 
assisted by the following members of the Bu- 
reau staff—H. E. Niles, G. G. Terriberry, S. G. 
Dickinson, and H. C. Ashworth. 


Talk of Union Revived 

Every now and then some one revives the 
idea of enlarging the “white collar workers’ 
union,’ by corraling the Metropolitan Life’s 
office force of about 10,000 people. President 
Haley Fiske is quoted as saying that “as a 
matter of fact, none of our workers has been 
approached except by circulars which ask for 
$1 from each worker for the union. No one in 
our organization, so far as I have been able to 
learn, desires to assist this union.” 
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Our Agents Have 


apm) A Wider Field— 
que, An Increased Opportunity Because We Have 
TM: §©—Age Limits from 0 to 60. 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 
5 "tae = ly Premium plan. 

0. C L. BUILDING Participating and Non-Participating Policies. 
Same Rates for Males and Females. 















































Double Indemnity and Monthly Disability Income features for eS ida 
Males and Females alike. ADAMS ST. 
Standard and Substandard Risk Contracts, i. e. less work for nothing. < Conan 55 Chicago » 
{| Commercial | > toc: Q i 
We have openings in Ala., Ark., Dela., D. C., Fla., Ga., [ll., Ia., >| ae. s Hashonge > |e 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. 7 «QUINCY ST. R|OF 
Old | Fed- Illinois i/o 
Colonyf eral | ~ 5 
THE OLD COLONY LIFE INSURANCE COMPANY 228) mecinn 
B. R. NUESKE, President [Insurance Board | 
The Company has its Home Office in its own building at 166 W. Jackson Bivd. running through [Sees Trade 











Quincy and Wells Street, right in the heart of Chicago’s Financial District. 

































Are You Still A Sub Agent? THE DIRECT AGENCY SYSTEM A SUCCESS 
Ambitious and Successful Men and ONE HUNDRED MILLIONS IN FORCE 
eas serie Ea, Comat THE COLUMBUS MUTUAL LIFE INSURANCE CO. 


Manage a business for themselves 


WHY NOT BECOME A GENER AL AGENT? The Third Ohio Company to Reach the Hundred Million Mark 


It took the first company thirty (30) years and the 


Our plan provides an agreement for build- second company twenty-eight (28) years to accomplish 


ing, ownership and management of success- what The Columbus Mutual has accomplished in 
ful General Agencies in the states of nineteen and a half (19/2) years. 

, LOUISIANA, TEXAS and Our business has all been written direct 
ARKANSAS through our own agents. THE COLUMBUS 
OKLAHOMA MUTUAL HAS PASSED IN VOLUME FIFTY- 


oss . : SIX (56) COMPANIES ITS OWN AGE OR OLDER 
Your communication will be treated with and only one younger company has more business in 


confidence force which did not combine with or reinsure other 


companies. 
IRA F. ARCHER “TWO HUNDRED MILLION IN ’32” 
Superintendent of Agencies 


HELP WRITE THE SECOND HUNDRED MILLION 
LOUISIANA STATE LIFE 
INSURANCE COMPANY The Columbus Mutual Life Insurance Co. 


Shreveport, La. C. W. BRANDON, Pres. D.E. BALL, Vice-Pres. & Sec’y. 
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CLARIS ADAMS REPORTS 





Secretary of American Life Conven- 
tion Deals With Laws 





TAXATION OF BUSINESS STRESSED 





Agency Qualification Regulations in Ala- 
bama, Connecticut and Maryland 

In his annual report, made to the American 
Life Convention at its meeting in Dallas just 
recently, Secretary and Counsel Claris Adams 
said that the company members of that body had 
all hada small increase in business written over 
the large volume of last year and that decreased 
production has been noted in certain sections 
due to economic conditions. The tendency on 
the part of many of the companies has been 
toward persistency rather than volume, he de- 
clared. With respect to the legislative situa- 
tion during the past year, Mr. Adams said: 

During the present year, we have kept in 
touch with legislation during regular sessions in 
forty-four States, special sessions in eleven, and 
one session of Congress. More than three thou- 
sand measures were received and analyzed, and 
those of interest to life insurance companies 
digested and distributed to the membership 
through the medium of thirty-seven legislative 
bulletins showing bills introduced, action taken 
thereon, final disposition of the measures, and 
a general resumé of insurance legislation finally 
adopted. 

The standard incontestable clause in life poli- 
cies, the speaker said, has been adopted in Colo- 
rado, South Dakota and Kansas, while a bill 
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We Enter 
Florida 


On October 27 we were licensed to 
write life insurance in Florida, making 
our 20th state. Write for territory in 
that state, or in other localities. 


Over 300 New Agents 


have joined our ranks since September 
1. They are finding our new Big Dol- 
lar Policy, providing life insurance 
with double and triple indemnity bene- 
fits, the greatest business-getter ever 
put into a life agent’s hands. 

A splendid line of policies, including 
juvenile, at attractive rates. 


Illinois Bankers Life 


Association 


MONMOUTH ILLINOIS 
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Scranton - Pittsburgh, Pa. 


General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for an un- 


Contract as good as the best, with exclusive rights. 


Confidential communication invited from those with 
clean records and with ability to handle such an. 
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authorizing non-medical writings went through 
in Georgia, Idaho and North Carolina. Agency 
qualification laws were passed in Alabama, Con- 
necticut and Maryland and the act granting the 
use of the American Men mortality table was 
legalized in Connecticut, but defeated in In- 
diana. Discussing taxation of life insurance 
companies, Mr. Adams said: 

An unusually large number of tax increases 
were proposed, but were defeated in every State 
except Ohio. There, due to an unusual political 
situation, the increase of premium tax from 2% 
per cent to 3 per cent fell like a bolt of light- 
ning from a clear sky. It was agreed upon, in- 
troduced and passed within forty-eight hours, 
and the combined efforts of all insurance organ- 
izations to secure the governor’s veto were un- 
availing. Seriously threatened increases in tax- 
ation _were defeated in Alabama, Florida, 
Georgia and, so far, in West Virginia, only 
by extreme efforts on the part of insurance in- 
terests, to which result the American Life Con- 
vention contributed an important and influen- 
tial part. 


RESPONDS TO E. E. CALKINS 
R. W.. Huntington’s Letter to Atlantic 
Monthly 


In the Atlantic Monthly for November may 
be found, by the careful searcher, a letter from 
R. W. Huntington, president of the Connect- 
cut General Life Insurance Company of Hart- 
ford, in which he makes a strong reply to the 
recent article in that magazine called “Insuring 
Your Insurance,” by Ernest Elmo Calkins. 

Mr. Huntington’s letter is lengthy and takes 
up Mr. Calkins’ points in detail, although in a 
quiet friendly sort of way, which indicates no 
animus but is nevertheless a strong indictment 
of the ideas expressed in the Calkins article. 
The following extract from President Hunting- 
ton’s letter contains one of his strongest points: 


Mr. Calkins’ theory, if I correctly understand 
it, is that if we spent enough money on what he 
calls advertising we could spend less on other 
forms of what I call advertising, and that the 
result on the whole would be beneficial. 

I am reminded of a story that was told me 
some years ago of an effort which was made in 
a certain city by some of the leading citizens to 
raise a guarantee fund which would enable them 
to procure the services of a high-grade orches- 
tra. There were business men of various 
branches on the committee, and each man was 
given his own branch to canvass in any way 
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he saw fit. When the committee met, the gen- 
eral reports indicated a response in the neigh- 
borhood of 5 per cent of those who had been 
called upon to help. There was, however, one 
tailor who reported that out of 70 prospects, he 
had secured 67, and they asked him if they 
might see the letter that he wrote. He looked 
at them in some surprise and stated, “I called 
on every man once, and those that I didn’t get 
the first time I called on a second time, and 
those that I didn’t get the second time I called 
on a third time, and the three men I didn’t get 
are going to receive another call from me.” 

Of course that wasn’t advertising, because ad- 
vetrising, as I take it from Mr. Calkins, is only 
in the printed word put in the pages of a pe- 
riodical, or possibly on unsightly billboards. I 
don’t know just what to call what the tailor did, 
but, in spite of Mr. Calkins, I suspect it was ad- 
vertising. Certainly his prospects did not suf- 
fer from “the destructive power of silence.” 

Now, without disputing the great advantages 
there are to some kinds of business in mass pro- 
duction (and a certain amount of mass produc- 
tion, of course, is necessary inf insurance), I can 
hardly see that insurance companies would bene- 
fit in the same way by growth that an automo- 
bile factory might benefit. 


“Too Busy” Days Are Here 
Agents have a big aid in setting aside this 
old excuse, through leaflet titled “Too Busy.” 
Send for sample to The Spectator Company, 
New York. 














Stephen M. Babbit 


President 


HUTCHINSON KANSAS 














THE, SPECTATOR 








Prominent Agents and Brokers 


Actuarial 























LEON IRWIN & CO., Inc., New Orleans, La. 


Representing 
Fidelity Phenix Fire United States Fire National Fire of 
of New York Hartford 
Automobile of 


iy 
Indemnity Company 
of New of America 


k 
3 BROKERS’ LINES SOLICITED 


Standard of New 
York 

National Union \, 
Pittsburgh 


SAMUEL BARNETT 
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1131 Candler Bldg, ATLANTA, GA, 
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Established 1865 David Parks Fackler 
EDWARDB. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 
Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 


50 BROAD STREET NEW YORK 


JNO. A. COPELAND 


Consulting Actuary 


Suite 1027, Candler Bldg. 
ATLANTA, GEORGIA 


H. J. WERDER 
Translations 
from English, German, French, Spanish, Italian, 
Dutch, Danish and Norwegian into German and 
English. 
20 years insurance experience 
FIRE AND MARINE WORK 
80 MAIDEN LANE, ROOM 1801 JOHN 2484 
Ask for Rate Card 




















MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 


E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 





PUBLICATIONS OF C. & E. LAYTON 
The undersigned are sole agents in the United States for the 
old established publishing house of Charles & Edwin Layton of 
London, ‘England, whose long list of publications on fire, life, 
marine and other branches of insurance embrace the most 
valuable and standard treatises on these subjects. 
Senp Ten Cent Stamp ror CaTALOGuE 
THE SPECTATOR COMPANY 
CHICAGO NEW YORK 




















Woodward, Fondiller and Ryan 
Consulting Actuaries 


Actuarial Service in all branches of Insurance and for Pension 
Funds—Examisagions and Appraisals—Statistical Service and 
Installations—Companies and Associations managed under 
contract—Office Systems and Reorganizations—Insurance Ac- 
counting and Auditing. 

75 Fulton Street New York 


T. J. McCOMB 
CONSULTING ACTUARY 


Colcord BIidg., OKLAHOMA CITY, OKLA. 














DONALD F. CAMPBELL 
CONSULTING ACTUARY 


160 No. LA SALLE ST. Telephone State 7298 
CHICAGO 








F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 


THE BOURSE PHILADELPHIA 











JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 
LIFE !INSURANCE—Ordin rg’ Intermediate, Group, 
— dustrial and ecial Classes 
ORKMEN’S COMPENSATION 
ae Advice on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New York 


165 BROADWAY NEW YORK CITY 
Reom 101 Memorial Bidg., Nashville, Tenn. 


ABB LANDIS 
CLARENCE L. ALFORD 
Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSEE 





THE GERMAN OFFICES 1926 
LIFE TABLES - 


An English edition of The German 
Offices 1926 Life Tables, prepared by 
the Association of German Life As- 
surance Companies, has been issued 
by the German Society for Insurance 
Science. The contents of the 1926 
Life Tables are shown by the follow- 
ing chapter headings: 

I. Introduction. . 

II. The Construction of New Mortality 

Tables by the Association of German 
Life Assurance Companies. 
ITI. Aggregate and Select Tables. Their 
Nature and Their Value in Practice. 
IV. Arrangement of the Tabulated Funce- 
tions for the Final Life Tables. 
V. Exposed to Risk and Deaths for Every 
Entry Age and Duration. 
VI. The Aggregate Life Table. Elementary 
and Monetary Functions 4 Per Cent. 
VII. The Select Life Table. Elementary and 
Monetary Functions 4 Per Cent. 


. The German Offices 1926 Life Tables 
may be obtained through The Specta- 
tor Company at $8 per copy. Actuar- 
ies and the actuarial departments of 
life insurance companies will doubtless 
desire to add this publication to their 
insurance libraries. 
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L.A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 








HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Denver Des Moines 


Omaha 








E. H. BURKE & COMPANY 
INSURANCE COUNSELORS AND ACTUARIES 
205-212 Old Colony Building 37 W. Van Buren Street 
Phone Harrison 2805 
Chicago, Illinois 
Our services are available for all kinds of actuarial work and 
insurance counsel. Annual statements prepared on short notice, 
rate books compiled or revised, policy forms constructed, ac- 

counting systems advised or ins 














GEORGE B. BUCK 
ACTUARY 


Specializing in Employee's 
Benefit and Pension Funds 


25 SPRUCE ST. NEW YORK 








HENRY R. CORBETT 


ACTUARY 


Specialty—Pension Funds 
and Employee’s Benefits. 


175 W. JACKSON BLVD. CHICAGO 








A*NEW BOOK!!! 


Liability of Automobile Users 


for Personal Injury 
By Clayton G. Hale 


A new booklet for distribution 
among large users of automobiles, 
as an unusual and effective sales 
document for Automobile Liability 
Insurance. 

PRICES 


Single copy, 50 cents 
12 copies.... 4.80 50 copies. 16.25 
25. * .... 98.75.4100 .** ..- 30.00 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 
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VALUABLE BUSINESS HELP TO 
AGENTS 
New System of Keeping Records and Ac- 
counts of Policyholders Saves Time 
and Money 

What life insurance agents need, in addition 
to sales ability, training, courage and all the 
other qualifications requisite to success, is the 
right kind of help in handling their business 
after they get it. Many a life insurance man 
loses money that would be his because he can- 
not readily determine when a policy is due, 
when it has come to expiration or all the data 
with respect to a given client. 

Life insurance agents are too busy, too en- 
ergetic, to longer put up with old-fashioned 
card index systems for keeping track of their 
policyholders. The drugdery and detail in- 
volved in the process is too tedious and the 
chances of error and loss are too many. Cards 
are easily mislaid, their records are prone to be 
improperly kept and they are not sufficiently ac- 
cessible for the modern life insurance man. 

Modern business and enterprise demand mod- 
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ern methods. Especially is this true of life 
insurance writing. An agent cannot attempt to 
burden his mind with innumberable details. It 
must be free for progressive thinking and for 
translating that thought into action. It must be 
open for the reception of important facts only. 


One of the most valuable aids yet produced 
for the help of life insurance agents is the new, 
improved system of record-keeping and policy- 
accounting which is called the Life Insurance 
Register. The minimum size of this book, pub- 
lished by the Accurate Loose-Leaf Company, 81 
Nassau street, New York city, contains space 
for 450 accounts, and is conveniently thumb- 
indexed. It also includes six monthly recapitu- 
lation double sheets together with birthday re- 
minder sheets and a comprehensive index. It 
is bound in loose-leaf form so that additional 
sheets may be inserted at will and the covering 
is specially built for hard and constant usage. 

The Life Insurance Register tells the agent, 
at a glance, all the information with regard to 
his policyholders. It shows how much insur- 


ance they carry, what kind, how long it has 
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We have two new terri- 
tories for two good men 
under real general 


agents 


contracts. 


Address 


The Manhattan Life Ins. Co. 


66 BROADWAY, NEW YORK 





been in force, what the correct premium is, 
when it is due and practically every fact with 
regard to the contract which could be of assis- 
tance to the agent in his work. The name, ad- 
dress, occupation, telephone number, age and 
birthday of any client can be instantly ascer- 
tained. As far as the insured’s policy is con- 
cerned, the Life Insurance Register shows the 
amount, the premium, the date due, the total 
disability and double indemnity record, the 
beneficiary, renewal, company in which carried 
and other items. With the book, the agent can 
also refer to a compact digest of how many re- 
newals his companies have credited him. The 
price of the Life Insurance Register, minimum 
size of nine and one-quarter by seventeen inches, 
is only $7.25 and the worth of this record to 
life insurance agents is such that no agent who 
is careful of his own best interests can afford 
to be without it. 


G. G. Terriberry Assistant Manager 

G. G. Terriberry, who has for the past two 
and one-half years been connected with the Life 
Insurance Sales Research Bureau, in charge of 
the service department, was elected assistant 
manager of that Bureau at their annual meeting 
last week. The advancement was well received 
by the wide circle of friends which he has made 
among the life insurance agents and officials, as 
a result of his work for the Bureau. Mr. 
Terriberry graduated from Cornell University 
in the class of 1915 as a mechanical engineer. 
From the time of graduation until his connec- 
tion with the Bureau he was employed in vari- 
ous phases of industrial organization and man- 
agement work. He is, at the present time, the 
contact man of the Bureau and much of the 
splendid growth of that organization may be at- 
tributed to him. As head of the service de- 
partment he has supervision over the field sur- 
veys, the general surveys and personal and in- 
dividual service given to the members’ com- 
panies. He also supervises the production of 
the Managers Magazine and is an instructor 
in the Managers’ School. 


Wisconsin Papers Liable for Out-of-State 
Advertisements 

Mapison, Wis., November 7.—Wisconsin 
newspapers are liable if they publish advertise- 
ments of out-of-State insurance companies not 
authorized to do business in Wisconsin, Attor- 
ney-General John Reynolds held in an opinion 
to M. A. Freedy, State Commissioner of In- 
surance to-day. 

The attorney-general held that a newspaper 
which receives compensation for an advertise- 
ment of unauthorized insuarnce is just as liable 
to a penalty as an insurance agent that sells 
unauthorized policies in the State. 
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The Appleton Insurance Library 
TAXATION 


Taxation has in recent years become a very 
important subject to life insurance men, agents 
in particular. Many times the sale of large poli- 
cies of life insurance hangs upon an adequate 
knowledge upon the part of the agent of modern 
tax problems as they affect his client. It will 
therefore be of wide interest to life insurance 
agents to know that such an authority as Dr. 
Harry J. Loman, professor of insurance, Whar- 
ton School of Finance and Commerce, University 
of Pennsylvania, is author of a new book en- 
titled Taxation, published by D. Appleton & 
Co., New York. The book is one of a series 
of seven by this publisher, all of which are 
being edited by Dr. Solomon S. Huebner, pro- 
fessor of insurance and commerce at the Whar- 
ton School. 

Dr. Loman, in his book, briefs every law re- 
lating in any way to taxes which directly affect 
life insurance, or which act as a sales stimulant 
to life insurance. An appendix contains a digest 
and analysis of the Federal Estate Tax Law 
and the various State inheritance tax laws. The 
book fills a long-felt want, as it offers in one 
place taxation information of interest to life 
insurance men which it has hitherto been neces- 
sary to obtain by diligent researches. 


THe Law or SALESMANSHIP 
E. Paul Huttinger, LL. B., of the legal de- 
partment of the Penn Mutual Life Insurance 
Company, while new in the business of author- 
ship, is well known in the life insurance legal 
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fraternity, and is a recognized authority upon 
life insurance law. In his new book, “The Law 
of Salesmanship,” he covers thoroughly a 
ground too often unfamiliar to the life insur- 
ance agent; that is, the legal principles with 
which his daily tasks are bound up. The book 
is one of a series of seven on Life Insurance; 
Its Economic and Social Relations, which have 
been or are to be published by D. Appleton & 
Co., New York. Dr. S. S. Huebner, professor 
of insurance at the Wharton School of Finance, 
University of Pennsylvania, is editing the series. 

The book is primarily intended for agents 
who wish to acquire sufficient knowledge of the 
subject to enable them to take megqsures which 
will prevent future difficulties between their 
clients and the company or companies which 
they represent. It clearly defines the agent’s 
legal status, and expertly summarizes the im- 
portant legal decisions in which acts of life in- 
surance agents have been involved. 5 


THE Economics or Lire INSURANCE 

A favorite theme of Dr. Solomon S. Hueb- 
ner, professor of insurance and commerce at 
the Wharton School of Finance and Commerce, 
University of Pennsylvania, dean of the Ameri- 
can College of Life Underwriters, and well- 
known author and after-dinner speaker, is the 
importance of human life values in the eco- 
nomic phases of business and family life. In his 
latest book, “The Economics of Life Insur- 
ance,” published as the first of a series of seven 
by D. Appleton & Co., Dr. Huebner expounds 
this theory in detail. 


4 

In his preface, Dr. Huebner says: “The vole” 
ume is not intended to present the highly tech. 
nical aspects of life insurance, such as the home’ 
office specialist in some particular department | 
might desire. Instead, its purpose is to em. | 
phasize the economic aspects of life insurance, ” 
a subject which, despite its outstanding im. | 
portance to the welfare of the individual and the © 
community, has been greatly subordinated in | 
most previous publications on life insurance to” 
the mathematical principles and operating prac- 
tices.” In other words, Mr. Huebner, in this 
book, reviews the value of life insurance from 
a broad and very practical standpoint. To those | 
who have listened to his famous address on 
“Human Life Values,” the publication of this” 
book will offer a means of renewing acquaintance 
with a theory in which they are undoubtedly 
deeply interested. To all life insurance agents 
the book offers an opportunity to become ac- 
quainted with life insurance from the stand- 
point of its practical economic value. Unques- 
tionably it will be widely read. 

The price of each of the above-named vol- 
umes is $2.50. 

There will be other volumes shortly pub- 
lished. The Spectator Company will receive — 
orders for any of the above books. 


How Many Times? 
Your best prospects may deny you audience 
through message “Too Busy.” 
Just send dignified answer back through our 
leaflet called “Too Busy.” It will get you a 
hearing —The Spectator Company, New York. 
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toa great extent on the efficiency of the 
field man, and if the field man is to 
achieve the best results, he must be 
supplied with the finest material and 
implements with which to build. 


Those which The Guardian provides 
for its field force are of proved value, 
evidence of which is to be found in the 
record of the Company’s progress and 
the individual success of its fieldmen. 
A connection with The Guardian may 
prove to you to be “the right place 
for the right man.”’ 
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Established 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 
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